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| CHEMISTRY AIDS DIVERSITY 


By its very nature chemical production 
leads to diversity of service. Through 
chemical research and product develop- 
ment, and the application of chemical 
wr know-how to the solution of manufactur- 
ing problems, American Cyanamid is con- 
stantly broadening its services to industry 
and to the general public. Among our in- 
creasingly diversified services, there may 
be one or several that can contribute to 
greater profits in a field in which you have 
an interest. 
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Which salesman 


made an appointment in advance by Long Distance? 


The one who’s finding the customer’s door is open, of course. 





He pinned down his appointment by calling ahead — LONG DISTANCE RATES ARE LOW 
Long Distance. As a result he saved a long lobby wait. And Here are some examples: 
he’ll move promptly from this customer to the next. Baltimore to Philadelphia 55¢ 

Make it a habit, always, to telephone in advance for apes atreganes 
Cincinnati to St. Louis. . 
Detroit to Dallas 


Los Angeles to New York $2.50 
You can prove that this idea pays in your business. Why These are the d 


laytime Station-to-Station rates 


appointments. You save time. And many times an appoint- 


ment call brings an order —saves a trip. 


‘ : j for the first three minutes. They do not inctude 
not try it and keep a record of the time and money you save? 


the 10% federal! excise tax 


Call by Number. It’s Twice as Fast. 
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The “New Look” in Refineries 


Last month Sinclair Refining Company's new catalytic 
reforming unit went “on stream” at East Chicago 
Ind. It duplicates Sinclair's Marcus Hook, Pa. facilities 
shown above—prototype of the most advanced equip 
ment in catalytic reforming, Still a third unit is planned 


for Houston, Texas 


The units use the renowned Sinclair-Baker platinum 
catalyst, recently hailed as a major advance in refinery 


science 


Today, all seven of Sinclair's refineries are equipped 
with the latest refining facilities and turn out the finest 


products of which petroleum technology is capable - 


higher octane gasoline, aviation fuel base stocks and 


petrochemical raw materials. 


In the last five years, Sinclair has invested more than 
$100 million in facilities to increase the quality, profit- 
ability and volume of its refinery output. The Com- 
panys continuing leadership in refinery techniques is 


another reason why Sinclair is a Great Name in Oil. 


A Great Name in Od 


SINCLAIR OIL CORPORATION + 600 FIFTH AVENUE «© NEW YORK 20, N. Y, 
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——SIDE LINES 


As a financial publication, the fun- 
damental business of Forses is to 
report and evaluate the fortunes 
of other corporations. But while 
it is traded on no exchange, Forses 
is, after all, a corporation too, and 
makes news of its own. The edi- 


tors believe that, in this season of 
annual reports, Forses’ readers 
might like to know how their publi- 
cation is doing in its own industry. 

If Variety were telling it, the an- 
swer might be “Socko!” Last year 
was our best in history. Forses’ 
net paid circulation mushroomed 
to an all-time peak of 139,145, al- 
most 10,000 more subscribers than 
the year before and a hefty 38° 
better than 1950's 101,774. It is 
understandably gratifying to our 
editors that the peak has thus far 


shown no signs of staying there 

Recently, Advertising Age, which 
is to the ad industry what Forses 
is to finance, reported that among 
the great “executive” magazines, 
Forses’ percentage of gain in the 
number of pages of advertising 
carried last year, as compared with 
1953, was first, with an increase of 
15.31%. No other executive pub- 
lication in the field was anywhere 
close behind (See Taspie A) 

To those skeptics who minimize 
the significance of percentage in- 
creases, Forses’ record is even 
more compelling. In the  all- 
important matter of the number of 
pages gained last year in the ex- 





FORBES IN FRONT 


ecutive field, Forses came in a sat- 
isfying. second, outperformed only 
by fast-climbing U.S. News (See 
Taste B) 

What is more, in calculating the 
percentage gain among all major 
publications (those with more than 


$300,000 in annual ad revenues), 
Forbes again came out on top with 
a showing of 22.1% 
ads over 1953, exceeding U.S, 
News’ 20.5%, Look’s 16.1% and 
Business Week's 10.7°.. Taking the 
gains page by page, Fornes fared 
fourth ‘among all the top magazines 
with a hike of 69.28 pages, trailing 
only the New Yorker's 215.38, U.S 
News’ 190.97 and the 72.88 racked 
up by West Coast's Sunset 

Last year, too, saw the entry of 
40 new advertisers, from American 


more pages of 


Motors to 
Forses’ 


corporations 


Zenith Radio, 
More more 
recognizing the 
importance of Forses’ growing in- 
vestor No than 56 
major corporations advertised their 
annual this magazine 
22 used Forses for the 


onto 
pages and 
are 
audience less 
reports in 
and of those 
first time 
The way things going, it 
looks as though Forses will be set- 
ting 
at this 


are 


even brighter goals to shoot 
Already in the first 
quarter of 1955, net paid circulation 
160,000, up 12% 
Advertising lineage 
25% gain the 
same period a year ago 


yeatl 


has passed 
December 31 


has scored a 


ince 


over 














ESSENTIAL TO INDUSTRY 


The nature of an industrial project determines its require- 
ments but “movement” is always a big factor 

There's the movement of materials and equipment necessary 
for plant operation . . . the movement of unfinished products 
and of finished goods to markets even the movement of 
executives on business and vacation trips. 

So, in many ways, movement translated in terms of rail trans- 
portation, is very important when selecting an industrial site. 
That's one reason why so many concerns have established 
plants in the “Union Pacific West” where the finest of rail 
service is conveniently available 

For complete and confidential information about available 
sites, see your nearest U.P. representative or contact 

Mr. W. H. Hulsizer, General Manager of Properties, Dept. 374, 
Union Pacific Railroad, Omaha 2, Nebraska 





Map at left shows 
states served by 
Union Pacific Railroad 


UNION PACIFIC RAILROAD 





B TRENDS & TANGENTS 


News leaks from secret research 
projects indicate that a completely 
synthetic auto tire, able to outper- 
form and undersell the natural rub- 
ber product, is only a few years from 
production. Uses for the synthetic 
product are also seen in the home 

| products field. Tire, oil and chemical 
firms are financing the research. 
. . . 

Domestic airline mail earnings will 
be cut under a new formula agreed 
upon by the carriers and the Post Of- 
fice Department. The new rate saves 
the Government more than $5.3-mil- 
lion a year and costs the “Big Four” 
airlines (American, Eastern, United 
and TWA) an 18% revenue cut. Only 

| Northeast, of the trunk lines, will be 
exempt. 
° ° * 


Aircraft manufacturers may have to 
pay back some of last year’s profits 
| The Government's watch-dog Rene- 
| gotiation Board has already billed 
Grumman and McDonnell Aircraft for 

| excessive profits rung up in 1951, and 
| will review all planemakers’ earnings 
| for 1952 and 1953, even plusher years 
Pressure is developing in Administra- 


| tion circles to extend the Renegotia- 


| tion Act to Dec. 31, 1956 in order to 
clamp down on unusually big divi- 
dend payouts. Said one Congress- 
man: “They [the planemakers] can't 
be both a Government-subsidized in- 
dustry and operate like a completely 
| private enterprise r 
. ° . 

Newsprint consumption is still soar- 
ing to record levels, despite a record 
amount bought by newspapers in the 
first quarter of the year. Even with 
the paper industry's new and ex- 
panded capacity for making news- 
print, its mills must run at full cap- 
acity to fill orders. U.S. production 
of 125,456 tons of newsprint in March, 
highest in 27 years, has not eased the 
demand. Month-end stocks of news- 
print on hand and in transit were the 
lowest in four years 

. ° ° 

Wall Street optimists got ahead of 
Bethlehem’s 
| first-quarter figures, from which bulls 
had expected great things, turned out 
to be very good indeed: earnings were 
up 25% from a year ago, quarterly 
dividend up 25c to $1.50. Bessie 
reacted, paradoxically, by breaking 
8% points to 135. Bulls apparently 
had looked for even higher earnings 
and were further disappointed by 
Chairman Grace's remark that a split 
“doesn't seem feasible” now. 

(CONTINUED ON PAGE 8) 


| themselves last month 





Forses, May 15, 1955 





how to make every roast perfect! 


For Domestic DRAMA at its most dra- 
matic few scenes can rival an important 
dinner party when the husband carves 
into a well-browned roast—and finds 
it practically raw. 

It can happen in any household 
it could until January 10, 1955. 

On that date Philco announced the 
Philco Electric Roastmeter Range—the 
first range in history that makes it pos- 
sible for any woman to cook a perfect 
roast every time! 

If you have only contemplated roast 
meat from the end of a fork, the extent 
of this miracle in the kitchen may not be 
at once apparent. You may not realize, 
for example, that even experienced 
cooks can never be sure with a roast. 

There ate too many variables— 
size of the roast, its shape, density, 
and bone or fat content, to name a few. 


ANOTHER FIRST 
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No cook or cookbook can juggle all 
these factors. 

Nor can you tell when the roast is 
done by looking at it, because meat 
cooks from the outside in. The 
only accurate index is its internal 
temperature 


A frustrating picture, even for Philco 
engineers who attacked the problem 

What they wanted was clear enough 

a system that would measure accurately 
the inside te mperature of a roast and trans 
mit the information up to a dial on the 
control panel where it could be seen without 
opening the oven door. 


It had to be electrical, yet safe for 
use with wet hands the sensing de- 
vice going into the roast could contain 
no mercury, yet must be accurate and 
consistent and the needle on the 


dial had to register heat yet not to be 


moved by kitchen temperatures 
Thus was born the Philco Roastmeter 
Range, and a new eta in cooking 
Now you sec the roast cook on the 
control panel. {t's never underdone when 


or overdone when 
Medium 


perfect, every time 


you wane it Rare 


you want roast 1s 


| very 


In its fundamental contribution to 
an important business, this develop 


ment typifies the integration of 
Research with Application that makes 
Philco a leader in so many industries 

Radio 


Electric Ranges 


Television Refrigeration 
Freezers 
and Air Con ltoning 


And the end is not in sight! 


FROM PHILCO eesearcu 











NCB 


TRAVELERS 
CHECKS 


THE TRAVELER’S FRIEND 


Bring NCB’s famous bodyguard along to keep your travel funds 
safe. National City Bank Travelers Checks protect your money 
at all times, and if lost or stolen, are promptly refunded in full 
These checks, famous around the globe for over halt a century, 


are accepted everywhere. 75¢ per $100. Buy them at your bank 
The best thing you know wherever you go 


NATIONAL CITY BANK TRAVELERS CHECKS 


Bocked by 
The First Nationa! City Bank of New York 
Member Federal Oeposit Insurance Corporation 








Beater Apples... 


for the teacher 


. because 4 


- ontine sre de on to produce me, healthy 
STAUFFER PRODUCTS | nat } ants 
a C Is Stauffer Chemical Company, 380 ‘Medison Avenue, 

New Yerk 17, N. ¥ 


STAUFFER Sus CHEMICALS 


, 


TRENDS & TANGENTS 


(CONTINUED FROM PAGE 6) 


Fond hopes for an American com- 
mercial jet liner to compete with 
Britain's “Comet” got an official post- 
ponement this month. The Air Force 
announced that it will not permit 
3oeing to turn out commercial jets 
until all of the jet tankers ordered by 
the Air Force are delivered (Fores, 
Aprit 1, 1955) 


Atomic aircraft will cross the Atlan- 
tic in 30 minutes—soon enough for 
people now living to make the trip, 
says John Jay Hopkins, president of 
General Dynamics, which built the 
atomic submarine “Nautilus.” Right 
now, he says, atomic transportation is 
in the stage diesel engines were in 45 
years ago 


Ford's terse announcement of a new 
“special products” division is widely 
thought to mean that the company is 
going to work on a new medium- 
priced car, possibly to sell in the price 
range between the Ford and the Mer- 
cury. After Ford's introduction later 
this year of its new “Continental,” 
which will cost around $10,000, the 
firm will have four brands, and the 
possibility of a fifth, on the market. 


“lf business had shouldered more 
social responsibility several decades 
ago,” says Harry A. Bullis, board 
chairman of General Mills, “would we 
have the present controls? Consider 
our social welfare legislation, our 
anti-trust laws, our minimum wage 
laws.” Bullis says business leaders 
must give thought to “planning well 
ahead to absorb future job hunters 
in our rapidly increasing population” 
hiring “regardless of color, race or 
creed”; helping handicapped workers 
“who are capable of limited employ- 
ment”; investing in “research to make 
for better products and services in 
the future,” and helping to solve the 
problems of public and private educa- 
tion 


Followers of distillery securities and 
the Women's Christian Temperance 
Union alike got some startling news 
this month when J. W. Dant, Amer- 
ica's biggest seller of bottled-in-bond 
bourbon, announced 1954 sales of 
750,000 cases—20.8% more than 1953, 
107.2% more than 1952. 

(CONTINUED ON PAGE 63) 
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CAST IRON 


Repetitive flash photography makes it plain that plain cast iron, strong as it is, is 
breakable. 


Slow-Motion Proof 


that Inco-developed Ductile Cast Iron 
is a cast iron with exceptional toughness 


DUCTILE CAST IRON 


Under the watchful eye of the strobe camera, Ductile Cast Iron bends and bends. 


No break! 


we, International Nickel 


Producer of Nickel, Inco Nickel Alloys, Copper, Cobalt, Tellurium, 
Selenium and Platinum, Palladium and Other Precious Metals. 
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HERE'S THE INSIDE STORY on the differ- 
ence between cast iron and Ductile 
Iron! In cast iron (left above), the 
graphite is in flake form. Making for 
brittleness. In Ductile Cast Iron 
(right), it’s formed into tiny spheres 


This makes for toughness and strength 


NEW TWIST! Once you see this differ- 
ence, you understand why Ductile Cast 
Iron is so strong and tough. Why it 
can be bent and twisted without 
breaking 


TODAY, Ductile Cast Iron is a material 
of many varied uses. Everything from 
washing 
to jet plane parts! And 


pinking shears to plowshare 
machine gears 
industry is rapidly expanding its uses 
of this economical cast material 


An Inco development, Ductile Cast 
Iron is a new material that combines 
the best features of cast iron and 
steel 
Like cast iron, Ductile Iron has 
good fluidity. It’s easy to cast. It 
machines well 
Like steel, Ductile Iron is strong 
and tough (the 
it). Ite ductility is outstanding 
With Ductile Iron, industry is cut- 
ting costs on materials, production, 
maintenance. Write for ‘‘Ductile 
Iron, the Cast Iron that Can Be 
sent.”” Maybe this 
you how thi new 


picture at left proves 


booklet can show 
material, greatest 
foundry advance in over a century, 
can help you cut costs. The Inter- 
national Nickel Company, Inc., Dept. 
22d, New York 5, N. Y ) 1065,74.N. Co 





























| CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 


we CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


[) NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 


DENGHED BY PICKS WY. 



















changes depend on the same key factors 


two-month period ending the lost week of April 


Map shows conditions in 78 U.S. business areas, each of which is an economic unit where 


Shoded oreos reflect decline or improvement for a 








The Top Ten Cities - 


Zone Indexes 
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up for maximum output? 















Single Copy, 


NEXT ISSUE: 


A Look at the Utilities. 


Forses gives the answers 


(PLEASE PRINT) 


Forses, 80 Fifth Avenue, New York 11, N. Y 


year of Fores, [ 


Zone 








What keeps the nation’s electric utilities juiced 


Which pack the most punch with investors? 


$10 for 3 years. 
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THE FORWARD LOOK 


It strikes a spark 
in the heart of America ! 


In a hurry to get at tomorrow, youth of today eagerly These young-minded people like the best-performing 
welcome the brightness and freshness of THE FORWARD and newest V-8 engine designs they like PowerF lite, 
Look with enthusiastic words like these: liveliest and swiftest of no-clutch transmission and 
“Sweet length and lowness and speedy lines make these the modern way the drive selector is placed on the dash! 


cars the smartest in my book!” .. . “Thev look alive like They like the windshields that ar wrappe d around top 


cars should look, but the clincher’s when you drive ‘em. and bottom . . . and the full-time Power Steering! 


There's nothing to touch em!” See THE FORWARD LOOK today—and discover its magic! 


CHRYSLER CORPORATION > THE FORWARD LOOK 
PLYMOUTH « DODGE - DESOTO « CHRYSLER - IMPERIAL 


Copyright 1955 by Chrysler Corporation 
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READERS SAY 





Footnote Fancier 


May | congratulate you on the im- 
provement in your magazine to which 
I have subscribed for many years. Above 
all I hope you will continue the footnotes 
to the articles on particular companies. 
No longer will there be a need to jump 
up and consult a reference book to ascer- 
tain the high and low and dividend of 
the stock. Srevia C. Loxey, 

Hollywood, Calif. 





ry 


a“ 


ross uaw TO IN 
ty : HOM or 


No Joke 


Your editorial concerning replies to 
applicants for employment [April 15] has 
me puzzled. Did someone purposely send 
an application which no one would ac- 
cept, or are conditions so different in the 
East from what they are in the West? 
Out here no one writes an application 
for an engineering job. Instead we have 
had 38 employers interview our gradu- 
ating seniors in engineering, and some 


vest SHOW p 


money AT WORK 














This is the entrance to an unusual 
show. A show in New York City that 

took a great many organizations to put to- 
Sonam A show that we sincerely hope you can see. 


















Because here is the story of American business— 


of the tremendous things it has done in the past... 


of the tremendous things it plans for the future .. . 


of the tremendous part invested dollars have played 
—and will play—to make it all possible. 


It's a fascinating story this one, told with a whole floor-full 

of dramatic displays that spell out for anybody just why it’s good 
to invest, just how you should go about it. Not that there are 
stocks for sale at the Show—you can’t buy a thing if you want to. 


You can't even open an account. 


Together with the organizations below we're putting this show 
on for just one reason: We believe that a loc more people should 


know a lot more about investing 


what it might mean to them 


what it does mean to American business. 


If you're in New York City between May 24th and May 40th, 

we can't think of a better place to start learning than the “How 
to Invest Show” in the 71st Infantry Regiment Armory, Park 
Avenue at 34th Screet. There's no charge of course. 


MERRILL LYNCH, PIERCE, FENNER & BEANE 


In cooperation with 


American Gas & Electric Co. 
American lron & Steel industry 
General Electric 

General Foods 


General Motors 

International Business Machines 
Manufacturing Chemists Association 
New York Telephone Company 























of them offered to take the whole class. 
As an indication of the attitude of the 
employers, yesterday Westinghouse in- 
vited the seniors to inspect their Sunny- 
vale plant and then be their guests at 
dinner at the best restaurant in his area. 
What was the joker in your editorial? 
—Grorce L. SuLiivan, 

Dean, 

College of Engineering, 

University of Santa Clara, 

Santa Clara, Calif. 


It was not an engineering job that 
was sought. All too many firms are 
downright callous in their attitude to- 
ward jobseekers, especially if they do 
not happen to be as much in demand as 
Santa Clara’s engineers.—Eb. 


Seaboard Sequel 


Our organization tries to live up to our 
slogan, “The Route of Courteous Ser- 
vice,” and, as we all like to hear nice 
things as a result of our efforts, we ad- 
vised those concerned of your article 
{April 1]. But news travels fast in rail- 
road circles and most of them had al- 
ready read it. —J. R. Gerry, 

General Passenger Traffic Manager, 
Seaboard Air Line Railroad Co., 
Norfolk, Va. 


Douglas Addenda 


Thank you very much for your excel- 
lent, accurate and timely comment on 
Don Douglas and this company [April 
15]. All of us here are grateful for the 


| fine coverage Forses historically has 

| been giving aviation news... . 

A. M. Rocuen, 
Douglas Aircraft Co., 
Sarita Monica, Calif. 






| Vice President-Public Relations, 
i 


Man in the Street 


I was wondering if I could get a copy of 
the picture of the Curb Exchange you ran 
in your April 15th issue. I learned the in- 
vestment business on the Curb, and I am 
also in the foreground of the picture... . 

—Pumur J. Dause, 
Resident Manager, 


Schwabacher & Co., 


San Francisco, Calif. 


| Done.—Epb 


Odd Lat Oddities 


| In your discussion of Mr. D. Richard- 
son's testimony before the Fulbright 
Committee, particular emphasis is placed 
on the so-called “anomaly” of public 
buying during declines and selling dur- 
ing advances. This is not a curious 
anomaly, as any study of Odd Lot figures 
will reveal. It is normal for the public 
to buy on reaction and sell on ad- 
vance Avexanver E. Kverne, 
Chicago, Ill. 
Brokers & Ballot Boxes 


I think it is wrong for brokerage 
houses to solicit customers to leave their 
stock in their hands and then be able 
to vote it. I know they say that they will 
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vote the stock in accordance with direc- 
tions. But the material usually comes 
too late and one never knows whether or 
not it was voted in accordance with the 
stockholder’s wishes. 

In the case of margin accounts the 
stock has to be left. Even if the stock- 
holder doesn’t own it (since he has not 
entirely paid for it) he still has a 
greater equity than his broker As 
a minimum, I think brokers should have 
the written consent of a stockholder for 
each separate election in order to be able 
to vote the stock. Now, when the average 
stockholder finds he has bought into a 
poorly managed company, his only re- 
course is to sell his stock... . 

—Hirscuie JOHNSON, 
Arlington, Va. 


Yardsticks 


My attention has been called to the 
chart entitled “Growth Power” on page 
22 of the April 15th issue of Forses, 
comparing the five-year increase in 
equity (growth power) for the 30 largest 
US. oil companies. This indicated that 


ARD 


STANDARD OIL (INDIANA) 
a 














EARNING POWER | GROWTH POWER 


Bleck bers show everage of 100 largest U.S. mig. cor 
peoretions. Sheded bers show (left) 5-year average return 
en stockholders’ equity, (right) S-yeer increase in equity 





Latest 12-Montn Resutrts 
74% 


return on 


equity, equity growth, 38% 
the growth of Standard Oil Co. (Indiana) 
was one of the lowest in the industry at 
16.6% over the five years, and that 
had a decrease of 48% in equity for the 
latest 12 months. Actually, at the close 
of last year our equity was $1,574,158,421, 
which represents an increase of 9.6% 
over the year previous and 45.3% over 
the preceding five years. If you calcu- 
late the figures on a per-share basis, the 
results are lower because we issued a 
small amount of additional stock, mainly 
in exchange for properties 

Rosert E. Wiis0Nn 
Chairman, 
(Indiana), 


Chicago, Til. 


we 


Standard Oil Co 


Forses calculated Indiana 
growth on a per-share basis, but erred 
in its figures (see corrected chart).—Ep. 


The added feature of “Forbes Yard- 
sticks,” to my way of thinking, has con- 
siderable merit... . Am I correct in as- 
suming that 1) your “earning power” is 

(CONTINUED OF PAGE 57) 
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Standard’s 


ALL-WAYS DEPE 


NDABLE 


for quick on-the-spot copies. “i 


Consider the advantages of producing 
sharp, accurate copies of originals up to 
26” wide right on your own premises 
...at a moment's notice. Whether they re 
printed or typed sheets, sketches, draw- 
ings or charts, colored or black on white, 
it makes no differ- 


one ofr two sides 


ence! Transcopy copies anything ...on 
white or any one of five colored papers 
.even card stock. 


You do NOT 


there is no plumbing, wiring or special 


need a darkroom and 


installation. Place Transcopy on a con- 
de sk 


lighting. Plug into any standard elec 


venient or table... in ordinary 
trical outlet and it's ready to produce as 
many finished copies as you ne ed in 
record time. It's so very simple to oper 
ate, anyone can quickly make positive 


prints of the highest quality. 


SEND TODAY FOR FREE 


Room 1508, 315 Fourth Avenue 
New York 10, N.Y. 


1 want the FREE Brochure 
P344 describing TRANSCOPY 


Confidential records need never leave 
your premises when it is necessary to 


make copies of them. 


You ll 


pe nse 


eliminate the delay and ex 
f sending out for commercial 


photo Opies 
treed 


copying 


personnel will be from 


I 
manual 


rinyz 


of important originals can be 


stantly and circulated to 


] | irtics 
you can jot notes on let 


answered return a Copy 


r and file the original 


for lran 


py are almost un 
types of 


ind organizalto 


limited in all businesses, 


service ns. 


BROCHURE P5444 
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FrimmM 
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Chevrolet Hel Air Convertible 
with Body by Fisher. 


Blue-ribbon beauty 


that’s stealing the thunder 


Wherever outstanding cars are judged a surprising thing 
is happening. The spotlight is focusing on the new Chev- 
rolete with Body by Fisher! 

Surprising — because Chevrolet offers one of America’s 
lowest-priced lines of cars. But not really astonishing 
when you consider that its designers had just one goal— 
to shatter all previous ideas about what a low-priced car 
could be and do, 

The unparalleled manufacturing efficiency of Chev- 


rolet and General Motors provided the means—and 


Motoramic 


from the high-priced cars! 


that’s why you have a low-priced car that looks like a 
custom creation, That's why you get the thistledown 
softness of Glide-Ride front suspension, That's why you 
can choose between a hyper-efficient 162-h.p. V8 engine 
or two brilliant new 6's. That's why Chevrolet's array 
of extra-cost options includes every luxury you might 
want, from Power Steering to Air Conditioning on V8 
models. And that’s why you should try a Chevrolet for 
the biggest surprise of your motoring life! . . . Chevrolet 
Division of General Motors, Detroit 2, Mich. 


/ Drive it at your Chevrolet dealer’s 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


FULL HEAD OF STEAM 


The country’s ‘economy continues to thrive lustily 
According to the Department of Commerce, the first 
quarter of the current year has seen business activity 
almost equal the record of spring, 1953. In its report, the 
Department's Office of Business Economics shows that 
new orders received by manufacturers have run about 25 
per cent ahead of the same period last year, with the 
automobiles, 


greatest increase in durable goods, ie 


washing machines, refrigerators, etc. Last year’s down- 
ward trend was halted in the fourth quarter and the 
groundwork laid for sharp advances, with the automobile 
industry recovery setting the upward pace. The new 
high in Christmas sales on the retail level reflected 
spreading optimism and broadened the base of recovery 

Consumer buying power increased in the past twelve 
months from two directions. Manufacturing payrolls 
have increased nine per cent—more employment, more 
overtime, and increased average hourly earnings ac- 
counting for it. Secondly, the Administration's tax cuts 
left millions with more to spend 

The fact that business generally continues to move 
forward supplies a sound basis for general optimism. But 
in itself this rate of rise does not justify the great stock 
market advance since last fall. Stocks in recent months 


have far outrun the rise of the economy as a whole 


as 
< 


NEW VIGOR IN FRENCH ECONOMY 
PARIS—A few days ago shares of the only French cor- 


poration currently admitted to listing in any American 
securities market were made available when trading 
began in Simca on the American Stock Exchange (See 
page 36). An aggressive, fast-rising automobile company 
which absorbed Ford of France a few months ago, the 
Simca listing 
healthy vitality which is beginning to 
re-awaken the sluggish French econ- 

omy. 
President H. T. Pigozzi reflected this 
new esprit when he commented to a 
group of American editors at a Paris 
press conference: “We are very pleased 


symbolizes a new, 


that present production of our cor- 
poration is at a new high, but we are 
more excited about our plans to double this rate in the 
near future.” Traditionally, the French economy has re- 
flected the tendency of its industrialists to resist change, 
modernization, expansion. 


Pres. H. T. Pigeszi 
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So far in 1955, the country has enjoyed steadily increas- 
ing production. In the year past, France's gross national 
production was six per cent higher than in 1953. Agricul- 
tural production ran 15 per cent above prewar levels 
Housing construction, still far too small, has doubled. The 
purchasing power of wages rose eight per cent. Savings 
deposits and security investments have risen considerably 
The index of French stocks on the Paris Exchange in- 
creased 70 per cent between September, 1953, and Decem- 
ber, 1954 


foreign trade deficit and considerable improvement in its 


The past year has seen a decline in France's 


balance of payments 

The country’s economy is still plagued with an ample 
share of dark clouds. Treasury deficits continue at an 
annual rate of nearly $2-billion. The French tax system is 
atrocious, but Premier Edgar Faure, a specialist in finance, 
is moving—with usual political diffidence—to improve the 
situation by trying to cut down on the indirect taxes and 
to tighten up on the collection of direct levies on corporate 
and personal incomes. The government is trying to en- 
courage private enterprise, and its cooperation with Simca 
in bringing about the company’s listing on the American 
Stock Exchange is a reflection of this attitude 


It is heartening to note that the economy of France, one 
of the major bulwarks of the free world, is growing 
stronger. 


a 
a. 


CONSERVATIVES FACE CLOSE ELECTION 
LONDON 


whether to continue the Conservative Government, now 


In ten days the British electorate will decide 


headed by Anthony Eden, in power for another five years 
or to return Clement Attlee’s Labor Party. When the 
newly named Prime Minister took over April 6 from re- 
doubtable Winston Churchill and promptly called for the 
forthcoming general election, virtually 

all observers agreed that a Conserva 

tive victory with a considerably im- 

proved margin in Parliament was 
assured. Eden had played a key part 
in relieving world tensions; Britain's 


economy was prosperous, employ- 
ment at a new high; Labor was split 
down the middle in a bitter battle be- 
jevan 


Attlee 
But after talking with many Britishers a few days ago, 


tween anti-American Aneurin 


and unspectacular Clement Mr Anthony Bden 


it becomes apparent that Conservative expectations of 


sure victory have gone out the window. A recent poll 





indicated a neck-and-neck race. One London newspaper- 
man told me that he feared they had a situation analogous 
to that of the Republican party in 1948 when everyone 
thought Mr. Dewey was elected and most of the campaign 
was spent discussing who would occupy what position in 
his cabinet. 

Said one Labor supporter: “We may win because of the 
apathy among satisfied Conservatives. Times are good 
and there are not enough irritations to get them warmed 
up and to the polls.” 

From what an outsider could learn and observe in a 
brief period, it still seems likely, however, that the Con- 
servatives will be returned. Despite their very real present 
worry over the result—or perhaps because of it—a some- 
what larger majority than their present twenty-seven in 
the House of Commons is likely. When Churchill suc- 
ceeded the Socialists, his government undid practically 
nothing that its predecessor had undertaken. Socialized 
medicine is popular and the Conservatives, recognizing 
that fact, sought to enhance rather than reduce assorted 
government guarantees and benefits. Nationalized rail- 
roads and coal mines have, on the contrary, not proven to 
be as Utopian for their workers and the public as Labor 
spokesmen had visualized to the electorate. There seems 
to be a mood of “let well enough alone.” The country 
prospers, its status as an effective world power has been 
enhanced. Again, as in the case of France, it is encourag- 
ing from the American point of view that our two prin- 
cipal allies are on their sounaest economic footing since 
the war. Only a Labor Government dominated by 
Bevanites could bring about a rapid deterioration. At 
present, this seems improbable. 


x 
WHAT CAN WE REALLY “WILL”? 


Most people at some point or other give careful thought 
to the disposition of their worldly goods after death. With 
lawyers, they struggle through interminable legal verbi- 
age, distributing this thing to that one and that thing to 
this one 

A friend recently sent me a copy of a will which be- 
queathed something to us all. The late Charles Lounsbury 
died as an inmate of the Chicago poorhouse. His will was 
found in the pocket of his ragged coat. Read before the 
Chicago bar it made such an impression that the assembled 
lawyers had it probated, thus giving it legal authority 

The complete text: 


I, Charles Lounsbury, being of sound and 
disposing mind and memory, do hereby make 
and publish this my last will and testament 
in order, as justly as may be, to distribute 
my interest in the world among succeeding 
men. That part of my interests which is 
known in law and recognized in the sheep- 
bound volumes as my property, being incon- 
siderable and of none account, I make no 
disposition of in this my will. My right to 
live, being but a life estate, is not at my dis- 
posal, but, these things excepted, all else in 
the world I now proceed to devise and be- 
queath. 

I give to good fathers and mothers, in 
trust for their children, all good little words 
of praise and encouragement and all quaint 


pet names and endearments, and I charge 
said parents to use them justly, but gener- 
ously, as the needs of their children shall 
require 

I leave to children inclusively, but only 
for the term of their childhood, all and every, 
the flowers of the fields and the blossoms of 
the woods, with the right to play among them 
freely according to the customs of children, 
warning them at the same time against 
thistles and thorns. And « devise to children 
the banks of the brooks and the golden sands 
beneath the waters thereof, and the odors of 
the willows that dip therein, and the white 
clouds that float high over the giant trees. 
And I leave the children the long, long days 
to be merry in, in a thousand ways, and the 
night and the train of the Milky Way to 
wonder at, but subject, nevertheless, to the 
rights hereinafter given to lovers 


I devise to boys, jointly, all the useful, 
idle fields and commons where ball may be 
played, all pleasant waters where one may 


swim, all snow-clad hills where one may 
coast, and all streams and ponds where one 
may fish, or where, when grim winter comes, 
one may skate, to hold the same for the 
period of their boyhood. And all meadows, 
with the clover blossoms and butterflies 
thereof, the woods with their appurtenances, 
the squirrels and the birds and echoes and 
strange noises, and all distant places which 
may be visited, together with the adventures 
there found. And I give to said boys each 
his own place at the fireside at night, with all 
pictures that may be seen in the burning 
wood, to enjoy without let or hindrance and 
without any incumbrance or care. 

To lovers I devise their imaginary world, 
with whatever they may need, as the stars 
of the sky, the red roses by the wall, the 
bloom of the hawthorn, the sweet strains of 
music, and aught else they may desire to 
figure to each other the lastingness and 
beauty of their love. 

To young men jointly, I devise and be- 
queath all boisterous, inspiring sports of 
rivalry, and I give te them the disdain of 
weakness, and undaunted confidence in their 
own strength. Though they are rude, I leave 
to them the power to make lasting friend- 
ships and of possessing companions, and to 
them exclusively I give all merry songs and 
grave choruses to sing with lusty voices. 

And to those who are no longer children or 
youths or lovers, I leave memory; and be- 
queath to them the volumes of the poems of 
Burns and Shakespeare and of other poets, 
if there be others, to the end that they may 
live the old days over again, freely and ful- 
ly, without tithe or diminution. 

To our loved ones with snowy crowns, I 
bequeath the happiness of old age, the love 
and gratitude of their children until they fall 
asleep 
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Union Electric growth 


continues...revenues up 7% 
for first quarter of 1955 


Kilowatt hour sales in the first three months of 1955 show 
increase of 12% over sales in the first quarter of 1954 


J ip GROWTH of Union Electric is insep- 
arably linked with the growth and 
economic health of the productive 18,000 
square mile area we serve. Each implements 
the other. Each depends on the other. 


A significant development in Union 
Electric’s first quarter kilowatt hour sales 
figures is the continued upward trend of 
sales to large commercial and industrial 
customers—a trend that began in Novem- 
ber and December of last year following 
a nationwide leveling-off period after the 
Korean armistice. 


Such expanded use of electricity is always 
evidence of business and industry moving 
ahead, making progress. It adds further 
conviction in our minds that our faith 
and investment in the future of this area 
are not misplaced. 


You, too, may well find much of that 
same conviction about Union Electric ter- 
ritory as a location for your business. 
Many new industries have located in our 
area, many others have major plant expan- 
sion programs in work. In fact, manufac- 
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turers here report more than $125 million 
spent on new industrial facilities in 1954. 


We can be of help to you by supplying 
information you may need to evaluate 
the industrial site advantages of this area. 
We hope you will ask us for it. Please 
address inquiries to: J. E. JOHANSON, 
Industrial Development Engineer, 315 
North 12th Street, St. Louis 1, Missouri. 


UNION ELECTRIC COMPANY OF MISSOURI 


Subsidiaries: Union Electric Power Company 
Missouri Power & Light Company 
Edison Company + Union Colliery 
Poplar Ridge Coal Company + St 
Belleville Electric Railway Company. 


° Missouri 
Company 
Louis & 





Only STEEL 


Pioneer Zephyr. Remember 1934 when the Burlington Zephyr 


made ite famous Denver to Chicago run? It maintained an 
average epeed of 77.61 mph, an unprecedented feat at the time 
This train is atill in service after 20 years, and it has rolled 
up an awesome 2.4 million mile record. The Stainless Steel 
exterior is still as bright and gleaming as the day it was built 


me 


Sleep Of The Innocent. No one can sleep 


with the warm, untroubled peacefulness of a 
baby. To an insomniac, a deep sleep is the 
greatest luxury on earth. And mark this: the 
softest thing you can sleep on is steel, USS 
Premier Spring Wire is specially made for a 
good night's rest, and you'll find it in the most 
famous brands of mattresses 





Thirty-one Thousand Tons Of Steel 


went into the framework of this Pruden 
tial Life Insurance Company building 
in Chicago. Every pound of steel in the 
600-foot skeleton was fabricated and 
erected by United States Steel 


SEE THE UNITED STATES STEEL HOUR— 


presented every other week on TV 


This trade-mark is your guide te quality steel 


AMERICAN BRIDGE . . AMERICAN STEEL & WIRE ond CYCLOWE FENCE . . COLUMBIA-GENEVA STEEL 
OlL WELL SUPPLY . . TENNESSEE COAL & IRON. . UNITED STATES STEEL PRODUCTS 
UNITED STATES STEEL HOMES, INC, + UNION SUPPLY COMPANY 


UNITED STATES STEEL SUPPLY. 


can do so many jobs so well 


© Quarter Ton Of Glass must be supported 
by the sash in this convent-school. The sash is 
double glazed with stained glass on one side, 
clear glass on the other, Because of the great 
weight, and the high winds in the area, the 
authorities chose steel windows because they 
are so strong. For many years, United States 
Steel has furnished special rolled steel window 
sections for manufacturers all over the country. 


UNITED STATES STEEL 


Por further information on any product mentioned in this advertisement, write United States Steel 


525 William Penn Place, Pittsburgh 30, Pa 


. CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . MATIONAL TUBE 
Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 
* UNITED STATES STEEL EXPORT COMPANY + UNIVERSAL ATLAS CEMENT COMPANY 5-874 
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CHEMICALS 
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THE THIRD DIMENSION 


It takes more than test tubes and technology to turn 
a grimy lump of coal into sleek nylon stockings. The 
vital extra dimension is capital, and the need for huge 
gobs of it has made the relationship between the chem- 
ical industry and investors an especially close one. 


AN apparent inconsistency has long 
puzzled newcomers to Wall Street's 
busy board rooms: why, when it is 
a question of chemical stocks, do 
investors throw away the usual price- 
earnings yardsticks? “What surprises 
some people,” said a security analyst 
recently, “are the high price-earnings 
ratios that prevail among chemicai 
shares.” In plain English, the Wall 
Streeter was referring to a well- 
known investment rule-of-thumb: 
that investors will pay more for a 
chemical stock earning, say, $1 a 
share, than for most ordinary indus- 
trial shares earning the same amount. 

Back in 1950, when the present bull 
market was just getting up steam, 
shares of the seven big diversified 
chemical companies* were selling on 
the New York Stock Exchange for 
an average of 10.1 times their year’s 
profits. At the same time, the 50 rep- 
resentative industrials making up the 
Standard & Poor average sold for just 
6.3 times earnings. By last year in- 
vestors were paying an average of 
$11.05 for each $1 of industrial earn- 
ings, but they were buying and sell- 
ing chemical stocks at $20.10 for each 
$1 of earnings. 

Premium Prices. Investors addicted 
to reading balance sheets find still 
another curious anomaly in _ the 
chemical industry: its stocks sell at 
prices out of all proportion to the 
book value of their underlying assets. 
For example, Texas Gulf Sulphur’s 
common stock recently sold for five 


' *In order of sales: du Pont, Union 
Carbide, Allied, Olin Mathieson, Dow, 
American Cyanamid, Monsanto. 
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times book value. Mighty Union Car- 
bide was far behind, going at 
nearly four times book value. By way 
of contrast, deemed US. 
Steel worth only a touch more than 
the book value of its vast assets, 
and even the booming properties of 
General Motors were assessed by the 
judgment of the market place at less 
than three times book. Thus when 
some Wall Street statisticians toted 
up some chemicals figures last month, 
they were hardly surprised to find 
that the seven top test-tubers alone 
had a combined market value of 
better than $16-billion, or roughly 
one-tenth the worth of all stocks 
listed on the Big Board. 


not 


investors 


aay 
’ 


MILL ON THE BRANDYWINE- 


BIRTHPLACE OF DU PONT 


In their 
growth 


character of perennial 
chemical 
stocks displayed little of the nervous 
dread alleged 1929 market 
levels that afflicted Wall Street as a 
whole last As far back as 1934 
both Dow's Monsanto's common 
had breezed past their 1929 
195] Allied 
the sig Seven 
still 
level 


equities moreover, 


about 


yeal 
and 

heights, 

Chemical 


diversified 


and by only 
among 

chemical 
its 1929 


couraged by a 


sold below 
Allied, 
rejuvenated manage- 
itself the 
water market last year, well ahead of 
the Dow 

Breadlines and Apple Sellers. Yet, 
quite obviously, the chemical industry 
the 
paralleled peacetime prosperity which 
off Wall Street's bull 
market—nor has it had cornet 
on growth. Why, then, has the glamor 
of the test tube bedazzled hard-head- 
ed investors? For one thing, the older, 


companies 
record en- 


ment team, crossed high- 


Jones averages 


has had no monopoly on un- 


has set great 


any 


conservative generation of 
the industry's 
nimble showing during the years of 
breadlines and apple sellers: All of 
the Big Seven came through both 1932 


and 1938 


investors 


has not forgotten 


without once dipping into 


TEXAS GULF SULPHUR’S DRILLING RIC; 


for balance sheet addicts, an anomaly 
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the red, and all save one paid divi- 
dends without a break throughout the 
turbulent Thirties. Better yet, come 
war, recession or technological change, 
the chemical industry seemed to go 
right on growing. Sales of the Big 
Seven alone rose nearly 500% (to 
$4.8-billion) in the 15 years since 
1939. 

Traditional chemical producers have 
not been alone ir: seeking the golden 


touch of chemical science. More and 
more, non-chemical outfits have 
staked their own claims. How, for 


example, should the security analyst 
now classify $225-million Food Ma- 
chinery & Chemical Corp.? Since its 
1948 merger with Westvaco Chemical, 
this diversified giant has so built up 
its chemical business that it con- 
tributed 44% to total company sales 
last year. Or how about the century- 
old international trading house of 
W. R. Grace & Co.? With sure-footed 
speed, this oldline firm had extended 
its chemical business until, by early 
1955, more than half its $131-million 
worth of fixed assets were invested in 
chemical plants 

The Chemical Age. All this has led 
more than one busines pundit to dub 
the current era “The Chemical Age.” 
A few years ago, the American Chem- 
ical Seciety discovered, to the surprise 
of few of its members, that less than 
50% of its members worked in what, 
strictly speaking, could be called the 
chemical industry. “In the chemical 
age,” has said, “nearly 
everyone tries to get into the chemical 
business.” U.S. Steel, for example, is 
building a big, 72,000-ton anhydrous 
ammonia plant at its Geneva, Utah 
mill. National Distillers, through two 
affiliate companies, has jumped into 
chemicals with both feet, now gets 


someone 





DU PONT’S GREENEWALT: 
he wants lower taxes 


20 





PRICE-EARNINGS RATIO 


DOLLAR-FOR-DOLLAR,. 


chemical profits ore worth 
more on Wall Street 








0 | 





SIX LEADING : 
CHEMICAL 
COMPANIES” | 

















4 
| STANDARD & POOR'S 
50 INDUSTRIALS 
Re 
| 
| 
“ALi HEMICAL & DYE, AMERICAN CYANAMID 
DOW, du PONT, MONSANTO, UNION CARBIDE 
1949 1950 195i 1952 1953 1954 
WALL STREET CAPITALIZES chemi- 


cal company earnings at almost twice 
the whole 
Not even five years of bull market 


have changed this ratio. 


rate for industrials as a 


nearly half of its profit from this field 
The endless. Some firms, for 
example, $148-million Lion Uil Com- 
pany, have pushed into petrochemicals 
Lion 
sales of synthetic 
50% of its net profits 
like famed old Electric Bond 


have entered 


list is 


in the interests of diversification 
now counts on 
nitrogen for 
Others 
& Share the field as a 
promising outlet (in a Florida petre- 
chemicals venture) for surplus cash. 
Giant $325-million Weyerhaeuser 
Timber had quite a different reason 
for getting into the chemical business: 
it was using so much chlorine (pur- 
chased mainly from Pennsylvania Salt 
and Hooker Electrochemical) in its 
own operations that the board of 
directors decided to build their own 
plant 

Says one bewildered chemical ex- 


ecutive: “It's gotten so that every 
company with extra cash is getting 
hot for the chemical industry. They 
seem to think that with all that 


glittering growth you just can’t lose 
in chemicals.” 

No Guarantees. Like most over- 
simplifications, such a breathless ap- 
proach to the complexities of the 
chemical business have sometimes 
proved costly both to investors and 









the 


would-be diversifiers. In chemi- 
cals, as elsewhere in the economy, 
there are no money-back guarantees. 
Heyden Chemical, for example, has 
been a notable postwar laggard in a 
bull market, and after twice cutting 
its dividend, sold last month at barely 
40% of its 1946 high. 

Even some of the giants have had 
their troubles. Only last year $388-mil- 
lion National Distillers Products Corp. 
threw in the towel on its anti-freeze, 
resin and insecticide businesses, sold 
them together with assorted other 
properties for $20-million. Nor will 
the industry soon forget the Car- 
thage Hydracol fiasco. Such great 
business names as The Texas Com- 
pany, Stone & Webster, U.S. Indus- 
trial Chemicals (a National Distillers 
affiliate) dropped $50-million in this 
ambitious project for making high- 
test gasoline out of cheap natural gas 
and oxygen 

Witness, too, Chemstrand Corp. 
After lavishing $150-million on this 
joint venture, Monsanto Chemical and 
American Viscose met with a series 
of bone-jarring deficits until technical 
bugs were ironed out, and the huge 
synthetic fiber producer finally 
climbed out of the red last August 

Wanted: Investors. The mere cata- 
loging of such headaches, however, 
does not alter one alluring fact: the 
chemical industry still provides the 
kind of growth opportunities that 
made it possible for a Dow, a Mon- 
santo or an Olin Mathieson to sprout 
from a small company into an in- 
dustrial giant in just 15 years; as long 
as it continues to do so, chemicals will 
probably continue to exercise their 
charms for investors 

The chemical industry, mary ex- 
ecutives feel, must in fact attract 





MONSANTO’S THOMAS: 
he wants stronger fences 
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many new investors if the U.S. econ- 
omy is to continue its growth. Turn- 
ing a grimy lump of coal into a pair 
of nylon stockings, Texas natural gas 
into a bright, red plastic bowl, or sea 
water into lightweight magnesium 
metal is far beyond the skills of the 
old-time artisan working in a small 
factory. To the chernist’s knowledge 
and management's skill* must be 
added investors’ capital in huge 
quantities. 

Dow Chemical is a striking example 
of how much capital the chemical 
business consumes. Behind Dow’s 
1953-54 fiscal year sales of some $428- 
million stood a cool $705-million in 
total assets. Thus, for every dollar's 
worth of sales, Dow needed $1.65 
worth of capital. In the case of Union 
Carbide, each sales dollar was backed 
up by $1.35 in assets. By way of con- 
trast, General Motors needed only 52c 
worth of invested capital to produce 
each dollar of its 1954 sales. For 
American Tobacco, it was 72c, for 
U.S. Steel, $1. 

A Majority. In view of all this 
capital hunger it is no accident that 
stockholders far outnumber workers 
in the chemical industry. Dow, for 
example, recently had only 21,500 
workers on its payroll against more 
than 53,000 shareholder-owners. 
Amid the futuristic maze of dials, 
pipes and vats where chemicals are 
created, direct labor costs are aston- 
ishingly low. Du Pont last year turned 
out $1,688-million worth of goods with 
just 87,000 workers. To produce 
roughly the same dollar volume of 
steel, Bethlehem Steel needed 157,000 
workers. 

Du Pont’s payroll ate up 27c of 
every sales dollar; after materials and 
overhead costs, 35c (before taxes) re- 
mained for care, replacement and re- 


*In the highly technical chemical in- 
dustry, technology and management 
are often combined in the same men. A 
recent survey showed that 57% of all 
chemical executives have had scientific 
or technical training. 
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ward of du Pont’s multi-billion-dol- 
lar capital investment. Bethlehem 
Steel, on the other hand, paid 37c of 
every dollar to its workers, was able 


CHEMICAL LABORATORY: 
the goal is profits 


to keep only 2lc to take care of its 
capital 

This high take home pay for 
chemical capital explains in part the 
industry's investor-appeal. It also 
helps explain why the industry has 
been able to get the capital it needs 


for its imaginative expansion plans 


after surveying such projects recently, 
the Manufacturing Chemists Associa- 
tion’s President William C. Foster 
made a bold statement. “This survey,” 
said he, “bears out the prediction that 
the chemical industry will quadruple 
its production capacity by 1975.” 
Merely to present level, 
the chemical and allied industries had 
already soaked up an investment of 
$15.2-billion by 1955, and the 
end nowhere in 
Even in terms of individual 
panies, the involved are im- 
Du Pont has increased total 
$1000-million in just five 
years and Dow has boosted them from 
less than $300-million to 
$700-million in the 
American 


reach its 


cal ly 
now seems sight 
com 
sums 
pressive 


assets by 


than 
period 


more 
same 
Cyanamid has committed 
$52-million to a single plant to make 
chemicals from natural gas 

Trouble Spots? Has the 
then, nothing to do but sit 


investor, 
back and 
watch while a couple of genies named 
Capital 


brave, new 


and fashion a 
world for them? Some of 
the chemical! industry's ablest brains 
think it is not quite that simple. Du 
Pont’s Greenewalt 


Technology 


stressing the role 
of management in business progress 
warns that high taxes may slow things 
by dampening executive enthusiasm 
Taking a slightly different tack, 
other top chemical men are fretting 


some 


over tariff cuts and competition from 
spruced-up European chemical pro- 
ducers, “Tariff 
Monsanto's 
Thomas detrimental 
to American business If the 
chemical industry is crippled by tariff 
reductions or 
industries 


declared 
Charles Allen 


would be 


reductions,’ 
President 


defense 
weakened and 
our peacetime economy dangerously 
impaired.” 


removals, our 


would be 


In Wall Street, however, the experts 
are of two minds about tariffs. Many 
financial men are quick to claim that 
the industry and the nation both have 
more to gain 
they would 
tougher 


from freer trade than 


concievably lose from 


competition. Some financial 




























































































































































































































































































men, nevertheless, are losing sleep 
over a quite different threat to 
chemical prosperity. “Look at the way 
meat packers, tractor makers, distil- 
lers, even investment trusts, are rush- 
ing to get into the chemical business,” 
said one chemical security analyst 
recenty, “I don’t like the looks of it 
This could lead to overproduction and 
price cutting at the first sign of a 
recession. Remember—you can't 
stockpile chemicals the way you can, 
say, wheat or copper 

Too Much, Too Soon? Anhydrous 
ammonia, used mainly for fertilizer, 
is a case in point. At one time it looked 
as though the nation never 
have enough. Then so many com- 
panies rushed in to build new plants 
that Washington began turning 
thumbs down on applicants for certi- 
ficates of necessity. Enough plants are 
now in blueprint to raise capacity 
from 2.8-million to 4.3-million tons 
capacity by 1956. “Will the markets,” 
asked Chemical Week recently, “be 
broad and deep enough to absorb the 
impending flood?” The influential 
trade journal quickly supplied its own 
slightly worried “Ammonia 
sellers are certain to be soon saddled 
with surpluses 


would 


answer 


if planned anhydrous 
units spew forth rated capacities.” 
Despite such somber warnings, a 
long, impressive list of smart manage- 
ments continue to plan new ammonia 
plants: Sun Oil, U.S. Steel, Standard 
Oil of Indiana, Atlantic Refining, to 
name just a few. For one thing, am- 
monia think that industrial 
uses in nylon, orlon, plastics and other 
products will take up part of the slack 
W. R. Grace, for example, sells nitro- 
gen, hydrogen and carbon dioxide 
from its big new Memphis ammonia 
plant to a nearby du Pont unit. In 
addition, the optimists expect that the 
steady increase in hungry mouths to 
feed will take care of the rest 
Economics Lesson, From the invest- 
or's viewpoint, who is right—the 
chemical optimists or the skeptics? It 
is one of the peculiarities of the chem- 
ical business that both are probably 
Unquestionably the market 
would at first refuse to absorb all the 
projected But chemical 
men are used to thinking in somewhat 
unorthodox economic terms. They do 
not, generally speaking with 
the businessman who builds only 
when demand has already outstripped 
supply. Chemical 
to providing the 
waiting confidently 
ways 
Dow's 


boosters 


correct 


production 


agree 


planners are used 
then 
and inventing 
for demand to catch up. “It is,” 
President Doan once 
commented, “a little like buying your 
winter You don’t 
need it then, but you know you will.” 

A recent convert to this point of 
staid old Alkali, 


supply first, 


Leland 


fuel in the summer 


view is Diamond 




















THE CHEMICAL INDUSTRY 
converts them into more than 

8,000 compounds in more than 

11,000 plants operated by hundreds 

of chemical manufacturers. 











KEY POSITION OF 
INDUSTRY, TODAY 
Soy 


ABUNDANT RAW MATERIALS 
trom Mine, Forest, Sea, Air, Farm, Oi, Brine and Gas Wels 


| calles 





Manufacturing Chemists’ Ass'n. 








traditionally a maker of heavy chemi- 
cals. In 
the government's huge chlorine-caus- 
tic soda plant at Muscle Shoals, Dia- 
mond’s President John A. Sargent was 


spending $15-million to buy 


well aware that Washington had 
closed the plant for a good reason 
there already was nore than enough 


of the products to go around, “Muscle 
Shoal f 
John 


earnings in 


orward-looking 
“will be a 
1955 


concedes 
Sargent burden to 


[but] the long- 


term sales prospects for the output 
of this plant are believed to be ex- 
cellent 


Diversification Plus. Fortunately for 


Diamond stockholders, this prospect 
of red ink at Muscle Shoals does not 
mean that they will have to go with- 
out dividends: prospects are solid 
enough in other lines to take up the 
slack 

It is just this kind of diversification 
that enabled the vast chemical in- 
dustry to come through the mild 1954 
recession relatively unscathed. Some 
companies even bucked the down- 
trend. Item: middling-sized Stauffer 
Chemical, which boosted sales 8% to 
a record $82.5-million. Item: Food 
Machinery, which despite a drop in 
machinery and defense lines, boosted 
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MCA’S WILLIAM FOSTER: — 
for four-fold growth ... 


chemical sales a solid 8%, thus raising 
output to a record $233-million. 
Monsanto was another chemical- 
maker which gave a nice demonstra- 
tion of how this diversification works 
The $378-million St. Louis firm re- 
ported that sales of its leading line 
(plastics, resins and surface coatings) 
were off some $7-million last year, 
and its important sales to the rubber 
industry dropped another $4-million. 
But these mild air bubbles were more 
than made up for by a $14.2-million 
increase in soap, detergent and phos- 
phate sales. Monsanto, too, ended the 
year with an alltime sales record. 
Cornucopia. Diversification is, of 
course, no unique invention of the 
chemical industry. By merger, ex- 
change of stock and every fiscal 
device presently known to financial 
men, nearly every important U.S. firm 
is seeking to increase the numbers of 


irons in its fire. But for the chemical 
industry, more than for any other, 
the drive for diversification 
from within. The secret is the in- 
dustry’s 35,000 research workers. 
American Cyanamid, proportionately 
the biggest research spender of the 
Big Seven, lavished $21.3-million on 
research last 
below net 


comes 


not far 
of $27-million 
Union Carbide, also a big spender, is 
proud of the 300 products its 
labs have turned up in 25 years 

For the older chemical products, 
too, demand is still growing: since 
the war, the nation’s per capita con- 
sumption of caustic soda is up 158%, 
that of sulfuric acid up 131%. But in 
newer products fresh from the labo- 
ratory, competition is deadly, 
profits more rewarding. Last year 
Union Carbide derived 28% of its 
$924-million sales volume from prod- 
ucts introduced since 1939; but these 
newer products accounted for a 
startling 42% of Carbide’s $89.8-mil- 
lion net income 

Enter, Madison Ave. In this constant 
search for new products, the chemical 
industry is also learning more about 
the complex art of merchandising. 
Backed by a 21-gun advertising cam- 
paign, Monsanto’s “all” (“controlled 
suds get the dirt”) pushed its 
way to fourth place against plenty of 
competition in the heavy duty soap 
field. With plastic and surface coating 
sales also booming, Monsanto’s net 
profits spurted 50%, to $1.63 a share, 
in the first three months of 1955. 

Monsanto's was just one item in a 
bumper crop of healthy first-quarter 
chemical reports. du Pont, after an 
8% slump in sales last year, made a 
jet-propelled comeback. First quarter 
sales climbed to an alltime high of 
$473-million, up a thumping 18% 
over the same period last year. Dow, 


year, a sum 


earnings 


new 


less 


out 












AMMONIA IN BULK; 
technology is not enough 
boosting sales 15% (to $114-million), 
widened its operating profit margins 
from 27.5c on the dollar to 32.8c. Al- 
lied Chemical brought down to oper- 
ating profit a hefty $7-million out of 
a $16-million sales increase 

Does 
justify 


bounce-back 


prices 


this splendid 
the 
have been paying for chemical shares? 
Or has the industry 
safe, lost 


premium investors 


grown vast and 
its glamor to such exciting 
industries as electronics and nucleon- 


ics? Only the future can give the 
definitive answer to this question in 
investors’ minds. But last month, in 


the profusion of glittering first-quar- 
ter reports, one thing was abundantly 
clear: the had 
shown that it still possesses a peculiar 
knack for 


nothing 


industry once more 


turning “recessions” into 


more than a_ short 
downward squiggle on its powerfully 


uptrending charts 


serious 





CHEMICALS 





Wuen a chemist wants to test the 
acidity of a solution he dips in it a 
piece of litmus paper, watches to see 
whether the paper turns blue. To help 
fill the same need for a simple, visual 
“litmus test” for investors, Forses has 
developed its yardsticks. Their aim: to 
measure growth power and earning 
power, two basic touchstones of man- 
agement’s ability to get results for 
stockholders. 

As the yardsticks on the following 
pages show, chemical managements 
have few apologies to make on either 
score. No less than 12 out of the 30 


yardstick chemical companies have 
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LITMUS TESTS 


OF MANAGEMENT 





When it comes to growth and earning power nobody 
but nobody beats the fabulous chemical industry. 


out-performed the composite average 
of 100 manufacturing companies on 
growth power. On earning power, the 
score is even more impressive: 16 out 
of 30 

leaders & laggards. But actually 
“chemical industry” is a broad and al- 
most unwieldy term. Quite obviously 
not all of its component parts have 
fared equally well. In certain cases 
the yardstick laggards may deserve a 
further word of explanation. The yard- 


sticks, for an assortment of reasons 
may not do them full justice. Take, for 
example, W. R. Grace & Co. This 
famed, old firm has, in a sense, merged 
its way into the chemical industry. In 
so doing it acquired two going com 

panies on an exchange of stock basis 
and, by of the quirks of book 


resulting 


ome 


keeping, the adjustments 


obscured a very real growth in as 


sets. Then there 
Olin Mathieson 


is the similar case of 


This fast-moving out- 










































































































































































































































































































Block ber: average of 100 top mfg. firms. 
Colored bers: 5-yr. average return on 
equity. Figures below cre for latest re- 
ported 12-month period. 


30 TOP US 


CHEMICAL COMPANIES EARNING POWER 








20.9% 
17.1% 
145% 14.2% 14.1% 


13.8% 138% 


100 tu Pont = Union Dow Allied American Olin Monsanto Eastman General Hercules Rayonier, Koppers Co.W. R. Grace Food Alr 
largest se Carbide Chemical Chemical Cyanamid Mathieson Chem. Co. Kodak Co. Aniline Powder inc, & Co Machinery Reduction 
mig. Nemours & Carbon Co. & Oye Chem. Corp. & Film Co. Co. & Chem. Co. 
companies Corp. Corp. Co. 


LATEST 13.3% 106% 12.5% 83% 16.3% 25% 18.6% 5.4% 











iz mows) 22.1% 10.2% 14.6% 16.6% 8.1% 10.7% 7.3% 





“ESTIMATED 


fit has moved into fourth sales spot in 
the chemical industry in just a few 
years, and has displayed better-than- 
average earning power. Yet as a re- 
sult of the curious dynamics of merger 
bookkeeping, Olin Mathieson (based 
on the pre-merger book value of 
Mathieson Chemical alone) shows 
only the slimmest of growth 

A word, too, should be said about 
companies like Koppers. Strictly 
speaking, this oldline Pittsburgh firm 
is not a chemical company, and it is 
therefore not completely fair to judge 
its management by the same standards 
applied to a Dow, say, or a duPont. 
The same could be said for Food Ma- 
chinery, whose growth has been 
weighted by its more static non-chem- 
ical lines 

Problems & Revelations. Despite such 
obvious exceptions, Forses’ yardsticks 
are, as a whole, an accurate measure 
of comparative earning and growth 





30 TOP U.S. 
CHEMICAL COMPANIES 





73.3% 


100 du Pont 
jargest de 
mig. Nemours & Carbon Co. 
companies Corp. 





Corp. 


Allied American Olin 
Carbide Chemical Chemical Cyanamid Mathieson 
& Dye 


power. Sometimes, in fact, the yard- 
sticks dredge up some highly signifi- 
cant but generally overlooked facts. 
Sample: Allied Chemical until recent- 
ly was often criticized for lagging in 
research and concentrating on lower- 
profit basic chemicals. While it is true 
that the former management's pon- 
derous policies marred Allied’s growth 
record, Forses’ yardstick shows clear- 
ly that Allied’s earnings power com- 
pares fairly well with the 100-com- 
pany average 

Top honors in earning power go, as 
they have with monotonous regularity 
for many years, to Texas Gulf Sul- 
phur. Free from normal competitive 
pressures and enjoying fat depletion 
allowances, TG year after year racks 
up the fattest profit margins in all 
U. S. industry from its rich sulphur 
deposits—57 to 60 cents on the sales 
dollar. However, since capital needs 
are small, management has passed 


GROWTH POWER 


Monsanto Eastman Genera! 
Chem. Ce. 


Chem. Corp & Film Co. Co. 


most of TG’s earnings on to stock- 
holders. But the company’s growth 
record is considerably less impressive 
than its earning power. 

The chemical industry's growth rec- 
ord goes to $174-million Rayonier, 
world’s largest maker of dissolving 
pulps for cellophane, rayon and photo 
film. Thanks to a policy of plowing 
back most of its extremely fat profits 
(average 23.9% on stockholders’ equi- 
ty), Rayonier’s common stock book 
value zoomed from $10.30 per share to 
$28.75 per share in just five years. 

Depression & Depreciation. Are these 
profit margins in the chemical indus- 
try, long among the best in all indus- 
try, starting to turn down? A quick 
reading of Forses’ yardsticks gives 
some support to the belief that grow- 
ing competition and higher costs have 
taken their toll. With the principal 
exceptions of duPont (which had an 
exceptional tax situation) and W. R. 





Bleck ber: average of 100 top mfg. firms. 
Colored bears: 5-yr. increase in equity. 
Figures below ere for latest reported 
12-month period. 





Hercules Rayonier, Keppers Ce. 
Kodak Co. Aniline Powder 


179.1% 


Food Air 

inc. Machinery Reduction 
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Lares? } 
12 MONTHS 


11.0% 32% 1.7% 64% 


3.1% 


53%) 219% 308% 20% 


5.8% 


15.4% —-1.4% —175% 6.9% 26% 
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Black bar: average of 100 top mfg. firms. 
Colored bars: 5-yr. average return on 
equity. Figures below are for latest re- 
ported 12-month period. 


EARNING POWER 





36.3% 


14.0% 


exas 
Guilt 
Sulphur 


Rohm Spencer Stauffer 
& Haas Chem. Co. Chem. Co. 


145% 


9.3% 


National Commercial Pa. Salt 
Cylinder Solvents Mig. Co. 
Gas Co. Corp. 


Hooker 
Electre- 
chem. Co. 





30 TOP U.S 
CHEMICAL COMPANIES 





Columbian Pittsburgh Virginia- 
Carbon Co. Coke & Carolina 
Chem. Co. Chem. Corp. Corp. Co. 


inter - 
chemical 
Corp. 


Liquid ‘Freeport 
Carbonic Sulphur 


100 
largest 
mig. 
companies 





8.9% 34.1% 20.0% 188% 10.4% 


12.1% 69% 69% 138% 80% 


21% 


LATEST 
12 MONTHS 


17.4% 7.8% 19.9% 136% 





Grace (a relative newcomer to chem- 
icals), 23 of Forses’ 30 chemical pro- 
ducers reported a lower return on 
their investment last year as com- 
pared with the five-year average. 
Dow, for example, earned 10.6%, as 
compared with an average of 14.5%. 
American Cyanamid was off a like 
percentage. Union Carbide dropped 
from 17.1% to 13.3%, and Rayonier 
from 23.9% to 17.8%. 

Most experts, however, are quick 
to point out that there is more to this 
fiscal situation than meets the eye. 
For one thing, 1954 was a year of 
mild recession, and chemical bulls like 
to point out that the showings could 
well have been a great deal worse. 
Furthermore, there is the complex 
matter of accelerated amortization of 
new plants. This tax-saving book- 
keeping device was allowed by Wash- 
ington in the interests of speeding in- 
dustrial expansion after Korea. But in 


paper deductions 
understating true 


many cases these 
have the effect of 
profits 

Some of the cases are extre.ne. 
Union Carbide alone wrote some $42- 
million off 1954 profits for this item, 
a sum which could easily have boosted 
return on capital by some three per- 
centage points. Dow’s example is even 
more striking: nearly half of the com- 
pany'’s pre-tax profits were written 
off as amortization and depreciation 
in the latest fiscal quarter 

If anything is proved by this welter 
of trends, counter-trends and appar- 
ent contradictions, it is this: figures, 
though they never lie, sometimes 
speak in riddles. And of all the riddles 
faced by Forses’ statisticians in com- 
piling the chemical yardsticks, none 
quite measured up to the case of Vir- 
ginia-Carolina Chemical. This ferti- 
lizer producer has branched out into 
textile bags, phosphate rock and syn- 





Black bar: average of 100 top mfg. firms. 
Colored bars: 5-yr. increase in equity. 
Figures below are for latest reported 
12-month period. 


“ESTIMATED (4. YEAR AVERAGE 


thetic fibers, but its profit margins 
have never stacked up well with those 
Never- 
when the figures were all in, 
36% 
The 


this fine showing, paradoxically 


of more supple competitors 
theless 
VC an amazing 
on stockholders’ capital 
for 
enough, was the company’s poor fi- 
the 
weight of 


showed return 


reason 


nancial shape when it entered 
1950s; sagging the 


many years unpaid dividends on the 


under 


big preferred stock issue, the com- 


mon shares were worth less than 


nothing 
Thus, as plowed back earnings be- 
gan slowly to raise the common stock 
the 
earnings 


above water line, even modest 
terms of 
Forses, unable to 
show Virginia-Carolina’s percentages 
in perspective, has simply printed its 
yardstick without adjustments, leaves 
the 


and this brief explanation 


loomed huge in 


the tiny book value 


rest to the reader's intelligence 
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LABOR RELATIONS 


Uplift & Let-down 


“OPERATION BOOTSTRAP” is a noble 
project designed to help econom- 
ically “distressed areas” get out 
from under. And any one who 
dares look with jaundiced eye upon 
some of these undertakings should 
righteously be branded as a carp- 
ing cad. But as so often happens 
in this world of admitted imper- 
fection, the purpose is good, but 
the practice gets snarled up in 
devilry and greed. 

“Distressed areas” are those 
towns, cities or regions which have 
a surplus of labor. This is usually 
the result of the exodus of industry 
to economically healthier climes. 
Many of the New England states, 
for example, have suffered griev- 
ously from the movement of textile 
plants to the South. In anthracite 
regions like Scranton where King 
Coal as a staple supplier of jobs has 
been dethroned, the entire area has 
suffered from lack of influx of other 
industry to take up manpower 
slack 

The government has been aware 
of the problem—somewhat—and 
under a directive from the Defense 
Department, the purchasing wings 
of our armed services have been 
ordered to bolster the economy of 
these economic pits by placing or- 
ders with industry in the needy 
sections. This hasn't worked too 
well because our defense objectives 
are not geared for charity or re- 
gional aid but rather for quick, 
efficient output of necessary mater- 
ials. Many of these distressed areas 
do not have the skills, the raw ma- 
terials, nor the productive capacity 
to meet defense needs 

“Operation Bootstrap” is a pro- 
gram voluntarily conceived in 
many distress regions whereby the 
local citizenry raise money and get 
up a committee of devoted “elders” 
to “sell” the community to new in- 
dustries. These committees put on 
quite a campaign. They use adver- 
tising, radio and other publicity 
media to encourage employers to 
settle in the community. Groups of 
local employers make personal vis- 
its to heads of big companies to en- 
courage the establishment of sub- 
sidiary plants 

Concessions play a good part in 
the selling spiel. Sometimes a com- 
munity will build a plant or two 
and then invite managements to 
move onto a ready-made site. Such 
programs have borne considerable 
fruit. In upstate New York, for in- 


stance many 
communities 


doing 


much better as 


are now 


a result of the 
new industry 
which came in 
solely through 
the encourage- 
ment of “Operation Bootstrap.” 

But all is not clover. The trouble 
often starts after a new company 
has moved in and suddenly finds 
the welcome mat removed 


lawrence Stessin 


In Scranton, to take a random 
case, a new employer who planned 
to build a $ll-million plant and 
give jobs to 700 local residents, 
ran into the problem of what may 
be called “product pride.” One day, 
a committee of local officials called 
on the president 

“I had my excavation all set, 
construction contracts out,” the ex- 
ecutive told this reporter, “when 
this committee insisted that I con- 
vert my from oil to 
coal because, as they said, ‘we have 
to give work to our coal miners.’ 

“They that if I didn’t go 
along, they would pass an ordnance 
making it illegal for me to use oil 
I stood my ground; I asked them 
how coal miners would be 
employed digging coal for my oper- 
ations. They were a little embar- 
rassed and said six. I told them that 
I would do this 


operations 


said 


many 


I would employ 
six miners, have them dump a load 
of coal in our parking lot and shovel 
it back and forth, from one pile to 
another. It They 
finally 


would pay me 
let me alone.” 

In another city an employer ran 
into this problem. He had to import 
a few hundred technicians and en- 
gineers to get the plant going. He 
was assured by the citizens’ com- 
mittee that housing would be am- 
ple interest 

“Well,” said the employer, “once 
we moved in and began looking for 
houses, we 


rates reasonable 


found prices had gone 
up 60 homes 
went skyhigh. Our men found auto- 
mobile giving them the 
short end of the stick. Interest on 


loans 


Repai: s on old 
dealers 


The construction 
unions wouldn't lect our own trained 
experts install machinery and held 
us up I lost 200 


went up 


engineers in 
six months. They felt the commu- 
nity had turned on their promises 
Yes, sit we got 


operation boot- 


strap, all right—right 


bac ks' 


across oul 








CHEMICALS 
FILLING THE GAP 





There’s more than em- 
pire building to merg- 
er-minded Olin Mathie- 
son’s latest acquisition. 


Wuen bustling $627-million Olin 
Mathieson Chemical Corp.* goes more 
than six months without a merger, 
that’s news. Ever since Mathieson 
tied up with $233-million Olin Indus- 
tries last August, there have been sour 
hints from competitors that the new- 
comer came to be the fourth biggest 
U.S. chemical company just by “grab- 
bing things.” Last month, John W. 
Hanes, financial vice-president of 
Olin Mathieson, journeyed down to 
Wall Street and confirmed longtime 
rumors that his company would merge 
with $25-million Joliet, Illinois’ Block- 
son Chemical Company, one of the 
country’s biggest sodium 
producers 

Yes and No. Hanes was bristly 
about past aspersions cast on Olin 
Mathieson’s ways of growing. “We 
prefer,” he told a meeting of security 
analysts, “to grow from the inside 
and, while much of our growth has 
come from acquisitions and mergers, 
65% of our present volume is a result 
of inside growth. However, we will 
not turn our heads from .. . an ac- 
quisition, provided the cost of in- 
ternal growth [is] not prohibitive.” 

Did this mean, Wall Streeters pond- 
ered, that Olin Mathieson was out 
after a slice of the multi-million dol- 
lar detergents market? Over 60% of 
Blockson’s $29.3-million sales last 
year were in phosphates used in 
household detergents. Or was ambi- 
tious Tom Nichols, Olin Mathieson’s 
president, simply adding another seg- 
ment to his growing chemical empire 
in pursuit of mighty du Pont? 

Trade Talk. Tom Nichols wasn't 
talking, but competitors did. They 
peered dawn the long list of chemi- 
produced by Olin Mathieson, 
found soaps and detergents missing 
Furthermore, they recalled that $425- 
million Monsanto Chemical Co., 
treading close on Olin Mathieson’s 
heels, had rolled up more than $40- 
million in soap and detergent sales 
last year, over 13% of a $341.8-mil- 
lion total. Apparently, they thought, 
Tom Nichols was doing a double take 

grabbing a leaf from Monsanto's 
book, and also pushing Olin Mathieson 
up another notch toward the top of 
the chemical heap 


phosphate 


cals 


*Traded NYSE. Price range (1955) 
59%; low, 49%. Dividend (1954): 5S0c 
cated 1955 payout: $2 


high, 
Indi- 
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CHEMICALS 


NEW STRENGTH 
FOR HERCULES 


The venerable gunpowder 
firm branches out into ace- 
tone, phenol and “DMT.” 





Ir the old cliché about the wonders of 
chemistry was 100% true when it was 
first uttered, it is 500% true today, 
when chemists can turn out just 
about any synthetic they are asked to. 
Hercules Powder Co.* illustrates this 
continuing search. 

As the world’s largest manufacturer 
of industrial chemicals made from 
wood-derived naval stores, Hercules 
has up to now been known mainly for 
cellulose and explosives. “We al- 
ready get 150 products out of our 
basic materials—turpentine, rosin and 
pine oil,” it explains. “But to make 
money, we have to keep finding new 
products we can put them into.” This 
spring the firm is approaching full 
production of three new chemicals: 
phenol, acetone and “DMT” (dimethy! 
terephthalate). 

This month Hercules unveiled a neat 
new orange-and-black plant at Gibbs- 
town, N. J., which, at capacity, will 
turn out annually 26 million pounds 
of phenol (for use in aspirin, weed- 
killer, plastics, lubricating oil) and 
16 million pounds of acetone (for nail 
polish, rubber cement, film). Built 
in the open air for safety and econo- 
my, the plant has a year’s backlog of 
orders and will soon be working at 
120% capacity to fill them. Next 
month a new plant in Burlington, 
N. J. will begin turning out “DMT,” 
a basic material for making such 
fibers as du Pont’s “dacron.” 

Cheaper and Better. Another new 
chemical has been percolating in Her- 
cules’ test tubes. At the convention 
of the American Chemical Society this 
month, Hercules will announce a new 
chemical called “Di-Cup,” which can 
replace sulphur in the vulcanization 
of rubber and, says Hercules, do the 
job cheaper and in some ways better. 
It is the first major discovery in the 
vulcanization process in a century 

“A president’s job is to say yes or 
no,” says Hercules President Albert 
E. Forster. “But if you say no all the 
time, you miss out on the fun. I said 
yes when they asked me for funds to 
develop new chemicals.” The result: 
first-quarter sales up nearly $10-mil- 
lion; a boost for the quarterly divi- 
dend, from 55c to 60c. 


~ *Traded NYSE. Price range (1955): high, 
113; low, 96. Dividend (1954): 55¢ quarterly 
Indicated 1955 payout: 60c quarterly 
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HOME APPLIANCES 





SPRING PARTY 


With first-quarter sales running at better than 
$100-million annual rate—a record—famed old 
Maytag is throwing everything it has into an 
attempt to recapture the industry's leadership. 


In the race for a share in the $600- 
million-plus automatic home laundry 
market, venerable 62-year-old Maytag 
Co.* got off to a bad postwar start. 
While it continued to turn out virtu- 
ally prewar “wringer” models, Bendix 
and Whirlpool stole the show 

But by last month Maytag was back 
in the big time. First-quarter sales 
totaled some $26-million, up 42% over 
last year. Net hit $2.3-million, almost 
doubled—an all time high. Spring also 
brought a welcome tonic for common 
stockholders, whose quarterly divi- 
dend was upped from 40c to 50c. In 
an expansive mood, President Fred 
Maytag redeemed 85,000 out of 260,000 
outstanding shares of the company’s 
preferred stock 

In the Swirl. Maytag’s 43-year-old 
boss is determined to keep the ball 
rolling. No stranger to show business 
himself (see cut), he decided that the 
best way to do it was to tab $1-million 
from this year’s 
budget for a 
Party.” 


record advertising 
nation-wide “Spring 
month he started it all 
off by lining up such extra sales help- 
ers as TV and radio stars Martha 
Raye, Judy Holliday and Herb Shrin- 
er. He also made a shrewd deal with 
Procter & Gamble, which will plug 


Last 


*Traded NYSE. Price range 
3349; low, 251%. Dividend (1954) 
1955 payout: $2 


(1955): high, 
$2. Indicated 


FRED MAYTAG: 


he has his eye on first 


13 of 
shows during May 
which, 


Maytag's automatic washers on 


its “soap opera 
In return for every woman 
who comes into Maytag dealers’ show- 
rooms will get a box of P&G's 
“Tide.” As a of all this, Fred 
Maytag hopes to boost sales from last 
year’s $81.1-million to better 


$100-miilion in 1955 


The (perhaps 
too hopefully) estimates the booming 


free 


result 
than 


Tough Battle trade 
home laundry equipment market at 
$1.1-billion this year, up from $870- 
million in 1954. Some 60% of it will go 
40% to 
This means a hard 
pull for Maytag, which started mak- 
ing automatics only in 1949, lony after 
leading competitors 
started 


washers as early as 


to automatic washers, only 


wringer washers 


such as Bendix, 


which turning out automatic 

1936, had taken 
Fred Maytag 

until we 


When 


easy to see 


the plunge. Explains 
“We wanted to 
damn 


wait had a 


good automatic you re 


making money, it isn’t 


need for an immediate change 
wringe! 
all right 

Nevertheless 


cost it dearly 


washers seemed to be doing 


Maytag’s tardiness has 
Until 1951 Maytag had 
held the lead for almost 30 years with 
its wringer Today Whirlpool 
Corp. of St. Joseph, Mich., which went 
in 1946, is at the top of the 
heap in home laundry 


vasher 


automat 
sales, with a 
gross of $169.5-million last 
Whirlpool has been in first piace for 


four 


yeal 


successive years 


Boost from Sears. But what really 
puts Whirlpool on top is its Kenmore 
line, manufactured exclusively for 
Sears, Roebuck & Co. Sources close to 
Sears place Kenmore’s contribution to 
Whirlpool S$ sales 
a year 
pool's 


at about $95-million 
Whirl- 
automatic washers at 
$75-million. Since the Ken- 
more washers sell for around $259.95, 
dryers for $169.95, far below Maytag’s 
automatics, Whirlpool offers Maytag 
almost unbeatable competition 

Right Maytag is conceded to 
stand Kenmore brand 
but ahead of the Whirlpool 
Fred Maytag has two big am- 


leaving income from 
own 
around 


now 
second to the 
in sales, 
brand 
bitions: to boost his company’s sales 
$100-million and 


eventually to recapture Maytag’s tra- 


to over this year. 


ditional lead in the industry 





UTILITIES 





MIGHTY MIDGET 


Little Citizens Utilities, which operates five types 
of utilities in seven states and Alaska, resolute- 
ly insists on regarding shareholders as people. 


Fellow shareholders: How would you 
like dividends—all cash, all 
stock, or a bit of both? If that sounds 
like an off-beat question for a 
poration president to ask his share- 
holders, it is because it was asked by 
the somewhat off-beat president of a 
decidedly off-beat utility company 
For years Citizens Utilities 
Company * paying out a 
rate: 48c on 
a share that costs about $15) and 3% 
in stock. But fo: Citi- 
management has been mulling 


your 


cor- 


eight 


has been 


cash dividend (present 


some time 


zens 
*Traded over-the-counter 
(1955) : high, 1645; low, 14% 
i2e quarterly plus 3 stock 
payout: 46c¢ plus 3% stock 


Price range 
Dividend (1954) 
Indicated 1955 





4, T T T q 
st PACE SETTER 
Comparison of earnings per there of 
550 CITIZENS UTILITIES COMPANY 
and index of 


‘RAPID GROWTH” UTILITIES 
1945 = 100 
500 


CITIZENS 
450 UTILITIES 
COMPANY 


\ 














*RAPID GROWTH 
UTILITIES 


- + > 
1950 1951 1982 


*This index the per share 
earnings of the following companies 
for this period: California Electric 
Power, Central & Southwest, Florida 
Power Corp., Florida Power & Light, 
Idaho Power, Long Island Lighting, 
Public Service of New Mexico, South- 
western Public Service, Tampa Elec- 
tric, Texas Utilities, and Tucson Gas 
& Electric. 











1945 1953 1954 


includes 


28 


over the idea of switching to an all- 
stock policy, both to keep more cash 
in the business and to give stockhold- 
ers a slightly better break when April 
15 rolls Before diving into 
the pool Citizens wanted to 
find out if there was any water in it. 
So President Richard L. Rosenthal 
took the logical, if unusual, step of 
putting the question squarely up to 
the stockholders themselves 
Profitable Catch-all. 
hap tn 
pany in the 


around 


however 


Citizens is per- 
most improbable utility com- 
United States It 
electricity, gas, telephone service, 
cold 
communities in Arizona, 
Maine, Vermont 
Alaska It 
big towns (although there 


who 


sup- 
plic 
ice water and 
than 
California, Colorado 
Idaho, Washington 


shuns the 


storage to more 


200 


and 


may be consider 


Maine 


some Bangor, 
a big town), but can be found 
in places like Elk Grove, Calif., Las 
Animas, Colo., or Nogales, Ariz 
Citizens sales and 


has a earnings 


record that some of its bigger rivals 
give their Since 


1946 when Rosenthal, a relaxed young 


would 


souls for 
man in tweeds and loafers, took over 
the 
30, revenues have shot up from $2.6- 
million to $5.7-million, a rise of 119%. 
Net has grown from $379,338 to $985,- 
887, a 160% 1945 Citizens’ 
long-term debt stood at what Rosen- 
thal calls a “horrendous” 85% 


company at the advanced age of 


gain. In 


of capi- 
to 60%, 
which 
debt not out of line. In 
these same years Citizens’ stock has 
soared from $2 to $15 a share 

Acid Test. Rosenthal and his youth- 
ful associates (Citizens’ oldest execu- 
tive 


talization; today it is down 
and that 


siders a 70° 


in an industry con- 


is 41) are understandably proud 
facts. But the statistic that 
makes them proudest is net 
per share “A company 

pand,” says Rosenthal, “it pro- 
But unless it show in- 
creased earnings per share it is not a 
growth company in my book.” 


of such 

income 
can ex- 
can 
gress can 
Since 
his own company’s per-share earn- 
ings have risen steadily with nary a 
setback, from 4lc to $1.06 during his 
stewardship, Rosenthal is prepared to 
push that can. 
And as his company’s largest share- 
holder, he the 
terests much at heart 

Another topK 
of talking about is the immense diver- 


point as hard as he 


has shareholders’ in- 


Rosenthal never tires 


CITIZENS’ ROSENTHAL: 
offbeat, but on the track 


“You could 
he says, “a miniature 
mutual fund in the utility business. 
That 


vantages 


sification of his company. 
actually call us,” 


advantages and disad- 
Last year we had terrific 
cloudbursts in southern Arizona. That 
meant we could not sell as much 
irrigation as we 


has it 


power for purposes 
normally do 
of the 


died 


Up in Alaska the owner 
largest 
right at 


fish-buying company 
the beginning of the 
halibut season, his company was dis- 
organized and was inactive through- 
out the season, and so our cold-stor- 
age On the 
other hand, the rain that plagued us 
in Arizona did us a good turn in Ver- 
mont, for we were able to make great- 
er use than normal of our hydro facili- 
and thus cut down on the far 
more expensive diesel generation. So, 
as in a mutual fund, one thing bal- 
ances another. I could go further and 
say we are like the old holding com- 
panies—without the financial abuses.” 

Big Response. Rosenthal’s question- 
naire about dividends brought in a 
68° But although 43.2% 
of the company’s shareholders voted 
for all-stock dividends (which Rosen- 
thal himself favors), 48% voted to 
maintain the present payout policy. 
Rosenthal thinks he missed the boat 
somewhere. “Look,” he says, “take 
the in the 50% bracket. If he 
didn't want to hang on to his stock 
dividend he could sell it right away 
as a long-term capital gain, assuming 
he had held his underlying shares for 
six months. And the return after 
taxes would be the equivalent of a 
12% cash dividend.” 

Rosenthal, however, is quite philo- 
sophical about the outcome and en- 
tirely willing to abide by the part- 
cash part-stock decision. But he is 
going to try again later. 


revenues were down 


ties 


response 


man 
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AMERICAN KITCHENS’ SINKS: 


sales down the drain 


ELECTRICAL EQUIPMENT 





ATOMIC DEMONSTRATION (EMANUEL, right): 


one more entry in a long line of hopefuls 


PUZZLING PORTENTS 


Beset by a longstanding run of troubles, Avco 
Mfg. Corp. is pinning its hopes on a misty horizon. 


Wuen Wall Street's customers rushed 
to buy Avco Manufacturing Corp.* 
common stock in heavy volume last 
month, many an investor was more 
than a little puzzled. The rush came 
right in the face of Avco’s first-quar- 
ter report, which showed a 29% de- 
cline in sales and a 66% drop in net 
income. What was up at Avco to 
merit the whirl in Wall Street? 
Major Distresses. The answer was a 
common enough one these days: the 
power of atomic glamour to outweigh 
common dollars and cents. To the 
already long list Avco added itself as 
a nuclear hopeful by announcing that 
it had assembled a team of leading 
scientists to work on “nuclear, missile 
and electronics projects.” Laboratories 
have been opened in New England 
and current projects include “work 
on an intercontinental ballistics mis- 
sile and a phase of air defense.” 
Glamour has been conspicuously 
not Avco’'s forte for the last three 
years. Its products (home appliances 
and farm equipment) have been up 
against tough competition from such 
giants as General Electric, General 
Motors, Westinghouse and Interna- 
tional Harvester. Sales have dropped 
far below peak postwar levels, from 
$428-million in 1953 to $375.4-million 
last year. To make matters worse, 
defense business, which recently ac- 


*Traded NYSE. Price range (1955): high, 
8',; low, 61%. Dividend (1954): 10c. Indicated 
1955 payout: 20c 
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counted for some 50% of Avco’s sales, 
has rapidly declined. But the final 
blow for stockholders was the drop 
in dividends from 60c to a 
10c a year in just two short years 

When he got up at Avco’s annual 
meeting last month, Chairman Victor 
Emanuel had little 
offer. First-quarter sales, he an- 
nounced, had fallen to $70-million, 
vs. $99-million last year. Earnings 
totalled only 6c a share, only a third 
of last Mincing no 


meager 


consolation to 


year's. words, 


VOICE OF AMERICA STATION: 
in the dark, a bright spot 


told 


was dim 


Emanuel 
outlook 


pate any 


stockholders that the 
We do not antici- 
substantial improvement 
during the second quarter, But,” he 
added with little 
siasm e feel confident 


last half of the yea 


enthu 
that by the 


improvements in 


noth eable 


our business will be reflected in an 


upturn in net income 
During the yea! 


additions to 


Ave o's boss said 


present appliance lines 


will include a new-type automatic 


washer in 
a Bendix 


in about 


the medium price field, and 
that will dry clothes 
half the required by 
present model Sales of kitchen cabi 
nets ahead of 
New electric 


ing units and ovens Nave 


drye! 


time 


and inks hould run 


last veal volume cook 


been added 
to meet demands in the gro 


ket for custom 


marked 


wing mat 
kitchens. However no 
improvement has been re 
ported in th farm 


ales of imple 


ment 
There 


spot in the ove! 


Minor Blessings were, how 
ever, three bright 
all gloon Sales of Crosley Division's 
television set vere up 74 in 


first quarts mainly due to new 
mode! and owe! 


American 


were Ip <¢ ind ale of tendix 


price volume of 


chen new cabinets 
combination home washer-dry 
risen 18 Moreover 

Broadcasting Corp., an Avco 


lary 


ers had 
Crosley 
subsid 
{ handsome profits on 
operation tour television sta 


tions It wa also doing well in 


thank to its 


contract 


radio and a 


networr 
vith the Government to op 


Vole e ol 


stallation jut apart 


erate a huge America’ in 


from these few 
blessings Avco's Victor Emanuel 
could only look to the misty 


of Avco new 


tronk 


futures 


untried, untested elec- 


atomic and nuclear work for 


portents of better days. 





GE's CORDINER (right) WITH 300,000th STOCKHOLDER 


ELECTRICAL EQUIPMENT 





FINE FARE 


Feast and festivity, 


that’s the menu when 


GE's stockholders get together. But the tasti- 
est dish at the company’s last annual meeting 
was a generous portion of encouraging figures. 


More and more these days, corpora- 
tion annual 
huge picnics 
after year 
month 


meetings are becoming 
But largest of all, year 
is General Electric’s.* Last 
when GE staged its annual 
Schenectady, N. Y., 
3,200 stockholders showed 
So many in fact that the overflow 
the jam in the mammoth New 
York State Armory spilled over into 
a downtown movie theater, where GE 
had thoughtfully provided a large- 
screen closed-circuit television hook- 
up with the goings-on at the armory. 

Healthy Diet. To feed the crowd, 
company chefs fried up 7,500 halves 
of chicken and mixed more than 1,500 


*Traded NYSE. Price range 
55%; low, 46'4. Dividend (1954) 
cated 1955 payout: $1.60 


homecoming in 
more than 
up 


from 


(1955) 
$1.47 


high, 
Indi- 


pound 
by the 


cartons ofl 


of potato salad. Also required 
menu: a ton of potatoes, 7,560 
milk, 140 pounds of bacon 


and 30 gallons of 


salad dressing 
Conveyors sped the white lunchboxes 
stockholders 

Eve n be fore lunch was se! ved how - 
ever, GE President Ralph J. Cordiner 
had dished up for 
stockholders: sales up 7% in the first 
to $765.9-million 
in 2 of the record high reached in 
the initial 1953. “In view 
of the company’s first-quarter operat- 


to hungry 


some tasty items 


quarte! a sum with- 


? 


quarter of 


ing result said Cordiner, “we are 


hopeful that, with uninterrupted pro 
the 1955, 


possible for the company’s 


duction for remainder of 


it will be 


sales to establish a new record.” 


GE's first-quarter earnings, up 5%, 
were even more tempting: $50.6-mil- 
lion, or 58c a common share. This on 
top of all-time high earnings of 
$212.6-million in 1954, a 28% rise 
What was more, said Cordiner, sales 
of GE’s consumer products showed a 
“substantial improvement” in the first 
quarter and sales of heavy apparatus 
and industrial products were “about 
the same.” Cordiner also presented 
some other fine fare. During 1955, said 
he, GE plans to spend $155-million 
for research and advanced develop- 
ment facilities, thus ensure continu- 
ance of GE’s future health. Already, 
Cordiner said, GE is engaged in 
a greater variety of atomic energy 
projects than any other U.S. company 
Among them: the Knolls Atomic 
Power Laboratory, which is produc- 
ing a prototype atomic reactor for the 
submarine Sea Wolf; development of 
aircraft nuclear power plants for the 
Air Force and the Atomic Energy 
Commission; design and construction 
of a complete power plant, the largest 
such yet announced, built around a 
180,000-kilowatt boiling water 
reactor 

Party Mood. In the buffet-style 
talk that followed, the crowd was in- 
troduced to a Buffalo meat salesman 
who had become GE’s 300,000th stock- 
holder last (the company 
now has 329,000 stockholders and 
210,000 employees). Then one stock- 
holder, who owns 30 shares, popped 
up to ask that GE’s special incentive 
compensation plan for officers and key 
employees, under which they receive 
options to buy common stock, be re- 
voked. At that, another stockholder 
jumped to his feet to declare that 
“The price paid to GE’s management 
for a good job well done is cheap.” 
In a happy mood, the crowd imme- 
diately and overwhelmingly voted the 
motion down and headed fot 


type 


February 


lunch. 





AIRCRAFT 





ALL GOOD THINGS... 


Many wondered what Glenn L. Martin's profits would look 
like after its big tax credits were used up. The answer: good. 


In these days of high corporate taxes, 
perhaps nothing could have a health- 
ier look than an income statement that 
the revenue collectors 
somehow had ignored. Just such un- 
commonly rare things of beauty Glenn 
L. Martin’s* President George M 
Bunker has been mailing to stock- 
holders for the past three years. The 


*Traded NYSE. Price range (1955): high 
44; low, 28%. Dividend (1954): $1. plus 10% 
in stock. Indicated 1955 payout: $1 


Government's 


30 


reason is that Martin has accrued 
large carry-forward tax credits as a 
result of the teeth-rattling deficits it 
had piled up in earlier years 

But by the Bunker walked 
into Martin's annual meeting one day 


time 


last month, the honeymoon was over 
every last 


used 


credits had 
tax men had 
away at Martin's 
first-quarter income, thereby spoiling 


tax 
The 


whittled 


dime of 
been up 


cheerfully 


what would otherwise have 
wondrous thing to behold. Martin's 
three-months had soared ho 
less than 69°, to $61.4-million, and its 
pretax income had skyrocketed 82%, 
to $4.2-million. More than half of 
it, however, had gone for taxes, leav- 
ing Martin with a net of $2.1-million, 
or 12.3% less than in the first quarter 
of taxfree 1954 

After a second look around, even 
this sum did not seem half bad. Mar- 
tin had still managed to net 3.4% 
sales, 


been a 


sales 


on 
which, on the basis of early 
scattered first-quarter returns 
planemakers, looked like a 
championship performance. Douglas 
and Boeing brought down margins of 
33% and 3.1% respectively, while 
General Dynamics came in far behind 
with 2.8% 


from 
other 


Forses, May 15, 1955 





PAPER 


NATIONAL’S LEAGUE 


In building its new $25-million Valdosta mill, Na- 
tional Container has two aims: better protection 
against price-cost squeezes, and healthier profits. 


Back in the 1930s, Samuel Kipnis 
underwent an experience he has never 
forgotten: he found his company 
squeezed between the rising cost of 
the raw materials it used and the sag- 
ging price of the boxes it made and 
sold. Eventually the two almost met, 
to Kipnis’ acute distress. 

With this in mind, last month Kipnis, 
president of the $89.6-million (total 
assets) National Container Corp.,* 
shuttled a group of Wall Streeters 
down to the South's slash-pine coun- 
try to watch him protect himself from 
anything like it ever happening again 
He toured the sore-footed moneymen 
through his five-million-seedling 
nursery in Florida, then took them to 
National’s big ($25-million) new plant 
at Valdosta, Ga., where the trees end 
up as light kraft paper, heavy kraft 
linerboard and multi-wall bags. 

It was the mill itself that caught the 
Wall Streeters’ eyes. Free at last of 
construction bugs which had dogged 
it since 1953, National’s 500-ton-a-day 
mill started running full speed only 
this year. In January and February, 
production hit 12,000 tons, rose to 
14,500 tons in March. This rate of out- 
put drops whenever the mill runs bag 
paper, but since bags bring higher 
prices, Kipnis is delighted to have it 
so. Especially since its bag tonnage 
these days puts National right up in 
the big league of the hectic, competi- 

*Traded NYSE. Price range (1955): high, 


16%; low, 1444. Dividend (1954): 15c quarter- 
ly. Indicated 1955 payout: 60c 


VALDOSTA MILL: 
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tive box-making business. “I hope,” 
says Sam Kipnis, “to see our sales hit 
$100-million in a few years.” 

Boxed in. Such a sales gain—some 
32.2%—would not have been even a 
remote possibility in National's early 
years. Founded in 1928 by Kipnis, 
Chairman Harry Ginsberg and two 
other partners, National started life as 
a converter, making 
with materials 
outside suppliers 


shipping con- 

bought from 
Kipnis himself was 
primarily a salesman, but he made it 
a point to know something about 
every phase of the operation. “I like 
to stick my fingers and nose,” he 
“into everything.” 


tainers 


Says, 


By 1937, National’s common, quoted 
at $1, clinging onto its 
place on the Big Board. When Kipnis 
wanted to expand, anyway, two part- 
ners quit. Kipnis, however, went right 
ahead and put up a huge mill at Jack- 
sonville, Fla. to supply his three box 
plants with kraft pulp and paperboard 
This action saved National from the 
price-cost pinch felt by the Mengel Co 
and Hinde & Dauch Paper Co., both 
pure-bred converters, who later found 
themselves forced unions with 
integrated Container Corp. and the 
West Virginia Pulp & Paper Co 

The mill did a lot to hike National's 
profit margin. Thus National has aver- 
aged a 17.3% profit before taxes, a 
percentage which, it is true, is less 
than Gaylord Container’s 19.8°% but 
is clearly above Container Corp.'s 16% 


was barely 


into 


dead bugs bring lively profits 


NATIONAL’S KIPNIS: 
after a pinch, a plunge 


and Robert Gair’s 15.5% profit ratios 
The Jacksonville plant, old as it is, 
nevertheless is one of the most eco- 
kind in the U.S. “It’s 
the biggest lemon we have,” jokes 
Kipnis. “I wish we had six more lem- 
ons like it 

With his licked, 


Kipnis went on to expand his paper 


nomical of its 


supply problem 
business to 19 converting plants, six 
mills and three multi-wall bag plants 
But in the 


on many 


process, National stepped 
Always quick to cut 
prices, Kipnis made no friends when 
he suddenly 


Korean War 


however, enabled 


toes 


hiked prices during the 
This 


to boost divi- 


shortages action, 
him 
dends to $1 a share, a payout that has 
subsequently dropped to the present 
60 cents Kipnis 
has changed his ways, now preaches 
loudly the gospel of 

Mills & Bills 


costs 


Since then, however 
price integrity 
Valdosta’s starting up 
National's 
a share last year 
fact, Valdosta’s 
bills have kept Nationa!’s return on 
invested 13.3% vs 
16.3% for Container Corp. and 14.5% 
for Gair. But in the first quarter of 


National’s profits more than 


were enough to cut 
earnings by 6 cents 
For several years, in 


capital down to 


this year 
doubled. “I’m trying to be on the con- 


servative side 


says Kipnis. “But our 


earnings this year should 
$4-million higher.” 

Even after Kipnis says, Val- 
should add 50 cents a share to 
National's earnings. Despite this pros- 
perity, Kipnis is floating $7-million in 
debentures and 250,000 shares of com- 
mon this month. With it he will prob- 
ably pay off some of National's $21.4- 
million debt before he thinks of rais- 
ing the dividend. “We still live in the 
U.S. and still says 
Kipnis. “I'm not saying anything.” 


be around 


taxes 
dosta 


taxes are here,” 
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AUTO PARTS 


NEGATIVE CHARGE 


For Electric Storage Battery Co., 1954 was a year 
of pleasant contradictions. Sales were the lowest 
since 1946—but earnings were the best since ’29. 





Ar vinst glance, Philadelphia’s Elec- tric Storag: 

tric Storage Battery Co.* (Exide, Wil- terest in its 
lard, Grant batteries) had a high- Clorid 
voltage year in 1954. Earnings ($7.8- (carried on 
million vs. $1.6-million in 1953) aver- tion) 
aged out to an electrifying $8.58 a pe 
as compared with 1953's $1.87 Turning 
were the best since 1929 


had sold its in- 
English affiliate, The 
Electrical Storage Co., Ltd 
ESB’s books at $1.2-mil- 
for a whopping $8.6-million re- 


rted price 


Satter y 


share a profit that way, admitted 
They Thus ! dent Norberg 
it was duck soup for Electric Storage inique in 


Jattery, which has not 


was “an experi- 
the history of our com- 


Ele tri 


isiness was not 


missed a But 
dividend in 54 years, to make its 216th b 
consecutive quarterly payment, bring- harging last year, the company 
ing 1954's total payout to stockholders 
to $2 a share 
But at Electric Storage Battery’s ving the 
annual meeting in Camden, N. J. last ‘ ind F of all 
month, President Carl Folke Norberg i 
told stockholders that, but for a : ar this 
shrewd bit of horsetrading last 
ESB's 


have 


while Storage’s 

exactly 
had 
lied part of its profits on the 

to retiring its long-term 
batterymaker 
indebtedness 


some of the 
ESB began instituting last 


itting 


yeal 
year, o! ‘ 
would year (i 


impressive net instead 


payrolls, consolidating 
Philade Iphia) 
For the first quar- 


been an ignominious loss of manufacture in 
$828,000. Actually, ESB’s sales ($77.7- beg to pay off 
rhillion), which have been falling ever 


since World War I, 19% 


than 1953's. The big equalize: 


have 


*Not the 


worked the 


first time 
magnetic 

50th year 
Storage 


ESB has profitably 
field. Recently it 
since it acquired 
*Traded NYSE. Price range (1955): high the W lard Battery Co. for 

34'4; low, 27%. Dividend (1954 5O« quarter- $200,000 This subsidiary has since chipped 

ly. Indicated 1955 payout: $2 in a $50-million to ESB’s profits 


less 


Elec- 


were 


marked the 


imost 





FILLING ESB’S BATTERIES: 


horsetrading is more profitable 


ter, ESB earned some $40,000 (444c a 
share) vs. a net ago of 
$86,681. Once again, the net was up 
but sales were down roughly $720,000, 
a drop of about 3%. Yet the signifi- 
cant thing to Norberg was that pretax 
earnings had improved by some $350,- 
000, and this despite generally lower 
battery prices ESB’s 
orders are running well ahead of last 
year, and President Norberg fully ex- 
pects to report “further improvement 
in earnings.” 


loss a year 


Now, however 





AIRCRAFT 


AN OUNCE OF CAUTION 


Off to a flying start in °55, Republic Avia- 
tion’s President Mundy Peale has ordered 
“flaps down” on optimistic forecasts. 





U.S. PLANEMAKERS, say 
experts, are in for at least 
high and fat profits. publi 
But as president of $95-million (as-_— striy 
sets) Republic Aviation Corp.,* deliveries to the Air Force, with the 
Mundy I. Peale, 48, has painfully result that Republic’s sales for the 
learned that high-flying enthusiasm is year fell 22% to $323.5-million 
no guarantee of happy landings By thi Peale had 
A year ago, Peale many Republic's assembly lines turning out 
orders to build Republic’s famed planes as ever. So 
F-84F fighters for the Air Force that fact, that Republic enjoyed its best 
he felt entirely safe in predicting that in history. Not only were sales 
Republic's equal the up 180 from $44-million to $124- 
$412-million 1953. What million, but earnings soared 318%, toa 
he did not count on was enginebuild- record $2.89 a share. Moreover, Re- 
er Curtiss-Wright getting completely still has on its 
bogged down on production of J-65 $900-million in orders for 
F-84F's and brand-new F-105 fighter- 
bombers 
Despite 


some aviation jet powerplants, leaving hundreds of 
eless planes parked all over Re- 
s Farmingdale, Long Island air- 


Consequently, Peale had to cut 


another engi 


year of sales 


spring, however 
had so 


fast as fast, in 


quarte! 


sales would 


rung up in 


public books sore 


advance 


*Traded NYSE. Price range (1955): high 
44%: low, 36. Dividend (1954): $1.00 semi- 
annually plus 10% in stock. Indicated 1955 hese 
payout st 00 plus these 


gratifying signs of 
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prosperity, Mundy Peale remembers 
all too well the bitter days last year 
when production was snafued. “We'll 
have a good year,” he says cautiously 
“But then again,” he adds wryly, 
“we're building airplanes now instead 
of gliders.” 


REPUBLIC’S PEALE: 


a lesson learned 
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COAL 


NEW THRONES 


FOR KING COAL 


Production is up, but the increases have come from the nation’s 
soft coal mines. Hard coal men, consequently, are looking hard- 
er than ever for money-making ventures outside the industry. 


“Ir coal had been as profitable a busi- 
ness as oil,” says George W. Kratz, 
vice president of the big Pittsburgh 
Consolidation Coal Co., “the industry 
wouldn't have lagged as it has in mak- 
ing chemicals from coal. As a whole, 
we just haven’t had the money for 
the research job.” 

But as the profit-making cold win- 
ter of 1954-55 bowed out last month, 
the nation’s coal men finally had 
saved enough cash to look for other 
ways of making money than actually 
bringing coal out of the ground. After 
the seven leanest years since Biblical 
times, in fact, the industry byword 
has become: “Slash and save—to 
spend later on.”’ 

Such was the situation, particular- 
ly in the hard coal industry. Soft 
coal producers can count on a pickup 
in steel production and increased 
utility demand to take a lot of their 
output. Hard coal producers have no 
such hope. With most anthracite mar- 
kets lost forever to oil and natural 
gas, hard coal production of 26-mil- 
lion tons last year was hardly a binful 
compared with the 60-million total 
in 1944. Current output, moreover, is 
running 8.5% under last year’s. “In 
anthracite, you’re at the mercy of the 
weather,” observes A.E. Southgate, 
treasurer of the Pittsburgh and Read- 
ing Coal and Iron Co. “Blessed is he 
that expects nothing from the 
weather.” 

Happy New Year. Most hard coal 
men, nevertheless, glowed like miners’ 
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lamps at year end. Stocks were down, 
and 1954 had shaken out a lot of 
marginal operators, leaving a fatter 
slice of the market for those who re- 
mained. Lehigh Valley Coal Corp 
cheerfully predicted that last year’s 
first quarter loss of $488,051 would 
turn into a $500,000 profit in the same 
quarter of this year. “I think,” said 
Lehigh’s Secretary Eugene Schoener, 
“that we'll meet our earlier estimate 
of earnings with no trouble.” 

Lehigh Coal and Navigation Co. was 
similarly buoyed up by a profitable 
first quarter in 1955. Commented 


President C. Millard Dodson: “We 


IN THE MINES, HOPE & FEAR 


have trimmed sail and set a course 
which will permit the company to get 
out from under a burden of 
Alden Coal 
saw good things ahead, and 
for once Wall Street agreed. By last 
Glen Alden’s common had 
soared from a low of 6% last fall to 
16%, its best price since 1951 

But doubted the in- 
dustry turned a 


steady 


operating losses.” Glen 


Co. also 


month, 


while nobody 
had 
few hard coal producers were 
willing to stake all thei: chips on last- 
Glen Alden, for in- 
President Francis O. Case has 
to lick the 
slump in hard coal, and has resumed 
dividends Neat the end of last 
month, however, announced 
Glen Alden had Mathes 
Co., a Texas heat 


pumps, alr room 


minor sort of 


cornell 


ing prosperity 
stance 


done as much as anybody 


Case 
bought the 

manufacturer of 
conditioners and 
coolers. This diversification will cost 
$11-million: $3.2-million in cash and 
stock 50% of Mathes’ future 
earnings (estimated 1955 profit: $3- 
million) until the entire sum is paid 
off. Shrewdly, though, Glen Alden 
forward a 1953 loss of $5- 


plus 


can carry 





tax purposes, so that it 
will be making money from Mathes 
while paying for it. Since Glen Alden 
made 59 cents a share in the first 
outlook for the rest of 
1955 was a bright one, indeed 

Metals & Mishaps. Ventures into 
fields, however, can be a tricky 
thing for a Lehigh 
Valley Coal Corp., for example, whose 
parallel took a step 
toward diversification and promptly 
Attracted by the 
profits in uranium, Vice President 
Harry W. Bradbury took a flyer in the 
magic ore at Grand Junction, Colo 
By last month months of 
exploration, the project was virtually 
dead 

Bradbury 


+" 
million for 


quarter, its 


new 
coal producer 


aims Case's, 


stubbed its toe 


after six 


however 
buy 
Stanleigh Uranium Mining Corp 
What's 


diversification to uranium alone 


is hanging on 
Canada’s 
Lid 
limiting his 
With 
several other hard coal producers, he 
is prospecting for oil and gas in Penn- 
“As far as | says 
Schoener willing to 
The trouble is 


busine sses8 We have looked over 


to an option to into 


more, he is not 


yivania know,” 


Secretary ‘were 
go into any field 
of the 


have been subject to some objection.” 


most 


Philadelphia and Reading Coal and 
Iron Co which is 
Mas and oil 


also looking for 
has found another way to 
stockholders P&R 


virtually all its mines 
month 


pay off its has 
closed But 
last Fox 
told stockholders he expected a cash 
flow of $3 a share this year from P&R’s 


depreciation and depletion funds, its 


President Edwin G 


prospective profits and the reduction 


of its deferred stripping account 


which contains certain earth-removal 
costs charged against each ton of coal 
mined With 


Fox, instead of paying a divi- 
dend, will buy up P&R common on the 


as it is and sold this 


money 


open market at 16%, its highest price 
After that, Fox 


will come some form of diversi- 


in nearly 
hints 


two years 


fication 

Bituminous Bulls. As yet, nobody on 
the soft coal side of the industry has 
felt much need to diversify. Soft coal 
has, of customers, 


such as tne 


course, lost many 
diesel-minded railroads 
“The railroad fuel market can’t shrink 
much more,” remarks Pittsburgh Con- 
George Kratz. “There's 
darned little of it left now.” 

gut there afe offsetting factors. De- 
metallurgical coal (for steel 
making) is up, along with general in- 


solidation’s 


mand tor 


dustrial demand and overseas exports 
Production, in fact, currently is run- 
last year’s. At this 


output may reach as high 


; 


ning 12.4 ove! 


pace, 1955: 
420-million tons, 7.1% higher than 
totals, but still 8.1% unde: 
itput 


Creek Coal Co., for 
casning 


one, al- 
minor bo- 
Raymond E. Sal 


fact, has found den 


in on this 
President 
and sO 
boosted Island Creek’s 
22,000 to 25,000 tons 


iat ne 
tion from 
ada 1 think 


turned the corner! 


produ 


says he we have 


Otto Cire Peabody 


ident is 


Coal Co 
sure he can do 
Peabody 
its number of low-cost mir 


egate 


sens 


Vell provided can 


earnings ol 


perated properties ne says 


limited Consequently Ps abody 
a missed its dividends 


inning 


trie tr 


two 
has no chance o! re 
Last 
Gressen asked stock- 
Peabody's 
and 
125 (to 9,000,000 
stock 


will enable 


end this yea! 
montn, nowevel 
holder to cut 


ferred 39.8 


prior pre- 


increase common 
This 


belie, es 


shares ) 


broadet base Gressen 


him to act fast “whenever 


cosTse cess 


“art 








BEATING THE DRUMS FOR THE HOUSEHOLDER’S DOLLAR: 
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nobody seemed to be listening 


VANISHING AMERICANA: 
for hard coal, hard times 
opportunities present themselves.” 
Gressens has already demonstrated 
that by digging in 
mines, Peabody 


only low-cost 
turn a 
Sales were off by more than $10-mil- 
lion in the first three quarters of Pea- 
body's but the 
$119,644 the same period of 
1954 has been converted into a $793,- 


can profit 


current fiscal year, 


loss for 
232 profit this year 

Pittsburgh Consolidation Coal Co 
on the other hand, has started digging 
The 
best managed and most mech- 
anized of all US 
Pittsburgh has joined with Freeport 
Sulphur to open a potash min 
refining mill in New Mexico 
Kratz, however, denies that this is a 
move toward diversification. “It’s not 
investment for us,” he 


for profits outside the industry 
bigg« st 
coal companies, 
and 
George 


@ major says, 


‘and what's more, we're very optimis- 
tic about the future of coal Digging 
You use 


That’s why we're in 


potash is a coal-mining job 
the same tools 
sy 

Pittsburgh 
last. year 
1953 
worst 


Consolidation’s profits 
than 80% of its 
but the year was the 
bituminous suf- 


were less 
returns 
has 
Pittsburgh is con- 
sidered a good bet to boost its profits 
this the Wall 
Street has kept its common at a high 
Pittsburgh has 
wisely diversified its market. No less 
than 29.9% of its output goes to utili- 
with coke and chemicals 
accounting for another 29% and gen- 
5.7% (only 4.1% 


one coal 


fered in 15 years 
one of 


year, reasons 


75%. Another reason 


ties, steel, 
eral industry for 25.7% 
goes to railroads) 

A Warning. But not all men 
have as much reason for optimism as 
Pittsburgh “This is 


coal 


Consolidation 


the time of year when price adjust- 
ments start,” cautions one coal man. 
“1955 is still in the lap of the gods.” 
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HOUSEHOLD GOODS 


NEW RECIPE 





Beset by a steady decline in profits, the world’s 
biggest steel kitchen maker is counting on new 
hues in its products to brighten up its earnings. 


At the 36th annual shareholders’ 
meeting of the Mullins Manufacturing 
Corp.,* held last month in the Down- 
town Athletic Club of New York, a 
lone stockholder gave the company 
officers a workout as strenuous, in its 
way, as the lifting, wrenching, tug- 
ging and stretching going on in other 
rooms of the Club. 

At the beginning of the meet- 
ing’s question-and-answer period, 
the stockholder rose and posed this 
strenuous question to the officers of 
the world’s biggest manufacturer of 
steel kitchen outfittings: “When is 
Mullins, which has shown a gradual 
profit decline every year for the past 
four years, going to turn the trend?” 
But Mullins’ President Harry M. 
Heckathorn, who has the sturdy build 
of a weightlifter, was ready with an 
answer: “This year.” 

“I am confident,” he told the group, 
“that sales this year will run 20% 
above last year—they may well reach 
$65-million. We'll continue to 
and pay our $1.60 dividend.” 

Faucet Fiddling. Heckathorn’s con- 
fidence stems from a line of thirty new 
products, which his jovially aggressive 
sales vice president, C.D. (“Deck’’) 
Alderman, is selling with the biggest 
advertising budget in the firm’s his- 
tory. Among them: 

e A new dishwasher, 30 inches wide, 


earn 


*Traded NYSE. Price range (1955) 
25%; low, 22. Dividend (1954) 
1955 payout: $1.60. 


high, 
$1.60. Indicated 

















Latest 12-MontH REesuits: return on 
equity, 7.3%; equity growth, 1.7%. 
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with the biggest capacity of any on 
the market, usable under the counter 
or mounted on a 22-inch cabinet. It 
is the first dishwasher made for use 
at “work level,” eliminating stooping. 
e A new food waste disposer, attach- 
able under kitchen sinks, which Mul- 
lins guarantees will make everything 
from cigar butts to T-bones disappear 
and is selling under the commanding 
slogan, “Banish garbage forever!” 

e A new kitchen faucet with a single 
lever that controls both temperature 
and flow of water. Mullins claims that 
it “will forever eliminate the problem 
of faucet fiddling.” 

Like the Ford. Mullins’ main in- 
come, ever since it bought the Youngs- 
town Pressed Steel Co. in 1937, has 
been Youngstown Kitchens, a pioneer 
line of steel cabinets and sinks that 
has helped change the look of the 
American kitchen, first by enclosing 
the kitchen sink, later by 
matching white counters and 
nets. “Youngstown Kitchens,” says 
Alderman, “are to Mullins what the 
Ford car is to the Ford Motor Co.” 

This year, Mullins is marketing a 
major change in its major product 
To combat “the wood people,” who 
get 75% of the new and remodeled 
kitchen business, Mullins, which up to 
now has specialized in white steel out- 
fittings, displayed in January this 
year a new line of Youngstown Kitch- 
ens in “go-together”’ 

Like the Joneses. The new line, in 
combinations of white, pale yellow, 
pale blue and copper-color, has al- 
ready brought back some dealers and 
builders who switched to wood be- 
cause their customers got tired of 
white, institutional kitchens. 

How well colored steel kitchens will 
go over with housewives no one yet 
knows—they are too new. But Mul- 
lins is banking on the belief that col- 
ored steel kitchens will rapidly take 
a place on that long list of items head- 
ed “Keeping up with the Joneses.” 

In the big post-World War II hous- 
ing boom, Mullins claims to be “sub- 
stantially” ahead of its nearest com- 
petitors in steel kitchens—much big- 
ger and more diversified Republic 
Steel Corp. and American Radiator & 
Standard Sanitary Corp. In 1954, 
Mullins saw its civilian sales drop 11% 
and it also lost defense contracts. But 
it did hold its relatively high per- 
centage of the steel kitchen business 


adding 
cabi- 


color S 


MULLINS’ HECKATHORN: 


is color the answer? 


This year, Mullins expects not only 
to hold the No. 1 
kitchen makers 


roads into wood” as well 


spot among steel 


but also to “make in 
Losses of 
ordnance contracts will be 
offset by a new $7-million contract 
to make shells Mullins’ 
“Koldflo” process, which greatly sim- 
plifies their manufacture. “Without 
the Koldflo process,” says Heckathorn 
“we couldn't have that.” As 
for the loss of sales 


is Our answel 


partially 


under new 


gotten 
“color 


think it is a 


civilian 
and we 
winning one.” 


Time for a Raise 


Mullins’ profits 
hit their postwar peak in 1950, when 
they reached $5.4 Since then 
although dividends have stayed at 
$1.60, net income has slipped off grad 
ually each year to $2,275,940 in 1954 
Mullins, Harry Heckathorn explains 
has been addled” with a double steel 


problem ris 


million 


ing steel prices and rising 
which Mullins 


able to pass on to its 


steelworkers wages 


has not been 


customer without losing them to 
wood 

Thi ituation is 
on Mullin whose 
in Salem, Ohio 
are within a 
of the 


hourly wane 


using competitors 


particularly hard 
four plants 
two in Warren, Ohio 

100-mile radius of the 
steel industry Mullins’ 
who are or 

Steelworkers, 
when the rest of 


two 


center! 
workers 
United 
CIO, get wage rises 


ganized by the 
the steelworkers do jut at the same 
time, the companies that supply steel 
to Mullins their 
cordingly, thus creating a double pres 
Mullins. “But this year,” say 
Alderman, “looks like the 


a raise in our prices” 


increase prices ac 
sure or 

‘Deck 

year for par- 
ticularly if there is another steel wage 
That will give Mul- 
lins a new look in earnings, as well as 


1955 


rise he believes 


in its products, in 
























































































































































































































































FIRST SIMCA PURCHASE (French Minister 
de Lagarde and 


4SE President McCormick) 


VIVE L’ARONDE 


Simca, France’s youngest and second-largest 
automaker, is now the first such French 
stock listed on an American stock exchange. 


Last year the news that France's num- 


ber four automaker (and its fastest 
growing one) planned to buy up 
Ford of France drew attention to a 


company whose very youth made it 
virtually unknown outside of Europe 

Simea makes the little Aronde, a 
splendid performer, which despite its 
size can take the steepest of French 
Ford of France 
was the producer of the Vedette, not 
the Ford but 
much larger thar the British models 
Together they make up France's sec- 


roads in its stride 


as large as American 


ond largest automobile manufacturer. 
Shares of the combined companies ap- 
peared on the American Stock Ex- 
change May 1, selling at about 46, as 
opposed to the 3-13/16 quoted on Ford 
of France on April 29. The merger 
made Simca the second largest auto- 
The goal now: first 
place, and that eftsoons 

The man at the helm. Guiding spirit 
behind Simea, from the very begin- 
ning, has been H. T 


maker in France 


Pigozzi, who in 
1926 was appointed general distribu- 
tor in France for the Italian Fiat. In- 
creased tariffs and growing difficul- 
ties in importing from Italy 
forced him first to find body-makers 
and, later, parts-makers in France. 
Soon the only thing Italian about the 
French Fiat was its name. As early 
as 1934, rearmament demands on his 
suppliers threatened to cut off Pigoz- 


parts 





*Traded American SE. Price range (1955) 
high, 47; low, 4445. Dividend (1954) : $1.30 plus 
25% stock. Indicated 1955 payout: $1.30 


36 


the Donnet 
conveniently 


zi's However 


Automobile 


went bankrupt 


sources 
Company 
so Pigozzi was able to 
buy up Donnet’s Nanterre factory and 
the 1,300 n tools that went with 
it, and Simca was in business. Today 
French, operating with 
French capital (except the 15% owned 


by Ford) 
Arondes range in price up to $2,000 


lachine 


wholly 


it is 


and Vedettes from about $2,300 to 
$3,150, a high price by American 
standards but not in France. There 


the automobile is still a relative lux- 
ury and the average worker, if he 








FORBES’ PUBLISHER (left) TOURS SIMCA’S PARIS PLANT: 
gearing up for an attempt at first place 





can graduate from the bicycle, rides 
one of the innumerable scooters that 
roar through all the cities. More- 
over, France has not brought mass 
production to such a fine art as has 
the U.S., though Simca is making fast 
strides in that direction 

Simca controls two other companies 

Someca, which manufactures trac- 
tors and shock absorbers, and Unic, 
second largest and fast-growing mak- 
er of heavy trucks. Also it has ar- 
ranged for the purchase of two old- 
established firms—Dervaux, which 
specializes in nuts and bolts, and the 
Puzenat Company, farm machinery 

Bright future. Although competition 
in France is tough, the potential mar- 
ket is so great that the automobile 
makers can look forward fairly con- 
fidently to several years of relative 
prosperity. In France there is one 
automobile to every 19 inhabitants 
In the US., there is one to every 
three. Moreover, the export market 
is big, and Simca is energetically 
developing markets in Denmark, 
Spain, Portugal, Switzerland, Belgium, 
Holland, Sweden, and the 
British Isles 

Simca’s sales for the March quarter 
were more than $76 million, 32% 
higher than a year before and a 
healthy 65% higher than in 1953. Says 
Pigozzi: “We have faith in the future 
based not on wishful thinking, but on 
analysis of all the relevant factors. To 
relax even for 


even in 


a moment would be 
only to lose position, so we are de- 
termined to follow through with our 
We 
have always had the confidence of 
our shareholders. Whenever we had 
to call on them for additional capital, 
we could be sure of their willing sup- 
port, as happened in 1950, 1951 and 
again in May, 1954. They had no 
reason to regret it.” 


policy of expansion and progress 
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Amazing New 8 ¥c¥ development 
will revolutionize aircraft navigation 


Gives position of aircraft instantly, automatically, 


and with accuracy never before attained. 


TACAN (tactical air navigation) provides both distance and 
bearing information in a single “package” about the size of 
an ordinary shoe kit. This has never been done before! 

By integration of functions, and miniaturization into one 
small unit, TACAN represents a giant stride in aircraft naviga- 
tion equipment. Add extreme accuracy, and adaptability to 
varying installation conditions such as on shipboard or for 
mobile land equipment, and you know why TACAN is described 
by military and civil aviation officials as one of the most sig- 
nificant advances in many years. 

TACAN is the result of a series of development programs 
sponsored by the U.S. Navy and the U.S. Air Force at Federal 
Telecommunication Laboratories, a division of 1TaT. It is an- 
other of the outstanding I TaT research and engineering “firsts,” 


and major contributions to safer, more dependable flying. INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION 


. ‘ : ” . 67 Broad Street, New York 4, N.Y. 
A light, simple, comprehensive TACAN airborne unit 
can be made available for private flying. 
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HARDWARE 





OVER THE HUMP 


When Gilbert Chapman took the presidency of 
Yale & Towne in 1949, it was rusting on its 
hinges. But six years in the deficit-ridden lock 


Cuances are good that almost any- 
body these days has a Yale key in his 
pocket, a Yale lock on his home. This 
has been more-or-less true ever since 
1868, when a well-heeled Philadel- 
phian named Henry Robinson Towne 
put up $80,000 to establish a small, 30- 
man shop in Stamford, Conn. to turn 
out a line of pin-tumbler locks in- 
vented by his partner Linus Yale, Jr 
By the time Founder Towne died in 
1924, Yale & Towne Manufacturing 
Co.” had 4,500 workers and $19-mil- 
lion in assets. Two decades later it 
was twice as big 

Rust & Red ink. Yet when Gilbert 
W. (“Gee”) Chapman took over the 
presidency in 1949, he found Yale & 
Towne’s hardware empire rusting on 
its hinges. The lock-and-key business, 
once highly profitable, had piled up 
losses year after year. Not only did 
Yale & Towne have some 100 different 
competitors, but its Stamford plant— 
an antiquated heap of masonry—was 
the last word in obsolescence. 

On the credit side, Chapman found 
a well-established line of electric-, 
gasoline- and diesel-powered fork lift 
trucks, which, in fact, was grossing far 
more than Yale & Towne’s hardware 
On it, Yale & Towne was 
making enough money to cancel out 


business 


*Traded NYSE. Price range 
58%; low, 5244. Dividend (1954) 
ly. Indicated 1955 payout: $2.00 


(1955): high 
50c quarter- 


YALE & TOWNE'S CHAPMAN: 
oil on the hinges 





38 


business has produced the key to regular profits. 





its lock-and-key losses and keep the 
company’s in the 
black. Yet in dubious 
shape. In Yale & Towne’s brand-new 
Philadelphia plant he found hopelessly 
old machinery and even older produc- 
tion methods 

Man-Sized Job. To plug the dike, 
Chapman promptly proceded to retool 
his truck plant and straighten out its 
tangled production lines. Then he 
rolled up sleeves to tackle the 
man-sized job of making Yale & 
Towne’s old lock business profitable 
once “We simply had to take 
this wonderful old name,” he ex- 
plained last month,” and revitalize it.” 

Rebuilding Yale & Towne’s business 
meant spending millions of dollars. 
But by last year, Chapman had two 
new plants in Tennessee, 
one in Virginia, and he had sold Yale 
& Towne’s old Stamford plant, a no- 
torious white elephant. These moves 
also however, unavoidable 
disruptions to production schedules 
As a result, sales have dropped from 
a one-time peak of $110-million to 
$88-million with net falling from $4.61 
to $2.88 per share. Now, however, 
Chapman believes that Yale & Towne 
is well “From here 
on out,” he says, “we'll begin to make 
some 


overall operations 


even it was 


his 


more 


hardware 


involved 


over the hump 
lock business = 
Novice with Know-How. Only 53, 
Chapman is a relative stripling among 
rough-and-tumble hardware men, to 
whom their business is a lifelong 
craft. Before he came to Yale & Towne 
six years ago, Chapman had spent 24 
years in the utilities business, a career 


money on oul 


crowned with the presidency of 
American Water Works & Electric 
Co., which he succeeded to in 1947 


A reorganization of the company, 


however, left Chapman running a 
subsidiary under a new top manage- 
ment We didn't have a thing in 
common,” he explains, “so I quit.” 


Yale & Towne snapped him up. “For 
years,” says Chapman, “I had the job 
of merely trying to preserve people's 
capital. Now I have a chance to make 
it grow thankful I 
argued with those utilities people.” 
So well might Yale & Towne stock- 
holders. Under 
ment, Yale & 
$72-million 


which, despite its age, is beginning to 


I've always been 


Chapman’s manage- 


Towne has become a 


(assets) corporation 
















YALE “MECHANIZED MOP”: 
also powdered metal 


show those gratifying signs of aggres- 
siveness usually associated with 
growth companies. One such har- 
binger occurred two years ago when 
Chapman bought two small companies 
which were hip-deep in developing 
new products out of powdered metal. 


Best News of All. Even more tan- 
gibly pleasant, however, were the 
figures Chapman mailed to stock 


holders last month. Not only had Yale 
& Towne’s first quarter sales risen 
10% to $25.4-million, he reported, but 
its earnings had risen a whopping 
135%, to over $l-million. That was 
more than Yale & Towne had earned 
in the entire first nine months of last 
year. Chapman understandably 
buoyant. Said he: “For the first time 
in a long time, we’re making money 
on our hardware. The way we're set 
up now, we'll continue to do so.” 


was 
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134% 47.0% 








EARNING POWER 





GROWTH POWER 


Block bers show overage of 100 largest U.S. mig. cor 
poretions Sheded bors thow (lett) 5 year average return 
en stockholders’ equity, (right) S-year increase in equity 











Latest 12-~MontTH RESULTS: return on 
equity, 4.4%; equity growth, 1.2% 


Forspes, MAY 15, 1955 


.. why they spell a better life for you 


A CENTURY AGO, pioneering scientists learned to take 
apart water, air, and earth and put them together again 
...in completely different arrangements. 


THE RESULT, very often, was a synthetic—a brand new 
material that didn’t exist in nature, or a more abundant, 
more useful version of a nature-made product. Thus, 
through the years, synthetic has come to mean ‘man- 
made and well-made.’ 

Science has developed nearly half a million synthetic 
materials since that time, and millions more are possible. 


WHERE DO SYNTHETICS [fit into your life? Nearly 
everywhere! The aspirin you take for a headache, the 
life-saving sulfa drugs and scores of other modern medi- 
cines are synthetics. So are today’s remarkable plastics, 
new textiles, and many paints, dyes, adhesives, and val- 
uable chemicals, 





SYNTHETIC ORGANIC CHEMICALS 
Dynel Textile Fibers 
LINDE Silicones 


PRESTONE Anti-Freeze 
ELECTROMET Alloys and Metals 
BAKELITE, VINYLITE, and KRene Plastics 


Forses, may 15, 1955 


UCC's Trade-marked Products include 
EveneaDy Flashlights aad Batteries 

HAYNES STELLITE Alloys 
NATIONAL Carbons 


AN IMPORTANT PART of the work of the people of 
Union Carbide is discovering and producing synthetic 
materials that serve you and industry. From natural gas 
and oil, alone, they produce nearly 400 chemicals. 
Among them are chemicals that are vital to everything 
from synthetic rubber to cosmetics...and to the variety 
of plastics and resins made by UCC, which are used in 


nearly every home and industry today. 


FREE: Learn how ALLOYS, CARBONS, Gases, CHEMICALS, 
and PLASTICS improve many things that you use. Ask for 
the 1955 edition of “Products and Processes” booklet C, 


Unrton CARBIDE 


AND CARBON CORPORATION 
30 EAST 42ND STREET UCC 


In Canada: UNION Caneipe CANADA LIMITED 


NEW YORK 17, N. Y¥. 


Prest-O-Lite Acetylene 
UNION CARBIDE 
ACHESON Electrodes 


LInpEe Oxygen 
Pynorax Gas 
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RETAIL 
this singular GALLOPING 
7 . GROCER 

ceiling will NEVER 


Fast-moving Food Fair 

2 has stepped up the pace, 
need paint will spend $50-million on 
100 new supermarkets. 




























Tue men who run Food Fair Stores, 
Inc.,* the nation’s seventh largest 
grocery chain, were in a jovial mood 
as they trooped into a conference 
room at Philadelphia’s Adelphia Hotel 
one day last month. There the good 
news was confirmed. Net sales for 
the year (ended April 30) would ex- 
| ceed $410-million, up a nourishing 
18% to a new record, and earnings 
were expected to hit $2.40 a share, vs. 
$1.77 a year ago, despite zooming ex- 
penses 

Then bespectacled President Louis 
Stein got up to blueprint his next 
moves in the shrewd and steady ex- 
pansion program that has brought 
the company out of a Harrisburg, Pa. 
garage into the big time of food mer- 
chandising since 1933. Food Fair, he 
announced, plans to spend $50-million 
for 100 new stores in the next two 
years, thus pushing the total of its 
giant (15,000 to 20,000 square feet) 
units well past 300. salman 


a new concept m roof deck..« target: sales of $1-billion a year. 


Profits for Prophets. Other big gro- 

cers like A & P and First National, 
from BORG-WARNER engineering committed to smaller, and sometimes 
tiny, neighborhood stores, might well 
envy Food Fair’s strategic position 
Founders Samuel and George Fried- 
land had correctly foreseen a trend 





































































































How much will your new building cost . . . after it’s up? Will ceiling 
and roof maintenance dribble dollars down the drain? 



































Not if you plan ahead for Ingersoll aluminum or porcelain enameled toward bigness in food stores some 
roof deck. The ceiling side of these new modular panels never needs 15 years ago, quickly meat-axed the 
paint, Never causes maintenance tie-ups. Never subtracts a dime from chain's little units and plunged into 
profits, And you have a ceiling that looks beautiful, improves illumina- super “super” operation. That enabled 
tion, assures ideal accessory and utility accommodation them to markup their wares only 17%, 














far less than the average. Instead 


The result of intensive research by Borg-Warner's subsidiary, Reflectal Food Fair made its money on tre- 

































































Corporation . . » Ingersoll roof deck is amazingly easy to install. Full- mendous per store volume, which now 
floating, it expands or contracts with weather changes, and has high averages out close to $2-million a 
load-bearing capacity. year per store, the highest in the in- 
The aluminum panels reflect radiant heat, cut insulation costs. The dustry 
porcelain panels are especially corrosion-resistant. Whichever type your Since the cash Food Fair has needed 
new plant needs. . . one thing is sure. Ingersoll roof deck will satisfy you. to open its new stores has almost 
Borg-Warner’s guiding principle . . . “Design it better—make it better” always been gotten from earnings, 
. » » guarantees that. Food Fair’s stockholders have had to 
make do with yearly growth and 
engineering makes it work 0 production makes it aveileble skimpy dividends, which have grown 





from 18c in 1945 to 76c last year. Last 
month, they got more growth. With 
Almost every American benefits every day 


Looe the 008 pt Ay BoRG- WARNER a sortie into Connecticut, aggressive 


Food Fair invaded New England for 


cenit nineties 0 sila Sind the first time last winter with five 
, Executive Offices ATKINS SAW © BORG & BECK + BORG : 

WARNER INTERNATIONAL © BORG WARNER, LTD © BORG WARNER somes PARTS © CALUMET STEEL © DETROIT stores, and challenged old-line First 

GLAR © FRANKLIN STELE © HYDRALINE PRODUCTS © INGERSOLL CONDITIONED AIR © INGERSOLL KALAMAZOO National Stores in its back yard. 

INGERSOLL PRODUCTS © INGERSOLL STEEL © LONG MANUFACTURING « LONG MANUFACTURING CO LTO « MARBON anion 

CHEMICAL © MARVEL SCHLBLER PRODUCTS © MECHANICS UNIVERSAL JOINT © MORSE CHAIN © MORSE CHAIN OF * Traded NYSE. Price range (1955): high 

CANADA LTO © NORGE © PESCO PRODUCTS + REFLECTAL CORP + ROCKFORD CLUTCH «+ SPRING DIVISION ; 


5475; low, 43%. Dividend (1954): 76c. Indi- 
WARNER AUTOMOTIVE PARTS © WARNER GLAR + WARNER GLAR CO. LTD. © WAUSAU © WESTON HYDRAULICS, LTO. cated 1955 payout: 80c 
WOOSTER Divi SION 
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CONTINENTAL 
OIL COMPANY 


Reports for 1954 
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HIGHLIGHTS OF OPERATIONS 


FINANCIAL 1954 


$41,683,189 
$4.28 

$25,341,108 
$2.60 

$100,043,648 


1953 


$40,874,666 
$4.20 

$25,315,104 
$2.60 

$84,967,702 


Total 

Per Shore 
Total 

Per Share 
Capital Expenditures 


OPERATING (Barrels Daily) 
Net Crude Oil Production 
Refinery Runs at Own Plants 

For Continental's Account 

By Continental for Others 
Crude Oil Processed 

For Continental by Others 
Sales of Refined Products 


Net Earnings: 


Dividends: 


125,520 118,896 


125,479 
835 


114,722 


8,679 
155,418 


16,145 


145,348 
SA 








Continental Oil Company's oil production, refinery runs and 
sales of refined products during 1954 were the highest in the 
Company’s history. 

Gross income exceeded half a billion dollars for the first 
time. Net earnings for the year were $41.7 million, or $4.28 
per share, as compared with $40.9 million, or $4.20 per share, 
in 1953, 

Through Continental's own exploratory drilling operations 
and its participation in such activity of others, 94 new gas 
and oil reservoirs were discovered. Additions to reserves of 
crude oil and natural gas exceeded the amounts produced 
during 1954. 

Hupson’s Bay Orr ann Gas Company Limirep (the Cana- 
dian affiliate in which Continental owns a 75°/ interest) last 
year reported most encouraging increases in reserves of crude 
oil and natural gas, and in its crude oil production. 

CAPITAL EXPENDITURES FOR 1954 

As part of its long-range development program, Continen- 
tal’s capital expenditure for 1954 aggregated $100 million 
and were 17.7%, greater than those for 1953. Outlays for ex- 


CONTINENTAL OIL COMPANY 
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ploration and development amounted to $71.5 million, an 
increase of $14.2 million, or 24.7 over similar expenditures 
in 1953. Such outlays for manufacturing facilities, however, 
were $5 million less than the year before. This decrease par- 
tially offset increased caput il ¢ xp nditures in all other phases 
of Continental's operation: 
OFFSHORE ACTIVITIES 

Continental is a member of two groups a tively engaged 
in exploring for and producing oil and gas in the Gulf of 
Mexico. In one group, the Company holds a 37.5 interest, 
It acts as operator of the other group, in which it holds a 
25° interest. Continental's combined leaseholdings at year’s 
end in the areas off Texas and Louisiana were equivalent to 
more than 162,000 net acres, of which 
classified as producing 


During 1954, the grouy drilled in water off 


31,000 net acres were 


Louisiana a 
combined total of 16 exploratory wells, of which 11 were 


successful. As most of these 


vells penetr ited several produc - 


tive formations, 11 new oil reservoirs and 14 new 


gas reser- 
voirs were discove red 

Seventeen development wells were drilled by Continental 
and associates in the area in 1954, and 7 
additional wells were started but had not been completed by 
December 31st. As of that date, the Company owned interests 
in 37 producing oil and gas wells 


Louisiana offshore 


ind 14 shut-in gas wells, 
Continental's net production from the offshore 
day during the 


1953, des 


area av- 
eraged 1,836 barrels per 
45.6 
production allowables. 


year, and was 


higher than in pite sharp reductions in 


——— a 


CONTINENTAL Oll COMPANY 
Box 2197, Dept. F, Houston |, Texas 
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Gentlemen 


Please send me a copy of yous 
1954 Annual Report to Stockholders 


Nome 


Address 





City 
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OIL 


DOUBLE TREASURE 


© Ure~wen Bepoems 


, ee 


COLORADO 


Nobody is saying much about it, but most oil crews 
have orders to keep an eye cocked for uranium. Here 
their luck 


is a special report on 


“No business,” says knowledgeable 
M. Kerr of Kerr-McGee Oil 
Industries, “has better possibilities for 
profit than the oil business.” Never- 
theless, as month ended, Travis 
Kerr and most other U.S. oilmen were 
pushing their way deeper and deeper 
into 
tive 
try 


T " 
ravis 


last 


another business—the specula- 


little-understood uraniu  indus- 


and prospects. 


ago, the Atomik 
asked oilmer 


Energy Commission 
to keep their eyes open 
for uranium, and for very good rea- 
sons 

® Uranium and oil both are found in 
roc k 

© The same gravity, magnetic and 
seismic surveys 


sedimentary formations 
used to search for oil 
can aiso spot uranium 

© Although Geiger and scintillation 


( 
—) 


Actually, 


themselves 


will 
of uranium 
only by the 
the oilmen 


they hardly could help locate surface deposits 
From such giants as the 
big Texas Co $1,945.5- 
million) to tiny prouucers like Oceanic 
Oil ($3.8-million assets), hunting ura- 
nium is now practically second nature 


to anybody looking for oil. Two years 


counters 
buried lodes can be found 
(total assets same sort of drilling that 
use for testing 

Silent Service. Few oil companies are 
passing up such a fine opportunity, but 


none has rushed in to the uranium 











This announcement is neither an offer to sell nor a solicitation 


The offer 14 made only by the Ir 


Riegel Paper Corporation 


$15,000,000 Twenty-five Year 34% Sinking Fund Debentures 


Dated May 1, 1055 Due May 1, 1980 


Interest payable Nowember 1 and May 1 in New York City 


Price 100% and Accrued Interest 


190,960 Shares Common Stock 


($10 Par Value) 


Rights, evidenced by subscription warrants, to subscribe for these shores 

at 823 a share have been issued by the Company to ite Common Stock 

holders, which rights will expire at 3:30 P.M Kastern Daylight Saving 
Time, on May 18, 1955, aa more fully set forth in the Proapectus 


The several underwriters may offer shares of Common Stock at prices not 

lees than the Subecription Price set forth above ‘leas, in the case of sales to 

dealers, the concession allowed to dealers) and not more than the highest 

known price at which the Common Stock ts being offered concurrently 

in the over-the-counter market by other security dealers, plus an amount 
equal to any concessions allowed to dealers 


Copies af the Prospe 


signed as may legally affer these Secu 


s may be obtained from 


ihe Securilies (awe af ine fF 


MORGAN STANLEY & CO. 

BLYTH & CO., INC, GOLDMAN, SACHS & Co. 
MERRILL LYNCH, PIERCE, FENNER& BEANE SMITH,BARNEY&CO., 
STONE & WEBSTER SECURITIES CORPORATION 
CLARK, DODGE & CO, DOMINICK & DOMINICK 
HORNBLOWER & WEEKS W.B. HUTTON & CO, 
PAINE, WEBBER, JACKSON & CURTIS TUCKER, ANTHONY & CO. 
WERTHEIM & CO. DEAN WITTER & CO. 


May 4, 1055 
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URANIUM HEARTLAND: 


oil plus a nice bonus 


game nearly as blindly as buyers of 
penny uranium stocks. A typical point 
of view is .hat of Robert G. Dunlop, 
president of Sun Oil Co. “You might 
say we're looking over the uranium 
situation wherever we're doing ex- 
ploratory work,” he says. “After all, 
you set up these people to look for 
oil, and you don’t want to dissipate 
their energies. You have a primary 
purpose of finding oil, and if you can 
do a secondary job—well, fine.” 
Some oil companies, however, are 
going into the “secondary job” in a 
big way. Phillips Petroleum Co., for 
Geiger-carrying geologists 
scouring the Four Corners area of 
Colorado, New Mexico, Utah and Ari- 
zona. Phillips recently established its 
own strategic minerals department, 
and for the past 10 months it has been 


one, has 


SUN OIL'S DUNLOP; 
a typical caution 
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looking hard for uranium “and any 
other minerals which management 
thinks should be studied.” 

Few oil companies are as candid 
about their doings as Phillips. “Ex- 
ploration work,” says one oilman, “is 
a pretty close-mouthed business. No- 
body wants to talk until they’re six 
months beyond what they’re talking 
about.” Nevertheless, the sounds of 
the uranium hunt are getting too loud 
to muffle. Sun, for instance, is looking 
for the magic ore in the Rocky Moun- 
tains and may soon push on into 
Texas. Atluntic Refining Co. also has 
equipped its geologists in the Rockies 
with Geiger counters. Gulf admits it 
is “studying developments.” Jersey 
Standard’s affiliates, similarly, are 
keeping their eyes wide open. 

Shell, which has two laboratories for 
testing uranium, may spread its search 


from the U.S. to Canada. A dial- | 
loaded gamma wagon hustles to any | 


suspicious formations Sinclair Oil 
finds in Texas, Wyoming or Utah. All 
of Cities Service’s core samples, drill- 
ings and mud returns are sent to a 
central laboratory for testing. “We be- 


lieve,” comments one geologist, “that | 
uranium can be found wherever oil | 


is, even in Arabia.” 

Hard Going. Even if they find ura- 
nium, however, few oilmen are experi- 
enced in ways of bringing it out of the 
ground, but some, like The Texas Co. 
have already jumped this hurdle. Tex- 


aco is exploring the Colorado Plateau | 


and the Blind River region of Canada, 
two “hot” spots where big uranium 
deposits already have been found. If 
Texaco’s Geiger counters start the 
rhythmic ticking that indicates a big 
uranium lode, New Jersey Zinc will 


step in to handle the mining. As the | 


U.S.’s largest zinc producer, New 
Jersey has the know-how needed to 


“cook” uranium out of its gray, black | 


or yellowish ore. 

Oceanic Oil, a California-Texas pro- 
ducer, has solved the same problem 
in another way. It has organized its 
own uranium firm, the Sierra Uranium 
Co., in which it will own a 51% in- 
terest. Sun’s solution, on the other 
hand, was ready-made. Sun owns 
Cordero Mining Co., one of the largest 
mercury producers in the US. “It’s 
too early for a real evaluation of the 
uranium situation,” Sun’s President 
Dunlop warns, “but if we find some- 
thing that shows real possibilities, we 


will pursue it through our mining | 


company.” 


Shell, with no mining affiliate, feels | 


“reasonably sure” that it would not 


build its own mill to process ore. Its | 


thinking somewhat parallels that of 
the Socony Mobile Oil Co. (formerly 
Socony Vacuum). “If we find ura- 
nium,” says a Socony spokesman, “we 
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Record first-quarter 
(lividends reviewett 


A record $1,671,249,360 in 
cash dividends —highest in his- 
tory—were paid out during the 
first quarter of 1955 to owners 
of common stocks listed on the 
New York Stock Exchange. Ac- 
cording to THE EXCHANGE 
Magazine — official publication 
of the New York Stock Exchange 
— this is 9.4% higher than the 
amount paid by the same com- 
panies in the first quarter of last 
year, and the 13th year in a row 
that first-quarter dividends in- 
creased over those of the previ- 
ous year. Just released, the full 
details—which industries showed 
increased dividends, which 
showed decreased dividends — 
will be found in the May issue 
of THE EXCHANGE Maga- 
zine, out today. 

Also in the May issue are many 
other important and highly in- 
formative articles suchas... 


How bright is the electronics 
industry’s future? According 
to the president and chairman 
of Sylvania Electronics, it’s the 
fastest-growing industry in the 








THE 


EXCH HANG GE 


ov ee wee YoRR STOCe ssceenes 


world! Get the record of the 
industry’s success and its pre- 
dicted future growth. Also the 
possibility of electronic homes, 
cars, kitchens and military 
weapons. 

Does plowing profits back 
into a company affect the 
price of its stock? The market 
prices of 30 prominent com- 
panies—some of which put a 
large portion of profits back into 
the company, and some of 
which paid out most of the 
profits in dividends —are com- 
pared, and some cye-opening 
facts are revealed. 

What are big life insurance 
companies buying? Today the 
portfolios of life insurance com- 
panies contain important hold- 
ings of common stocks. What 
did five big companies own at 
the year’s end? 


THE EXCHANGE Maga- 


zine is a pocket-sized monthly 


magazine published for new in- 
vestors and experts alike. Full of 
down-to-earth articles by com- 
pany presidents, financial au- 
thorities and other well-known 
people, it’s a magazine no in- 
vestor should be without. Send 
in the coupon below with a dol- 
lar and receive the next | 2 issues 
of THE EXCHANGE Maga- 
zine. Not sold on newsstands. 


THE EXCHANGE Magazine, Dept. F2 


11 Wall Street, 


New York 5, New York 


Enclosed is $1 (check, cash, money order). Please send 
me the next 12 issues of THE EXCHANGE Magazine 


Name 
Cotes Le 


omens Address 


“Payers 


State 





NEW 
FILING SYSTEM 


SAVES 
SPACE! 


SAVES 
MONEY! 


SAVES TIME! 
with 


Typical Visi-Shelf 
installation show: 
space-saving 
advantages! 


Records are always 
accessible for faster, 
re] easier filing! 


THESE SAVINGS CAN BE YOURS 
Fleer Plen ef en Actwal Filing Aree Before 


“rT 





This area was occupied by 196 four drawer 
letter filing cabinets with a filing capacity 
of 784 drawers or 20,776 filing inches. 


Fleer Pion efter installation of the Visl-Shelf Filing Systam 











Ce a 





90 Visi-Shelf Filing Units, occupying less than 
half the original filing area, hold all of the 
records previously filed in the entire filing 
crea! These units, with a filing capacity of 
25,380 filing inches offer 4,604 more filing 
inches—an increase of 25% in filing capacity. 


Don't Delayi 
Send for full details of 
this remarkable new 


Visi-Shelf File, inc. F-5 
105 Reede Street 
New York 13, N, Y. 


Please send free catalog deacrib- 
ing the new Visi-Sheif Filing System. 


VISI-SHELT 
FILE Inc 


City Zone - - - - State 


Sm ahesenenenap aenenenen apenas dl 





believe we would have no trouble in 
getting a contractor to bring it out.” 
Socony has equipped two of its seis- 
mic-drilling crews with Geiger coun- 
ters, but it has turned down an AEC 
offer of the belief 
that it has enough. Socony, 
however, is no laggard in 
“We are in the energy 
President B. Brewster 
ly, “and we are quite 


more counters, in 
already 
uranium 
business,” says 
Jennings firm- 
prepared to do 
much more as soon as we can see the 


remotest sign that atomic energy can 


be used economically as compared 
with petroleum energy in any of our 
principal markets.” 

Counters & Cash. Of all the oil 
companies, probably Kerr-McGee has 
gone uranium. Little 


known to investors, the Okla- 


deepest into 


many 


URANIUM MILL: 


a plussage to prospecting 


homa wildcatter is one of the best oil- 
finders in the business 
in fact, that 
curities sell at a higher price-earnings 


So much 
its over-the-counter se- 


so, 


ratio than those of Jersey Standard or 
any other integrated oil giant. Oil men, 
consequently watched closely when 
Kerr-McGee gambled on its oil luck 
last year and opened a $3-million ore- 
processing plant near its sizable uran- 
ium Arizona. “We have 
opened a mill,” Travis Kerr explains, 
“because it makes the business more 
profitable than just finding uranium.” 
The mill will process 400 to 500 tons of 
We've got the most up-to- 
efficient mill in the country,” 
Kerr declares. “We're in uranium to 
round out business, and we ex- 
pect to make money on it.” 


reserves in 


ore a day 
date 


our 


But even such enthusiasts as Kerr- 
McGee will admit that uranium does 
not off in nearly the handsome 
way that oil does. For one thing, an 
average uranium deposit of 5,000 tons 
is worth (at $35 a ton) only a mere 


pay 
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$175,000; a 100-barrel-a-day well will 
earn that much in only two years. 
Moreover, nature deposits uranium 
only in small packages. 


Until recently, a 100,000-ton deposit | 


was considered a big haul. Such a find 


might gross $3.5-million, but so would | 


a smallish, 14-well field producing 


100,000 barrels in each hole. Deposits | 


discovered in the past three years, 
however, have been running some- 
what larger, and may upset the bal- 
ance yet. But at present, as William 
S. S. Rodgers, former Texaco chair- 
man and still active as a director puts 
it: “If you find uranium, there is 
usually a mill nearby to process the 
ore. The trouble is that most of the 
deposits are small.” 

Few oil men, consequently, expect 


COUNTING CLICKS; 
finding ore is not enough 


an atomic-powered ride to riches from 
uranium. Some, in fact, suspect that 
the boom may not last too long. Dr 
Robert E. Wilson, chairman of the big 
($2,187.3 million assets) Standard Oil 
Co. of Indiana and one of the indus- 
try’s keenest students of atomic power, 
makes this comment: “I don’t think 
uranium will be important for another 
25 to 50 years. The big bomb-build- 
ing period is over, and utilities won't 
need uranium in great quantities for 
many years to come.” 

Significantly, however, some of In- 
diana’s exploration crews carry Geiger 
counters, and Dr. Wilson runs electric 
logs on his wells to check for radio- 
activity. “Naturally,” he chuckles, 
“we're always interested in any by- 
products that may come our way.” 

Oil men are also leery of the Gov- 
ernment’s control of the uranium 
market. So far, there is only one buy- 
er of uranium, the Atomic Energy 
Commission, and prices are kept, by 
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And finding and developing sulphur today is a 
much harder job than it was in years past. The de- 
posits are leaner and less accessible, the construc- 
tion and operating costs higher, the risks greater. 

Typical of this new era in sulphur mining are 
our new mines in the Louisiana coastal marshes 

. a remote, desolate area approachable only by 
amphibian or boat. There, mining must be a semi- 
marine operation of floating drilling rigs, barge- 
mounted machinery, and fleets of craft of all kinds. 

Even in ideal locations, sulphur mining is a 
gamble. For after sulphur is discovered, an entire 

costly mining plant must be built and 
om put into operation in order to determine 


_— 
whether the deposit can be mined com- 


a ~*~ mercially 

oon LR But the risks involved in finding and 
developing sulphur 
must continue to be 
taken if in future 
years the flow of this 
all-important mineral 
to industry and agri- 
culture is to be main- 
tained. 
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law, under the Federal thumb, at least 
through March 31, 1962. After that, 
oversupply could drop the price and 
slash profits proportionately. “There’s 
been a tremendous overstimulation by 
the Government's fixing a price on 
uranium,” Dr, Wilson comments, “and 
I believe we're finding more uranium 
than we need.” 

Still another minus factor is the 
danger that abundant lithium may 
yield more energy than uranium, pro- 
vided that certain technical problems 
can be ironed out, Thorium, which 
can be converted to U-233, is still an- 
other contender for use in atomic re- 
actors 

The Big Pay-Off. Even so, uranium 
fires investors’ imaginations these days 
and inevitably brings up the question: 
when will the magic ore start to pay 
off for the oil industry? There is really 
no clear answer yet. For one thing, 
uranium is harder to find than oil, 
even with the best instruments. “If,” 
notes Travis Kerr, himself one of the 
top uranium finders in the business, 
“you don’t have both good luck and 


good judgment in looking for oil or 
uranium, you're better to be lucky 
than smart.” 

Lucky, smart Kerr-McGee furnishes 
a good time-clock for measuring 
uranium profits. After three years of 
activity and better-than-average ore 
(around 4% yield, vs. a general range 
of from .1% to 5%), Kerr-McGee will 
not show any appreciable uranium 
profits until this June. “It’s actually 
tell whether uranium 
profits will contribute a good percent- 
age to our fiscal year profits,” Kerr 
says. “I'm sure they will account for 
part of it.” 

Despite 
still 
Geologists 


too early to 


the 
remains 


drawbacks, 
the oil man’s bonus 
relatively sure that 
millions of tons of uranium ore are 
buried in sedimentary formations in 
the U.S.’s western states. The gamble 
is in deciding where to look. “But,” 
says one oil man, “we're the one in- 
dustry that has the gambling spirit, 
the geological knowledge and the risk 
capital to find uranium. If we find it, 


” 
y 


it’s all so much gravy 


uranium 


are 
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YANKEE RAID 


After ten bitter years 


of 


fighting, is Maine’s Bates Mfg. 
Co. marked for slaughter? 


TexTILes were once as vital to the 
economy of the rugged state of Maine 
as steel is to Pittsburgh. But in recent 
years, one of the few big weavers 
resisting the siren song of cheap 
southern labor has been famed old 
Bates Manufacturing Company.* 

When, therefore, Lester Martin, a 
shrewd, close-mouthed New York fi- 
nancial man, began taking an in- 
terest in Bates, there was consterna- 
tion in the Maine cotton towns of 
Lewiston, Augusta and Saco. Bates’ 
management and its 6,000 workers 
feared that Martin had Bates marked 
for the slaughterhouse, either by (1) 
moving the modern equipment of its 
five mills to the South or (2) selling 
$34-million Bates to one of the giant 
textile combines, such as $162-million 
Textron American. 

Martin, rebuffed in a 1945 bid to 
buy Bates outright, began a 10-year 
campaign to get control of the com- 
pany by buying its stock on the open 
market. Husky President Herman 
David Ruhm, Jr. fought back, sought 
vainly to slow Martin up with a 
3-for-1 stock split in 1951. And he 
succeeded in keeping his unwelcome 
stockholder off the board of directors. 

Cannibal? When Martin had pushed 
his Consolidated Textile Company's 
holdings of Bates stock past the 40° - 
mark, Ruhm appealed to the Maine 
legislature for protection against what 
he called “corporate cannibalism.” 
Martin, still determined, went right 
on buying. By annual-meeting time 
this year Martin controlled 50.3% of 
Bates’ 1,761,750 shares. After the 
meeting Martin had three of eight 
directorships in his pocket (Bates has 
a staggered-director election system), 
confident that he would win control 
in 1956. Bates’ brass said they would 
never work for Martin. 

Most Maine textile workers, how- 
ever, were primarily concerned about 
whether they would be able to keep 
working at all. As for Martin, what- 
ever his ability as a textile man, he 
proceeded to show clearly that he had 
much to learn about the art of public 
relations. When a persistent newsman 
refused to take “no comment” ‘for an 
answer, Martin barked at him: “We 
intend to operate in Maine, period!” 

*Traded over-the-counter. Price range 


(1955): high 14%; low, 10. Dividend (1954): 
@0c. Indicated 1985 payout: 60c 
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RESEARCH FOR BUSINESS 
What Price Volume? 


Guest columnist Eugene B. Mapel, is Vice President of Barrington Associ- 
ates, whose firm makes a career of strengthening the competitive position 
of many prominent business clients. With the wisdom of long and suc- 
cessful experience his observations here provide penetrating insight into 
some of the factors which make good companies great! 


Wuewn the sales curve is holding 
steady and someone says, “We 
should be getting a bigger percent- 
age of the market,” there is usually 
a skeptic who 
says, “Is it 
worth it?” 

But when vol- 
ume is falling 
and the backlog 
is dwindling, 
the statement is 
usually “We 
must have more 
volume — but 
how can we get it?” 

The most frequent error made by 
companies whose percentage of 
their market has slipped is the fail- 
ure to recognize that if you want a 
given proportion of an industry 
volume, you must put forth the 
same proportion of the total indus- 
try selling effort to get it. You must 
pay the “price.” 


Eugene B. Mapel 


The measure of efficiency of a 


company engaged in marketing 
consumer goods is determined by 
the percentages of market volume 
obtained in proportion to the effort 
expended. 

This is quite different from bas- 
ing targets on previous expendi- 
tures in percent of sales, percentage 
of facilities available for produc- 
tion, anticipated sales, or on what 
competitors are doing. 

An investment must be made in 
a marketing program in the same 
manner a company determines 
whether or not to buy a new punch 
press or build a new building 

In every case there is a selection, 
a choice of alternatives—and to 
make decisions, something is need- 
ed more substantial than “seat-of- 
the-pants” inspiration. This is the 
time—and the place—to make use 
of every source of factual informa- 
tion, not the least of which is mod- 
ern, professional market research. 

Yet companies often ernbark on a 
marketing program by saying “We 
had better advertise more”; “We 
had better hire more salesmen”; 
“We had better cover more terri- 
tory.” These may be the answers 
and they may not. The best yard- 
stick to use—the dollar sign—has 
often been lacking in our market- 
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—Partrick Corie, General Manager, 


Forses Researcnu Inc. 


ing considerations. Of course there 
is never any one yardstick, and 
there may be situations where the 
profit factor is not the most im- 
portant, but in most cases the cost 
and profit yardstick is the most 
tangible, the most concrete and the 
best long-run measure of the effec- 
tiveness with which we utilize our 
facilities and capitalize on our sales 
opportunities. And research 
help us measure the variables. 

Volume has a price, which varies 
by industry, by territory, by type 
of product and by competitive pres- 
sures. The care used in determin- 
ing this price will have a marked 
influence on the opportunity for 
success in marketing our respective 
widgets. 

For example, the food company 
that had always produced the tinest 
quality products and sold them at 
a higher price than their competi- 
tors. They adveriised, promoted, 
sold their “quality” and earned a 
substantial return on their invest- 
ment. A new volume-conscious 
president began reducing quality 
gradually in his urging for lower 
and lower manufacturing costs and 
for lower and lower prices to be- 
The costs 
went down, the prices went down 


can 


come more competitive 


but so did the company earnings, 
because the consuming public now 
identified the products as just an- 
other group of food items. Well- 
planned attitude and 
market research would have pre- 
vented this costly error. 

The solution to the problem of 
how to secure more volume is oc- 


consumer 


casionally as easy as putting the 
product on a cracker to be tasted 
by the prospect. Often it is more 
difficult, but the answer usually 
comes through objective research 
analysis. Then, with full knowledge 
of consumer requirements and ad- 
equate financing, a company can 
pay the price and capture the prize. 

Sometimes isn’t worth 
the price. Usually it is. Today, 
progressive managements are using 
the best marketing research tools 
and methods of interpretation and 
are finding out before they plunge 
That, too, is a part of determining 
“What Price Volume?” 


volume 
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WHAT SECRET POWER 


DID THIS MAN POSSESS? 


Benjamin Franklin 


(A Rosicrucian) 


WHY was this man great? How does 


any< ynie 


man or woman—achieve great- 


ness? Is it not by mastery of the powers 


within ourselves? 


Know the mysterious world within = 
the 


Attune yourself to the wisdom o 


ages! ( rasp the ery ks of your mind! 


Learn the secrets of a 


Benjamin Franklin—like many 
other learned and great men 
was a Rosicru- 
cian. The Rosicrucians (NOT 


| a religious organization) first 


came to America in 1694, To- 
day, headquarters of the Rosi- 
crucians send over seven mil- 
lion pieces of mail annually to 
all parts of the world. Write 
for YOUR FREE COPY of 
“The Mastery of Life 


THIS BOOK 


ull and peac eful life! 


TODAY. No obliga- 


tion. No salesmen. A non-profit organization, 
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1953 


SALES | $1,813,516,696 | ¢1,751,819,708 


283,199 


Cost of merchandise—pald ov! | 

te formers and other suppliers 
of goods ond expended for 
manutecturing and warehousing 


Total operating and adminis- | 
trative expenses, ether cherget 
and provision for income | 


end excess profits taxes | 968,256,659 253,410,675 


wet INCOME 13,983,771 14,544,732 
rer ‘apne | 
Dividends to preferred | 
stockholders | 1,915,397 1,914,418 
Net Profit o te | 
commen stock 12,068,374 12,630,314 


+ 


OFIT PER SHARE OF 
COMMON STOCK based 

average number of shar + 
outstanding during the yeor 
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Pp rogress 


ime Report 1954 


Safeway set a new sales record in 1954. Total net 
sales showed an increase of $61,696,928 over 
1953. 

Due to the Company's decision to meet trading 
stamp competition head-on throughout its operat- 
ing territory, net profit was slightly less than 
earned in 1953. 

All of the Company's 4%4% Convertible Pre- 
ferred Stock was called for redemption April 1, 
1954. All outstanding Convertible Preferred was 
converted into common stock. 

April 21, the Company issued and sold 267,000 
shares of new 4.30% Convertible Preferred Stock. 
Proceeds from the sale were applied on short term 
bank loans. 

Uninterrupte have been paid 
on all outstanding shares of Safeway'’s common 
and preferred stocks since the Company's incor- 
poration in 1926. 

1954 was impressive from the standpoint of 
Safeway's construction program. 44 new retai 
stores, 39 in the United States and 5 in Canada 
were completed. 

74 retail stores were under construction and 
should be completed by July, 1955. Plans and 
specifications were prepared or in the process © 

preparation for 94 retail stores. These stores 
should be in operation before the end of 1955. 

Excellent relations existed between Safeway, its 
employees and their union representatives during 
1954. No serious labor controversies OF work stop- 
pages took place during the year and none existed 
at the year end. 

Liberal group insurance, retirement and profit- 
sharing programs are available to all Safeway 
employees. 


Tann~qor = Cpe er 
President 


SAFEWAY \ 
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Safeway is the World’ 
8 Second 
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1949 


185 


1951 


THE FORBES INDEX 
Solid line is computed monthly, gives equal weight to five factors: 
1. Hew much are we producing? (FRE production index) 
2. How many people are working? (BLS non-agricultural em- 
ployment) 
How | 








‘ 
y ore we 





3. rhing? (BLS age weekly hours 
in manufacture) 
4 Are people spending or saving? (FRB department store sales) 
5. How much money is circulating? (FRB bank debits, 141 key 
conters) 
Factors 4 and 5 ore adjusted for valve of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal voriation 
Dotted line is on 8-day estimate based on tentative figures for five 
components, all of which are subject to later revision * 
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*Final figures for the five components (1947-49 = 100) 


Mar. April 
123.0 123.0 
108.2 110.1 
98.7 97.7 
102.1 105.7 
150.0 147.5 


May 
124.0 
109.6 

98.5 
103.6 
143.0 


June 
124.0 
110.1 

99.2 
108.6 
146.7 


July 
124.0 
109.4 

98.7 
107.7 
150.0 


Aug. 
124.0 
109.8 

99.5 
108.0 
148.3 


Oct. 
126.0 
111.2 
100.0 
108.0 
135.8 


Sept. 
124.0 
110.9 
99.5 
103.5 
144.2 


Production 
Employment 
Hours 
Sales 


Bank Debits 


Nov. 
129.0 
111.7 
100.8 
109.9 
144.7 


Dec. 
130.0 
113.3 
101.8 
111.9 
150.0 


Jan. ('55) 
131.0 
109.4 
100.8 
114.2 
149.4 


Feb 
133.0 
110.9 
101.3 
108.4 
150.0 


Mar. 
135.0 
111.4 
102.0 
108.3 
150.0 
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MARKET OUTLOOK 





by SIDNEY B. LURIE 
A philosophy for the neophyte 


Once again, the speculative neophyte 

has discovered that the stock market 

is a two-way street. In the process, buying interest has 

he has also discovered that it takes not been as strong 

a surprise to bring about a new price or aggressive as 

trend, that there is no charm in the the _— spectacular 

obvious. Witness the inevitable day performance of a 

of reckoning which has followed the handful of issues 

over-discounting of the atomic world might have suggested. Thirdly, the 

to come. Once the unknown becomes _ professional security buyer has found 

a fact, it ceases to affect prices. little incentive to buy equities on the 
All this is by way of observing that basis of today’s low yields and high 

the market is facing a new set of cir- price-earnings ratios. This profes- 

cumstances—and the appraisals must sional indifference could easily com- 


lying fact remains 
that the overall 


be made at a time when the surface 
indications are not too satisfactory. 

For one thing, there probably is a 
stale long interest which has been 
surfeited either with good news—or 
losses in stocks that no longer have 
the magic of atomic energy, guided 
missiles, etc. Secondly, the under- 
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pound public uncertainty, induce a 
worthwhile reaction. 

These cautionary observations are 
not meant to infer that the hope the 
Dow Industrial Average could reach 
the 500 level in 1955-56—or even 600 
in later years—has to be discarded. 
Actuaily, these are reasonable objec- 


tives—assuming we remain in a grow- 
ing economy. But not for 1955 

A brand-new spark may be need- 
ed to rek'» " 


tive in 


* an aggressive spec ula- 

That “spark” 
could be provided by the 
that the 
affairs is 


later 
realization 
constructive world 
bullish, for it 
may unleash an enormous world de- 
mand for 
fense 


turn in 
not bearish 


goods at a time when de- 
will be maintained 
That spark might also be created by a 
reaction which 


and 


spending 


yields 
pi ice 


makes 
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For example, the various measures 
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explode have 


whether 
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that 
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ing markets. Fact that credit has 
tightened is beside the point. The 
acid test is not the price that capital 
asks for its hire—but its availability, 
and its productive use. 

But it will take time before suffi- 
cient constructive evidence accumu- 
lates to ease present fears. To 
illustrate the point, another thirty to 
sixty days may be required to elim- 
inate the threat that the automobile 
industry has over-anticipated retail 


demand, which is at a 7.5 million an- 
nual rate. True, dealer stocks of 
new are at record levels—and 
used-car prices are soft. But Detroit 
has consistently outguessed Wall 
Street in its estimates of demand. 
Second-half automobile output will 
be at a lower annual rate than in re- 
cent months—as will building activity. 
But a down of the recent 
feverish pace in these two fields does 
not spell a collapse—and this is the 


cars 


quieting 
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AIRCRAFT STOCKS 


A, power, as the key to U. 8. military strength, again makes the headlines 
as international tensions mount. Two years ago in this column, the Value Line 


Survey said: 


“The Aircraft Manufacturing industry is likely to be one of the bright 
spots on the economic scene in 1954. Never before has the industry had 
such assurances of sustained high production under conditions predictable 


so far into the future.” 


The aircraft stocks were then shown by the objective Value Line Ratings to be 
radically underpriced. Since then they have more than doubled in price. 


Now what of the aircrafts? To what extent have the recent high prices dis- 
counted the long favorable earning and dividend rates? And how will each 
company be affected by renegotiation, emphasis on newer planes and guided 
missiles, cutbacks on older models? Every investor should see the new 64-page 
edition of Value Line Ratings & Reports which analyzes current and long-term 
trends in the aircraft industry, gives a full-page analysis of each company, shows 
which stocks are still underpriced and which are now overpriced, according to 
specific and objectively determined standards of value 


SPECIAL: You are invited to receive this 64-page issue covering 
Aircraft, Airline, Automobile, Truck and Agricultural Equipment stocks 
at no extra charge under this Special Introductory Offer. In addition, you 
will receive in the next 4 weeks new reports on over 200 major stocks and 
14 industries to guide you to safer and more profitable investing in 1955. 
This issue analyzes 36 stocks, including: 


Boeing 


Mortia. 


Grumman 


TWA 
Lockheed 


United Aircraft 
General Dynamics 
American Motors 
Fairchild Engine 
int'l Hervester 
United Air Lines 


American Airlines 
Eastern Air Lines 
Pon Amer. Airweoys 
Studeboker-Pockard 
Ne. Amer. Avietion 
aod 13 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey-——with a full-page Rating & 
Report on each of 200 stocks and 14 industries. lt includes also a new Special Situation 


Recommendation, Supervised Account 


new 


Report, 
Weekly Supplements, (Annual subscription $120.) 


BONUS: You will also receive under this Special Offer at no extra charge the 
12-page Summary-Index giving Value Line's objective measurements of value as 


2 Fortnightly Commentaries, and 4 


well as current yields, future price expectancies ow ali 700 stocks under supervision 
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Published by ARNOLD BERNHARD & Co., Inc. 
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significant consideration. In homes, 
too, the building industry has consis- 
tently outguessed Wall Street—which 
has underestimated the facts that: 
(1) Americans today are buying 
homes earlier in life than ever before. 
(2) People are retiring earlier, too, 
and in a financial position which does 
not require “doubling up.” (3) The 
creation of a tremendous new middle 
class through the redistribution of our 
national income has vastly broadened 
the potential market 

All this is ky way of observing that 
despite popular uncertainties, 1955 
still holds the promise of being an ex- 
cellent business year. The consumer 
is in a buying frame of mind—and in- 
dustry’s capital expenditures will 
reach a record high. In this connec- 
tion, note the significant announce- 
ment of the Ford Motor Company that 
it is planning to spend $625 million 
over the next few years. On longer 
range view, these “pluses” can more 
than offset the immediate psychologi- 
cal debits. 

Given a favorable turn in the af- 
fairs noted above, the underlying 
resiliency which makes these the 
Fabulous Fifties again will reassert 
itself. This is still a Big Market and 
a Big Era. Note, for example, how 
well the market as a whole has with- 
stood the virtual bear markets in the 
public’s most recent favorites. Note, 
too, the temperate manner in which 
the market has accepted the glowing 
official predictions of 1955 prospects. 
This process of self-correction—of 
recognition of the realities of economic 
life—should prevent any reaction 
from going to extreme limits. Con- 
versely, it should permit later recog- 
nition of the bright facets in the 
second half outlook. Thus, the ques- 
tion today is perhaps not so much of 
“whether” attractive stocks should be 
bought as it is “when.” And the 
“when” may be within the next thirty 
days. 

Which stocks are attractive? Many! 
In alphabetical order, here are a few: 

American Radiator—which has lit- 
tle price risk inasmuch as it never 
really discounted the building boom 

Bethlehem Steel—which is one of 
the cheaper institutional-quality equi- 
ties available in the market place. 

Chesapeake & Ohio—which may 
earn $6.50 to $7 this year, and supple- 
ment the regular $3 dividend. 

Chrysler—whose 1956 earnings 
could increase even if underlying de- 
mand does not improve. 

Newport News Shipbuilding—which 
later may achieve what is almost a 
monopoly on speculative attention. 

Radio Corporation of America— 
which has the advantage of bright 
earnings and a vast future of color 
television growth. 
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YES—WE FORTUNE-BUILD ON GROWTH— 
REAT GROWTH OF LITTLE MONEY 


The experience of half a century has 
proved that knowing what to buy and 
when to buy and sell the secret of 
quick fortune-building. It is far better 
to know the time to sell to the false 
optimists and the time to buy from the 
misguided pessimists than it is to 
familiar with market theories. 

Years of conspicuous success for clients 
has built us pre-eminent recognition for 
our fortune-building growth discoveries. 
That is why thousands of investors are 
reading our weekly “Stock Market Ap- 
praisements” we formerly syndicated 
nationally on financial pages under the 
heading, “ROYSTONE SAYS.” 

Our newspaper followers found out 
that discovering and recommending funda 
mental growth values is the basic factor 
in fortune-building service. No wonder 
Wall Street is so anxious to keep in con- 
tact with our recommendations. 

This demand from everywhere for our 
reliable guidance in selecting special 
growth values forced us to publish our 
comments in inexpensive week!y 
ance bulletins. 
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in the Roystone Heavy Industry formula, 
we follow the fundamentals that make for profits. Currently 
we anticipate a long bull market in natural commodity growth 
stocks. We are exploring the field to uncover the that 
show the greatest fortune-building potentials 

Without for 


investor chance 
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never 
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Naturally, knowing the long trend turning points ie essential 
to the investor. Knowing a “bull market” from a “bear market” 
is the one guarantee of security. At the end of the Korean War 
this was almost the only to a long rising market 
ahead. Waiting and watching for such profit opportunities has 
built most of the large fortunes made in Wall Street. It would 
require pages of to reprint the hundreds of letters of 
gratitude from longstanding clients now in our files 

There are thousands of smaller investors, intelligently accumu- 
lating fortunes, who welcome technical data and a diagnosis of 
our growth situations we recommend for substantial income and 
rapid growth. While we watch for opportunities like we now see 
in the offing, they need instruction protect 
dangers of ill-advised speculation. 


GROWTH FIRST—THEN DIVIDENDS 


One of the most prevalent fallacies that distorts the judgment 
of the average investor is the idea he can buy the strong spots in 
an advancing market and be of a profit. He has slight 
knowledge of stock market psy« hology and the investment cycles 
He knows next to nothing about selecting growth values. He 
does not realize the great number of stocks that are in a natural 
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Opening 
an account 


Our valuable booklet — yours 
for the asking —explains 
clearly and concisely how to 
open a brokerage account and 
engage in securities transac- 
tions. « Subject headings in- 
clude such informative items 
as — Buying Stocks — Selling 
Stocks — How Stock is “Sold 
Short Stop Orders — Divi- 
dends—Odd Lot Transactions 
* The booklet also defines a 
number of stock market terms. 


We will mail your copy with- 
out obligation. Write for 
Booklet FS-21 


Members New York Stock Exchonge 
Principal Security & Commodity Exchanges 


One Wall Street * New York 5, N.Y. 





What $300 Did 
in Warrants 


$300 invested in 3 common stock warrants in 
1942 could have grown to $45,000 in 1946. The 
common stock warrant is a most dynamic in 
vestment Many warrants move from pennies 
to dollars. Their risks correspond with their 
gains. If you have a sufhcient backlog to risk 
little money to gain a fol, send for our latest 


report: “Warrants and the Speculator 


These 4 Warrants Picked 
by Experts Now 


Get the full story of warrants and 4 warrants 
particularly favored by a number of the 40 ad 
visory services we digest each week for 
Warrants and the Specula 
tor” is yours FREE with 4 weeks’ trial subscrip 
tion to the complete DUVAL'S INVESTMENT 
CONSENSUS including DuVal's 
Growth Stocks, Littl Blue ( hips, Low-Priced 
Speculations and all special reports for only $3 


spectacular gains 


service 
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INVESTMENT POINTERS 


by JOSEPH D. GOODMAN 


Views on various subjects 


At present, I 


stocks are 


consider that many 
unattractive for the aver- 
individual investor on the basis 
of current earnings, yields, et It is 
well to remember the old Wall Street 
When the stock 
has discounted future 
but also the hereafter, it is time to 
sell it.” Among the stocks which I 
think are high enough are 


age 


axiom price of a 


not only the 


Allied Chemical 
Am. Potash & 
Chemical 
Amerada 
Bethlehem Steel 
Corning 


Minnesota 
& Mig 
Monsanto Chemical 
National Lead 
Owens-Corning 


Mining 


Glass Fiberglas 
Dow Chemical 


Eastman Kodak 


General 


Remington Rand 

Rohm & Haas 

Scott Paper 

Union Carbide 

Western Union 

Westinghouse 
Electric and 
aircrafts generally 


Dynamics 
Int. Business 
Mac hines 
Merck 
Minne apolis 


Honeywell 


Two stocks which I consider attrac- 
Ameri- 
and Reynolds Tobacco 
B Among the products of Ameri- 
can Tobacco are “Lucky Strike,” “Pall 
Mall Herbert Tareyton Capitali- 
zation consists of $219 million funded 
debt, $52 million of preferred stock 
and 6,512,310 shares oi common stock 
Earnings last year amounted to $6.12 
per share The dividend $4.40 
that the yield on the 
of 72 is 6.1 


produc ts ofl 


tive at the present time are 


can Tobacco 


was 
per share sO 
present price 

Among the 
Tobacco are 
Winstor 
‘Prince 


ingt 


Reynolds 
“Camel,” “Cavalier,’ 

cigarettes, and the popular 
Albert” Wash- 
smoking tobaccos. Capitaliza- 
$125 


million of 


and “George 


tion consists ol 


debt, $75 


funded 
preferred stock 
and 9,555,522 shares of common stock 
Earnings last year amounted to $4.19 
per share The dividend $2.40 
that the yield on the 
present price of 45 is 5.3 

On April 16, Dr. Ernest L. Wynder 
proponent of the theory that 


million 


was 


per nare so 


a leading 
cigarette 
told the 
Cancet 


able 


smoking causes lung cancer, 
American Association for 
Research that he has been un- 
so far to determine that nicotine 


alone was a possible cause of 


As for filters, he 


they remove a 


lung 
that 
substantial 
Many prom- 
inent physicians have stated that they 


cance! stated 
at present 


amount of tobacco ta! 


have seen no clear-cut indication of 


harm caused by smoking. In any 
event 
this 


companies 


cigarette sales have increased 


year, as well as earnings of the 
named. In my opinion, 


this trend is likely to continue, and I 


believe there is an 
excellent chance 
of dividend in- 
both 
American Tobacco 
and Reynolds To- 
bacco “B,” and 
higher prices for 
the stocks 
Canadian 


creases by 


Pacific Railway is also 
recommended for long-term holding 
It is the largest privately-owned rail- 
road in the world. It owns a tremen- 
dous amount of land, airlines, hotels, 
steamships, telegraph systems, etc., 
8,000,000 shares of 
Consolidated Mining & Smelting, now 
worth more than $250-million, or ove 
$18 a share on Canadian Pacific stock 
At its present price of $30, the stock 
yields 5°, on its $1.50 dividend. Earn- 
ings last year amounted to $1.76 a share 
I also wish to call attention 
Baking now selling 
paying $1.80, where 
The company is the 
bread-baking con- 
cern, whose products include “Wonder 
Bread” and “Hostess Cake.” Sales 
last year totalled $212,000,000, and are 
expected to be even higher this year 
Earnings last year were $4.00 a share 
and are being estimated at 
$5.00 a share for 1955 
Earnings since 1946 ranged between 
$3.00 a and $5.68 a 
Dividends have been on the conserva- 
tive side during this period, but it is 


as well as over 


again 
to Continental 
around 34 and 
the yield is 5.2% 


nation’s largest 


around 


share share 


believed that the company is now in 
a position to pay out a larger percent- 
I believe there is 
an excellent chance that the dividend 
will be to $2.00, and per- 
haps as high as $2.40, and that ulti- 
mately the stock 
around the 50 level 


age of its earnings 
increased 


will advance to 





Making Profits in 
STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 


for Making Market 
Them. 


Profits—and Keeping 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service .. . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-15. 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @ New York 5, N. Y. 
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BOOKLETS 





Valuable booklets are published by 
many concerns and made available 
free to interested businessmen. The 
best of these on matters of wide 
interest are listed as a service to 
Forses readers. Address your re- 
quest, by number, to: Subscriber 
Service Dept. Forees Magazine, 
80 Fifth Avenue, New York 11, N. Y. 


383. Stock Grrrs To Cuitpren: For the 
capitalist system to endure down the 
years depends largely on the older gen- 
eration providing leadership and incen- 
tive for the new. All the more striking, 
therefore, is the fact that it is impossible 
to make gifts of stock to our children 
without plunging into skeins of red tape. 
In this booklet, N.Y. Stock Exchange 
President G. Keith Funston examines the 
problem and outlines a proposed new 
statute which would cut through the 
present tangle (13 pages). 


384. Casn Frow THrovucHn A BUSINESS: 





What becomes of an investor’s dollars 
after he has put them into an industrial | 
firm? How much of his dividends are the 


BULLETIN! 


FREE COPY OF The OUTLOOK 
FEATURING OUR CONFIDENTIAL 


LISTS OF 214 OUTSTANDING STOCKS 


This is the most comprehensive list of “buy” recommen- 
dations ever presented to the public by Standard & Poor's! 


Thousands of stocks have been sifted by leading investment 
analysts and economists to suit every purpose and need 


214 Outstandingly Attractive issues 


(a) 30 Low-priced stocks of in- 
vestment and speculative 
quality for income and ap 
preciation. Yields up to 6% 


(f) 46 Long-term dividend pay 
ers. Some of them have been 
paying dividends for over 
100 years 
ruption 


without inter 


*-, 
21 Growth Stocks which 
provide income while wait 
ing for future profits 


13. High-grade Preferred 
Stocks yielding up to 444% 


12 Convertible Preferred 


20 Conservative top quality Stocks 
ou. 


investment stocks providing 
high degree of principal 
safety and assured income 


11 High-Grade Investment 
Bonds 
of Al or better—-for 


with quality rating 


invest 


15 Stocks for Income and 
Appreciation, ideal for the 
type of im 


ment backlog purposes 


9 Stocks Near Current Asset 
Value 
yields 


businessman 


vestor many with generous 


17 Stocks for Capital Gains 
Income is a 


(k) 8 Tax-Free Dividend Payers 


secondary 


consideration (i) 12 Tax-Exempt Bonds 


WOW TO SAY FREE 


We are extremely careful with the 
use of the word REE.’ We do not 
use FREE AT NO 
EXTRA COST because that ian't 
PREE. It is not often that we offer 
the investor a portion of our services 
PREE. When we do, it is because the 
times are critical, or the study un- 
usually important. This is such an 
casion. And the subscribers’ Con- 
fidential List of 214 Securities is 
offered to you, FREE, in the true 
meaning of the word 


the phrase 


Under 
‘ t 


these conditions we invite 
send for a complimentary 
The OUTLOOK 


YOUR FREE OFFER COUPON 


you 
copy of 


Standard & Poor's Corporation 
145 Hudson Street 
New Vork 14, N. ¥. 


Dear Sirs 


YES 


taintir 


Send me the study con 
«8 & P's valuable confi 


Check your holdings against these valuable lists prepared by the 
world’s largest investment advisory organization. Use the handy 
coupon. Get your copy of The OUTLOOK and these 12 lists of 
214 attractive stocks free. See why The OUTLOOK is one of the 
most widely-used investment services in America 


dential list of 214 securities and 
ae f The OUTLOOK without 
t or of any kind 


result of wise management, and how 
much of just plain good luck? There is a 
growing tendency nowadays to make 
balance sheets and profit-and-loss re- 
ports more intelligible, thus more helpful 
to stockholders. This booklet, prepared 
by Dartmouth Finance Professor John A. 
Griswold, goes one step farther. With 
the aid of easy-as-pie diagrams, Profes- 
sor Griswold spells out the full cycle of 
financial management from stock pur- 
chase to dividends, and makes it easier 
for investors to keep tabs on the profit- 
making wisdom or folly of any manage- 
ment (12 pages). 


obligation 


STANDARD & POOR'S CORPORATION 
Established 1860 
The Largest Statistical and Investment Advisory Organization 


345 Hudson Street in the World New York 14, M.Y. 
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MARLOWE CHEMICAL 
CO., INC. 


Offering: 299,350 Shares 
COMMON STOCK 


At $1.00 Per Share 


Production and marketing of home unit 
Aerosol Fire Extinguishers 





385. Atoms aNnp Investors: Twenty-five | 
hundred years ago, an Athenian philoso- | 
pher named Democritus decided that all | 
matter was composed of atoms. It was 
not until the 19th century that this bright | 
idea was shown to be a fact, and not un- | 
til the 20th that it became evident just | 
how important this idea was. If we can 
manage to keep from pulverizing our- | 
selves with it, the mighty atom promises 
a fabulous future for mankind. In this | 
handsome, profusely illustrated booklet, 
a hint is given of the multitude of uses to 
which the atom can be put—in agricul- 
ture, medicine and industry. No mere 
science-fiction fantasy, this booklet in- 
cludes a list of companies with interests | 
in atomic energy which will be helpful to | 
investors (32 pages). 


Located at 17 West 44th St., New York, N. Y. 
Offering Circular may be obtained from 
------ GENERAL INVESTING CORP. 
UNDERWRITER 
80 Wall Street, New York 5, H. Y. BOwling Green 9-1 600 


Please send me Offering Circular on Marlowe Chemical Co., 


1 


386. InpusTRiaL DeveLorment ann Hu- 
MAN Procress Go Tocerner: The real 
revolutionists of our time are not the 
Lenins and Stalins, but men like Henry | 
Ford, Pierre S. du Pont and Alfred P. 
Sloan, says du Pont’s Public Relations 
Director Harold Brayman. Why? Because | 
the Communists’ big talk about the fu- 
ture is only a smokescreen for a retreat 
into the Dark Ages. With our Yankee | 
know-how, says Brayman, we are still 
on the road to an even better America | 
(13 pages). 
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9-YEAR CYCLE 
MARKET TOP? 


The market usually stages & summer rally. But the 
years of exception are memorable. In April, May 
june of 1977 and 1946 the market recovered sharpiy 
then went down, not up, in the summer. At approxi 
mate 9-year intervals (1920, 1937, 1946) « bear market 
has started—ciways when least expected. Ghould you 
pien on « big summer rally thie year? Or will 1966 be 
the “summer of the 9-year cycle 


For 1955-546! Check These Stocks NOW 


Climax Molytd Kurtler Bros 
Del & Hudeon KK Geir, Robert 
Montane Dak Util Kepublic Pic Amerada 
Olin Mathieson Abbott Labe Gar Wood 
Un Ci4 Whelan Am Cyanamié 1.8. M 
Gir Nor tron Ore Pepsi Cola Merck 
Jones & Laughlin Warner Bros Rudd Co 
Stewart Warner UU. 5S. Kubber Dresser 
Curtiosn Wright Smith, AO Gen Foods 


Chrysler 
Lorillard 


Te scoqueint you with our service, you mey receive 
« graphic analysis of the shove stocks and meny 
others, Vor each stock, you will see where to expect 
its top end bottom price during 1955-56. Send $1 
to cover costs for series F-52. Or send $5 for series 
P52 and tour-week Trial Subseription, including 
anique MAKKET X-RAY GRAPHS, plus Stock 
Gwide rating 425 active issues, plus Booklet “A 
New Look Inside the Market.” New inquirers only 


MARKET ACTION, <. 


P.O, Box 986, G.P.0., New York 1, N.Y. 
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Want to 


GET RICH OVERNIGHT 
through INVESTMENTS? 


Forget it It enn't be 
titanium and bulllum make 
and pleasant dreams, But long after any 
speculative boom reaches Ite usual sorry end 
there will remain the sound principles of tn 
vesting used by ful investors today 
Thousanda of lnvestora have been receiving 
facts and intelligent guidance from a hew 
magasine expecially for investors, Its name 
is, simply, INVESTOR, It's pocket aize, It's 
easy to read. Ite authors reflect the 
capable minds in the entire financial 
munity 
Gerald M. Loeb 


done Uranium 
Pleasant reading 


for example, contributes a 
regular monthiy column entitied Double 
Dividends Many subscribers tell use his 
pithy, dewn to-earth column Iteelf is worth 
many times the subscription price. In almost 
every lsaue, Mr. Loeb discusses epeeiiic secur 
ities which, in his Judgment, have character 
isticn Justifying tnvestment or speculative 
interest. Mr. Loeb la the author of the best 
selling, “do lt- yourself” book on how to make 
rofite in the stock market The Battle for 
nvestment Survival 

Kvery month this new magazine 
you a summary of what brokers throughout 
the country are recommending to clients, A 
separate department features portfollo anal 
yees of readers who submit thelr lieta. (A 
survey shows this to be one of the most pop 
ular features of the book.) A recently added 
feature dealing with Investment Clubs, ts 
gaining nationwide tnterest 

And there is much more of practical help 
to every investor 

The subscription rate for INVESTOR te 85 
per year. Wed be delighted to have you try 
“ special 6 months’ trial for only 82 

For your 6month trial, print your 
and address and clip it to this ad 
to ue with $2 

This may prove to be the soundest §2 in 
vestment you've ever made 


INVESTOR 


The Guide to Timely Investing 
150 Brondway New York 34, N. ¥ 
¥-1 


will bring 


name 
Send it 


MARKET COMMENT 


By LUCIEN 0. HOOPER 


What about the aircrafts and the “atomic suspects”? 


From the 1955 highs to the early May 
lows, the aircraft manufacturing shares 
and the sustained 
from 15% to 47% 
with the drop in the DJ Industrials 
confined (as this is written) to about 
3%. Some of the declines from the 
lows of May 3rd and 4th 
Chance Vought, 47 
Shipbuilding 44 
Baldwin-Lima-Ham- 
Bath lron Works, 28° 
Douglas United 
Aircraft about 25 General Dynam- 
ics, 24 Foster-Wheeler, 24 
Babcock & W 
It is my 


subsequent correction, 


atomic suspects” 


declines ranging 


highs to the 
are interesting 
Newport News 
Northrop, 38 
ilton, 33 
Boeing and 
and 
ileox, 22° 

idea, ol course subject to 
that 


craft manufacturing shares 


the air 
both good 
thei: 


recover 


have 
They may 
but the 
off the rose. Not only were they tech- 


and not-so good seen 
highs for the yea! 
their losses bloom is 


part of 


nically over-exploited by a camp- 
follower type speculative interest, but 
they also have been de-glamorized by 
the vast the outlook 


for peace and by the prospect for some 


improvement in 


renegotiation of recent high profits 


whi h would appeal to have been 


excessive on a return-on-invested- 
capital basis if not on a cents-per-dol- 
lar-of- 

I am not so sure about these atomic 
suspects. They might go back to their 
old That 
much the public is willing to antici- 
they won't go back to 


sales standard 


highs depends on how 


pate; however! 


their 


this 


old highs 
1955 
earnings esti- 
Actually, 


due partly to “se- 


year on 
mates 


curity” regulations 
and even more to 
the indefinite 
pact of 


im- 
demand for atomic 
products and devices, no one is able to 


civilian 


tell what this atomic flavor really is 
worth in the long run, or still more 
important, just has it. The 
swer will come over a period of years, 
not over a period of months or weeks 
I must admit that I am intrigued with 
some of these atomic suspects, how- 
ever. It seems to me that American 
Potash & Chemical, Combustion En- 
gineering, Babcock & Wilcox, New- 
and Bath 
Iron Works have a real potential. So 
does General Dynamics, although the 
atomic 


who an- 


port News 


Shipbuilding 


is diluted to 
heavy aircraft 
Further, Gen- 
eral Dynamics is unseasoned 
This speculative “wash-out” in the 
and the 
regarded 


of this one 
the 
manufacturing flavor 


end 


some extent by 


aircraits atomic suspects 
as a wonderful 
thing for the bull market, especially 
in that it apparently is being accom- 
plished with so little disturbance to 
the general list. In effect it “corrects” 
the worst of the speculation that has 
marred the market since the first of 
the year. It the 
duration of the rise, to discredit some 


should be 


tends to increase 
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of the cheaper tipsters, and to dis- | 
courage the public’s recently growing 
idea that the world is made of green 
cheese and that most of it is ripening 
in Wall Street. It also gives the lie to 
those well-meaning critics of this mar- 
ket who have been saying, inferring 
or thinking that the mainspring of this 
rise is reckless speculation rather 
than real investment. If reckless spec- 
ulation had been widespread rather 
than isolated, the rest of the list would 
have “fallen out of bed” in a 15% to 
25° decline. It didn't. 

For all this, I certainly do not want 
to encourage the idea that the stock 
market in coming months is likely to 
behave as it did in November, De- 
cember and early January. There is 
no reason why it should. Further- 
more, such behavior, in my opinion, 
would be something to deplore rather 
than something to welcome. What we 
need now is an orderly, sensible, slow 
rise rather than a hectic, fast and 
credit-assisted stock boom. Prudent 
people should be more careful, rather 
than more venturesome, than a yea! 
ago. And it pays better to be prudent 
than to be “smart.” 

Take Chrysler, for instance. Here is 
a company which is making a wonder- 
ful comeback. Last year it did 12.9% 
of the country’s automobile business 
Now it is doing about 18°. Chrysler 
had a wonderful December, a good 
January, an excellent February and 
rip-snorting months in March and 
April. May will be good, but not as 
good as March and April. The third 
quarter will not be as good as the 
first two quarters, due to model 
changeovers as well as seasonal trends 
in car buying; but the fourth quarter 
may be every bit as good as a year 
ago, perhaps better. My guess right 
now, after no mean study, is that 
Chrysler's 1955 net may be $10 to $11 
a share on between 18°) and 19° of 
the automobile business. Chrysler is 
aiming at a higher percentage in 1956, 
and my opinion is that they will get it 
I like the stock, but I question 
whether the issue will sell at 10 times 
my estimate of 1955 earnings over the 
next few months. The dividend is 
unlikely to be increased before De- 
cember, and there still are many 
people who were “hurt” in the stock 
last year who are “from Missouri” 
about Chrysler. 

One thing I like about the manage- 
ment (much of which is new and all 
of which is much younger) is that it is 
not the least complacent about what it 
has accomplished thus far, and that it 
feels that only a beginning has been 
made. I think Chrysler is funda- 
mentally cheaper than most issues in 
its class and than most issues of its 
quality. Don’t forget that Chrysler 
has only 8,702,264 shares issued, or 


Forses, may 15, 1955 











LEADING ATOMIC 
ENERGY STOCKS 


w= companies have a head start in the fast growing 
atomic energy field? Success of the first atomic sub- 
marine, forecasting an atomic navy, and progress in the 
development of atomic locomotives, aircraft and power 
plants have alerted investors to growing opportunities in 
atomic energy stocks. 


10 NOW IN FAVORED POSITION 


UNITED'S new 2-page survey presents timely data on 30 
leaders in atomic energy singles out 10 now in a favored 
position. These include a $22 stock of potential leader in 
building nuclear package power plants. A fast growing util- 
ity supplier building units for the second atomic submarine. 
A big government contractor on atomic energy projects; 
stock at 27. A leader in atomic aircraft development, with 
research staff of 500. A $25 stock of company whose main 
activity is atomic energy, uranium mining and processing. 


Send only $1 for your copy of this Report on “30 Leading Stocks in 
Atomic Energy.” In addition we will send you without extra charge the 
next 4 issues of the weekly United Reports, covering Stocks, Bonds, 
Business Outlook, Commodities, and Washington Developments 
(This offer open to new readers only.) 


—, FILL OUT COUPON AND MAM TODAY WITH ONLY $1 - > 
| BY AIRMAN $1.25 FM.59 


State 


UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS 


Serving more business men and smeasters thew amy ether adessery sereiee 




















BP srocx cuts | URANIUM 


years: of these stocks 


zoomed 500% to 3,000%! 


Discover opportanities off the beaten Facts — Just Facts! 


path in the only graphic manual on 
unllieteds! Includes 341 industrials, 77 
utilities, 42 banks, 44 Insurance cos Cherokee Uranium Mining Corp 
Shows weekly prices for & years, an has its 
nual ranges from 1040; earnings, divi . | : i } - 
dends, capitalizations; capsule deserip is now producing and shipping 
tien of each company's business ore IT he daily 
Plus Special Folio of about $700! 
18 STK. EXCH. NEWCOMERS We know of very few Uranium 


Yearly \6 bi-monthly editions) $45.00 mining companies whose stock is 
May-June Edition and Folie $8.75 selling for less than $1 per share 
Maps new paths to profits that can equal this record 

Write today to Write today for a Free Report on 


0-T-C PUBLISHING CO. | Cherokee common stock, now sell 


14-K Elim Street, Morristown, M. J Ing around 404 per share 


own mine and mill, and 


gross income is 











TELLIER & CO. 
31 RAILROAD STOCKS sine ee el 
Sey? ik al sates —— _Held? | 1 Exchange Pi., ne City 2, 4 4. 


seending order of investment preference, For nex Otiewere 3.3801 
three weekly «TOCK MARKET ANALYSIS report | 
send $1.06 and ask for F-152 Free telephone from New York City 


AMERICAN INVESTORS SERVICE Dighy 4.4500 





LARCHMONT, WN 

















DON’T BE FOOLED 


BY MARKET BOOMS 
OR MARKET BREAKS 


FINANCIAL WORLD's advice to investors everywhere is: Don’t be fooled into 
buying any stock just because it has had a big rise, or because somebody loudly 
predicts “it's sure to go up”. And don't be scared into selling sound income- 
producing stocks because STOCK PRICE AVERAGES go down. 


The successful investor bases his decisions on facts, not hunches. He's the 
investor who watches the factors that determine STOCK VALUES and MARKET 
PRICES. Follow his example and you too will be prepared to make wiser in- 
vestment decisions, better able to avoid costly mistakes, and to recognize 
better-than-average investment opportunities. 


You too can put your investments on a business basis through FINANCIAL 
WORLD's time-saving, money-saving 4-PART Investment Information Service. For 52 years 
FINANCIAL WORLD hase been supplying investment information and guidance helping 
thrifty men and women to invest their surpiuse funds more wisely, more profitably, and more 
safely 


Return “ad” with $3 for next TEN weekly copies of FINANCIAL WORLD and 
aleo vrece’ve TEN RULES POR SUCCESSFUL INVESTING, end “Plen to ADD $2600 to Your 
Annual Income", and ‘118 Stocks The Insiders Are Buying", in addition to next TWO copies 
of valuable 64-page “INDEPENDENT APPRAISALS of Asted Stocks”, our monthly digest of 
new Corporation Earnings Reports. Or, return “ad” with $20 for tort subscription ($11 for 
six months) including forthcoming Annual $6 “STOCK FACTC APH" MANUAL 


FINANCIAL WORLD 


52 Years of Service to Investors 


86-FB Trinity Place New York 6, WN. Y. 











HOW TO MAKE 
SHREWD SPECULATIONS 


in stocks under $5 


Now you can get revealing reports giving analysis and opinion 
on investment bargains in little-known stocks. These are 
stocks of HIGH-GRADE companies that are well managed, 
have good earnings prospects, yet are overlooked by the average 
investor. We specialize in these stocks selling under $5.— 
A. J. G. of Westport, Conn., writes: “/ now take 4 other services, 
but yours is one of the best 1 have seen for the small investor.” 
FREE TRIAL OFFER: No obligation. Write for a full month's 
trial subscription. See for yourself how you may benefit from 
“hidden” stocks that may show unusual profits on just a small 
investment. Selected Securities Research, Inc. Dept. F-28, 
Hillside, New Jersey. 











BULLETIN ON COMMODITY FUTURES 


Weekly bulletin on all U.S. and 
Canada futures markets. Send for 
free copy. 

Commodity Trend Service 


136-31 Reosevelt Avenue, Flushing 54m 
{(N.Y.C.), M.Y. Tel: INdependence 1-7779 


$/D REPORTS 


20% Yeer 
Learn now the expected pattern for 
the market, which stocks are preference. 
merit and to what indicated price ob- 
jective (up or down), each stock is 
headed 


NO SERVICE LIKE $/D REPORTS 





Send $1.00 now for next two weekly 
and sample monthly editions. Check 
your stocks. Be prepared for the next 
BUY or SELL positions, per stock it 


Are you looking for a 
PUBLISHER? 


send for our free, illustrated booklet titled Te the 


less than one-tenth as many as Gen- 
eral Motors, with 91,875,328 shares. 
I feel that those who buy Chrysler 
and hang on to it for a while will be 
pleased with the investment. 

It would appear that U.S. Steel 
should earn more in the second quar- 
ter than the first when $2.49 a share 
was reported; operations for the quar- 
ter were at only 85.5% capacity and 
should be nearer to capacity in the 
second. The stock still is selling for far 
less than the replacement values of 
the properties represented, and it is 
only a matter of time before the divi- 
dend is liberalized 

Manufacturers Life has had a nice 
setback from around 280 to about 240 
The stock went up too fast, but in my 
opinion it never has been over-valued 
Readers have been asking why Lin- 
coln National Life does not do better 
I think it is waiting a bit for growth to 
catch up, and I am sure that some 
holders were disappointed because 
there was no stock dividend or split- 
up announced at the February meet- 
ing. Of course I can’t follow this split- 
up reasoning. The stock is worth just 
as much fundamentally if one share 
sells for 380 as it would be worth if 
two shares (same ownership) sold for 
190 or four shares (same ownership) 
sold for 95. More paper just requires 
more safe-deposit-box room. The life 
insurance industry still is growing, 
but even so, life insurance sales in 
late years have not kept pace with the 
increase in the national income. Don’t 
sell life insurance shares. Buy more 

It would seem to me that Robert 
Gair and Champion paper are behind 
the market, and behind the othe: 
paper shares. I am impressed by the 
more aggressive attitude of the Coca- 
Cola management, and think the com- 
pany is in an up-beat. . Keep your 
eye on these new drugs for treatment 
of insanity. Some of them have real 
promise, Insanity is a much bigger 
curse, so far as the number of people 
affected is concerned, than polio, ar- 
Smith, Klein & French 
is making one of these new drugs 
I continue to think Diamond Match 
is an issue of great promise if held 
over a period . American Viscose 
seems to have turned the cornet: 

Let your profits run in United Fruit 
which is one of the best acting stocks 
on the board for a change. . Looks 
like corporation earnings this year 
might be up as much as 20%, and 
that means higher dividends. In fact, 
dividends on the DJ Industrials in the 
first quarter were $4.96 a share against 


thritis or cancer 


| $4.04 in the first quarter a year ago 


. The cheapest way to buy into the 


| Awther tn Search of « Publisher. Telle how we can publist 
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Vrite today for Rookie ’ it s tree 
Ecomomic-Price Adviser 


| VANTAGE Press. ate 120 W. 31 St.. N.Y. A 
GREENWICH CONNECTIONT | | /* Calif.) 6253 Hollywood Bivd., Hollywood 


In Wash, D. ¢ 1010 Vermont Ave vu 


| aluminum industry, it would appear, 

still is through U.S. Foil B (original- 

ly suggested at 28) at around 126. The 
(CONTINUED ON PAGE 62). 
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READERS SAY 
(CONTINUED FROM PAGE 13) 


the ratio of common stock’s net worth 
to common’s net earnings and not total 
net worth against total net earnings (i.e., 
inclusive of preferreds), and that 2) the 
“growth power” is based on total net 


worth inclusive of preferreds but exclud- | 


ing funded debt for expansion as a part 
of capitalization? ~—Raymonp M. JeNn«s, 
Springfield, Mass. 


Reader Jenks has assumed correctly on 
the first point. But in calculating growth 
power, Forses also excludes preferred 
equities.—Eb. 


Boom or Gloom? 


At Babcock & Wilcox’s annual meeting, 
President Alfred Iddles was pessimistic. 
.. . He stated that it would be 10 years 
before the best atomic reactor could be 
designed, and indicated there would be 
no atomic energy profits for many years 
ahead. Here is my beef. The president 
is supposed to protect the stockholders’ 
interests . Why would he warn in- 
vestors that the stock has been going up 
too fast and is selling too high? Why 
doesn't he dwell on the brighter aspects 

. instead of hurting the value of our 
stock, which dropped 20 points within 
the next 10 days? —SaMvuEL TRINN, 

Atlantic City, N. J. 


A company president also has the obli- 
gation to give an honest appraisal when 
perhaps over-enthusiasm about a future 
development runs up the price of stock 
abnormally.—Eb. 


Puts & Calls 
I was very much surprised to see such 


an article (“Handle With Care,” Forses, 
April 15) which put our business in a 


very bad light. .. . I just want to tell you 


that I have never seen an article about 
put and call options that wes as poorly 
done and as derogatory as was this one. 
Hersert Fiver, 

Filer, Schmidt & Co. 

New York, N. Y. 


In dealing with as speculative and con- 
troversial an issue as put and call options, 
Forses would be remiss in its duty to in- 
vestors if it did not describe the pitfalls 


| 
| 
| 
| 
| 


as well as the profit possibilities involved. | 


Ep. 


. . . I have tried a half dozen brokers 
to get puts and calls sold but to no avail. 
One broker said: “Do you think those 
guys are going to let you get into their 
money-r.aking scheme?” .. . In Europe 
the put end call business flourishes, but 
the big shots here won't let some of us 
smaller fry make any money... . 

—Hersert Marsn, 
Springfield, Mo. 


Thanks for describing with such clarity 
the many dangers an innocent investor 
may encounter in the highly volatile puts 
and calls business. . 

—Garrieto Bene, 
New York, N. Y. 
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YOUR MONEY!! 


the Year DOES IT WORK FOR UNCLE SAM? 


Yes! We're talking about Federal Income Tax and the deep bite it may be 
taking out of the gross return from your investments if you are in the 
middle or upper income brackets. 

The “bite” is easy to figure because your investment return dollars always 
are the top dollars of your total income. Those top dollars are, of course, 
taxed at the highest rate to which your total income is subject. So, if the 
top of your income falls into the $32,000 to $38,000 bracket, the money 
producing that income is working 65% of the time for Uncle Sam and 
only 35% for you. 


Wouldn't you like to do a little better for yourself and your family? There 
is a safe, simple way of lessening the income tax burden widely used by 
banks, insurance companies and individuals—the investment of at least a 
portion of their funds in Municipal Bonds, the interest from which is free 
from Federal Income Tax. 

Others increase the spendable return from their investments through 
purchase of Municipals which have a safety record second only to U.S. 
Government Bonds. So can YOU! 


John Nuveen & Co., founded nearly 60 years ago, in 1898, and now the 
largest and oldest investment banking firm dealing exclusively in Munici 
yal Bonds, can quickly demonstrate the Federal 
eee tax-free securities need for 
tax relief increases. 


advantages of these 
advantages which increase as your 


Just fill out the coupon for current, timely data about how you too may 
safely increase your rate of return by reducing your taxes. 


Sohn haven Ce! 


Fetablished 18986 ~ incorporated 1953 


135 SOUTH LA SALLE STREET © CHICAGO 3 


Please send me, without obligation, your new picture 
“The People’s Choice.” 


NAME 
STREET ADDRESS 


city 





Babson Advises Switches 


to Undervalued Stocks 
Lists High Risks and Good Buys 


Get Babson’s timely Spee’ Report Today! It will give you the 
opportunity to grasp available profits and avoid future losses. This 
Special Report includes such valuable information as: 
* 6 Stocks for INCOME * Sample $20,000 Babson Invest- 
* 6 Stocks for CAPITAL GAIN ment Portfolio 





* 6 Stocks for GROWTH 
* 2 Low-Priced BARGAINS 
* 50 Stocks to SWITCH 


Experienced Advice 

This Special Report is based 
on Babson’s continuing research 
and 60-year experience which 
have guarded investors’ incomes 
and capital through 5 Booms, 5 
Panics, 10 Administrations and 
2 World Wars. So, this Report 
is worth many times the $1.00 
charge for printing and mailing. 


* 1955 Budget for Family Income 

* Confidential Babson Bulletin — 
discussing Stocks, Inflation and 
Depression 


Bonus for Promptness 


Why risk losing gains and 
missing profits? Order your Spe- 
cial Report now! If you reply at 
once, you also get, without extra 
cost, a discussion of AN ES 
TABLISHED COMPANY FOR 
SPECULATION WHICH HAS 
A URANIUM POTENTIAL. 
Send $1 with this ad today 
Write: 


BABSON’S REPORTS Dept. F-31, Wellestey Hills 82, Mass. 








‘“‘A Proved Method of 
Building Your Fortune 


Through 
Common Stocks’’ 


Remarkable 20-page brochure explains one of most 
seccessiul investment principles yet devised. (See 
documentary account.) 





Written by «& conservative investment counsel 
of 3 years’ experience, former member N. Y 
Stock Bachange, currentiy edvising trusts, ineti- 
tutiom, other large investors 

Rome chapters Method of Picking the Past 
Growth Stocks The Reason Growth Ratings 
Always Work Proot of the Large Rewards in 
Buying Growth Stocks 

Get this anique brochure PLUS:—A yd Stock 
Recommendation for Unusual Capital Gein: Twe 
Airline stocks with Large Gains shead)—Oer cor- 
rent bulletin “Sepercised Growth Leaders 


ALL FOR $1 te se with the ene serv- 
lee (est. 1930) specializing in fost-qrowth 
stocks. Send name, eddress and $1 te 


INVESTMENT LETTERS, Inc. 


Dept. F, 600 Griswold St., Detroit 26, Mich. 














‘*How to Take a Fortune 
out of Wall Street’’ 


By J. A. LEMPENAU 


This NEW book will amaze you— 
it may change your entire life! 


Here, revealed for the first time, are the 
little-known methods used successfully by 
the author to build his fortune over the 
past 30 years. All phases of market opera- 
tions are fully explained, Page after pa e 
illustrates how to avoid common pitfalls 


BONUS OFPFER—As an inducement for your 
prompt action, an important bulletin giv- 
ing “Best Buys” and answering “What 
Action Now?" will be included at no extra 
cost, For your copy of this eye-openin 
book plus the bonus bulletin, send § 
today to 


THE INCOME BUILDER 


RIVER EDGE @ NEW JERSEY 


| column), the 





|} our hands 


; an unbelievably 








Opportunities in WARRANTS 


lt You Are Interested In Making Each $1 
De The Work of $100 or $1,000 In A 
Rising Market Then You Should Be 
Interested in Common Stock WARRANTS 
What are warrants? 

How is it that each dollar wisely invested 
in warrants during a bull market may 
bring capital appreciation as much as 
1000% or more over the same dollar 
invested in common stocks? 

How do some warrants make sensational 
gains; $100 investments in some cases 
appreciating to as much as $50,000 in a 
few years? 

How do you avoid the equally great 
losses which may tollow unintelligent 
speculation in warrants? 

@ What warrants are outstanding in to 
day's market and how should they be 
bought and sold? 

For the anewer to all these questions, you 

should not miss the most widely praised and 

only fulllength study of its kind~.""THE 
spdcucariv MERITS OF COMMON STOCK 

WARRANTS” b fener Friea. For your 

copy of this book detailing the full story of 

warrants, and a current list of 50 warrants 
ou should know about, send $2.00 to 

'y H. M. Asseciotes, Dept. 

F-47, 220 Fifth Avenue, New 

Yers 1, M. Y., of send tor 

tree descriptive toider 














STOCK ANALYSIS 





by HEINZ A. BIEL 


Changing yardsticks 


| Ar the recent Fulbright Committee 
| study of the stock market most wit- 


nesses were confronted with the ques- 
tion whether they stock 
high witnesses 


considered 

The 
squirmed, just as a stock broker does 
when asked the same question by his 


prices too 


clients, and they were understandably 
Senator Fulbright himself 
didn't know the answer either, or if he 


evasive 


did, he was careful to avoid a clear- 
cut statement. So he hedged by saying 
that he was more concerned over the 
rate of the climb than the actual level 
of stock prices 

Aside well-known fact 
that anybody who says that the stock 
market is too high 


unpopular (a 


from the 


himself 

even 
after I 
sounded a note of caution in a recent 
of all the treuble 
lies in the absence of a definite yard- 
stick. The few yardsticks we have for 
the appraisal of securities, such as the 


makes 
rathe reader 
questioned my patriotism 


root 


relationship of price to earnings, divi- 
dends, book value, past performance 
and foreseeable prospects, are only of 
limited usefulness; they are too flexi- 
ble, they seem to shrink or expand in 
depending on circum- 
stances 

It was not so very long ago that the 
standard yield on a good utility stock 
was around 6%. Today, 
Telephone than 5%, the 
average utility stock about 442% 

the “growth stocks” 
little as 3.2% for 


American 
yields less 
, and 
in this field—as 
Texas Utilities and 
low 2.6% for Florida 
Light! At the seme 
yields actually have increased 
slightly with the result that the spread 
between bond yields and the return 


Power & 
bond 


time 


stocks has narrowed 
from about 3° to only about 1%4% 

As recently as 1954 prime invest- 
ment stocks like General Electric, Na- 
Lead o1 Kodak were 
selling at 15 times 
this “standard” for 
high caliber 


on good utility 


tional Eastman 


about earnings; 
was securities of 
and price/earnings ratios 
of 20 times or more were reserved for 
super-blue chips like duPont or IBM 
Nowadays, 20 times is commonplace, 
15 times is average, and when a spec- 
ulative steel stock is selling at 10 times 
what seems to be peak earnings, it is 
The yardsticks 
have changed, and so have our stand- 
ards 

In the 
mendous 


considered a bargain 


earlier stages of this tre- 
bull market which will be 
celebrating its sixth anniversary next 
month, many of us had been wonder- 


ing how far invest- 

ment-grade stocks 

would have to rise 

before causing a 

“spill-over” into the 

stocks of lesser qual- 

ity. As a result of 

the growing im- 

portance of institutional investors and 
professional advisors this spill-over 
point came later than had been ex- 
pected—actually not much more than 
half a year ago, but then it came with 
a vengeance 

Suddenly the speculator, and the 
tipster, began to dominate the market 
scene. Within a matter of weeks 
Chance Vaught skyrocketed from 30 
to 68, General Dynamics from 37% to 
80, Bath Iron Works from 33% to 72% 
and even a comparatively uninspiring 
situation like Baldwin-Lima-Hamil- 
ton jumped 106% from 11% to 24% 
Such spectacular advances, more often 
than not based on the flimsiest kind of 
excuses, are the tell-tale signs of a bull 
market in its late stages 

I admit that it is difficult to stay 
sober when everybody else is getting 
drunk and having a wonderful time 
It is even more difficult to predict how 
long the party can last. Past experi- 
ence tells us that it won't stop before 
it is too late—and no medicine man 
has yet found a remedy to prevent 
hangovers 

Of course, it is possible that efforts 
to moderate the speculative excite- 
ment, such as further increases in 
margin requirements, will prove effec- 
tive. It is also possible that individual 
stocks which have advanced far be- 
yond rhyme or reason will have their 
own correction without tearing down 
the entire market structure. This is 
possible, but we cannot be sure. I for 
one prefer not to take too much for 
granted. Even if I stretch my yard- 
sticks to the limit I find that the great 
majority of stocks are too high to 
warrant a fully invested position, not 
to mention a margin position extended 
to the permissible limit 

Investors who invest for capital 
gains should be willing to take profits 
while they are there. Don’t try to get 
the last eighth. At this stage of the 
bull market it may be better to ac- 
cept a short-term profit than to wind 
up with a long-term loss. 

In order to make an intelligent in- 
vestment decision on profit taking it 
is necessary to arrive at some rough 
estimate as to the likely extent of a 
possible decline. For example, let us 
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For $5, Let Barron’s Show You 


HOW A 10,000 MAN 
CAN BE SMART 
ABOUT HIS MONEY 


in the next 17 weeks— 


What you do with your money in the next 
17 weeks can have a serious effect on your 
whole financial future. The next 17 weeks 
will bring changes—both political and eco- 
Pate # ~ 5 can mean crippling losses if 
you are unwary. Or these weeks can put you 
ahead financially, if you act wisely and in 
time. Let Barron's National Business and 
Financial Weekly give you the information 
and guidance you need. 

You will see in Barron's how the values 
of your stocks and bonds, real estate, com- 
modities, and cash, itself, are rising or fall- 
ing as the result of changing conditions— 
political and economic—from week to week 

You will get clear, well-founded informa- 
tion each week—not only on industrial and 
market trends, but on the condition and 
prospects (the changing fortunes) of indi- 
vidual corporations. 

Barron's never presumes to tell you which 
stocks or bonds to buy or sell. It does tell 
you what, where and why the REAL VAL- 

ES are, behind current security prices 

No other publication is like Barron's. It is 
especially edited for the man who is worth 
over $10,000 or who saves $1,000 or more a 
year. It is the only weekly affiliated with 
Dow Jones, and has full use of Dow Jones 
vast, specialized information in serving you 

Try Barron's for dependable aid in makin 
your investment decisions. Only $5 for 4 
weeks’ trial; full year’s subscription, $15 
Just send this ad with your check for $5; or 
tell us to bill you. Address: Barron's, 40 
New St., New York 4, N. Y F-515 





WHY NOT THE 


GRAIN 
MARKET? 


Many people are putting some of their 
investment funds into the grain market. 
Get specific buy-sell recommendations 
from the authoritative NATIONAL 
GRAIN TRADER 


Trial sub includes booklet 
Grain Trading.” plus four issues of the 
letter and a valuable seasonal trend 
chart for a grain which tends to rise at 
one season 


Profitable 


New Subscribers Only 
Send $1 for Offer CD-25 


NATIONAL GRAIN TRADER 


35 E. WACKER, CHICAGO |, ILL 





| 


| gains tax is 25%, 


assume that the exposure to risk is not | 


greater than a 25% decline from the 
recent high of 430 in the Dow-Jones 
Industrial stock average which would 


carry the market back to about 323 | 
| vs. a 1954 low of 280). 
| General Electric might drop back to | 
the 40-45 level. If your cost of General | 


Electric is below 25 and your capital 
it is hardly worth- 
while to sell the stock at 52 and pay 
a tax of 7 points or more because (1) 
it is not certain that there will be a 
setback of such magnitude; (2) it is 
not certain that the investor will have 
the fortitude to reinstate his position 


| at the right time; (3) the loss of divi- 


dend income has to be considered, too 

The estimate of a 25° correction is 
mentioned as an example, not as a 
prediction. It may be too optimistic, 
too pessimistic, or entirely premature. 
It is given merely as a demonstration 
to show investors how to figure out 
whether in their specific case it would 
be advantageous to take profits or 
whether it should not even be con- 
sidered. As a general rule it may be 
that incentive for 
profit taking, if the cost price is less 
than half of the present market price, 
provided (1) that the stock is suitable 
for permanent retention and (2) that 
its price is not obviously out of line 
with reality 


said there is no 


. . - 

The estimate of Midland 
Steel Products first quarter earnings 
was too optimistic. However, reported 
earnings of $1.67 a share are material- 
ly understated as a result of deducting 
a reserve for 


Correction 


taxes which 


incurred if certain provisions of the 
1954 Internal Revenue Code were re- 
repealed. This rather 
unique accounting procedure was not 


predictable 


troactively 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request 
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CANADA © 


GROWTH POTENTIAL UNLIMITED 


It is well enough for one to say that “huge 
profits are being made in Canadian 
mining securities.” It is as well known in 
American investment circles as in Canada 
that opportunities for Profit abound in 
the Canadian security markets. 


INFORMATION at the SOURCE 


Is The Key To Profits in Canadian Securities 
“CANADIAN MARKET FORCASTER” is 


designed to meet just such a need —direct 
from the mine financing centre of Canada 
in Toronto, Ontario—it is an Advisory 
Service that provides just such an “on 
the ground” source of INFORMATION 
as you need on Canadian mining devel op 
ments and Canadian Mining Market 
Profit Opportunities. 

Subscribers to “CANADIAN MARKET 
FORECASTER” will receive weekly 
diagnoses of Market Trends, Economic 
and Political Developments, Canadian 
Mining News, Oi! News, Specific Com 
ments on Profit Leaders in the Canadian 
Market—-AND definite BUY-HOLD- 
SELL recommendations, 


SHORT TERM INTRODUCTORY OFFER 
As an Introductory Offer to NEW 
Subscribers, you may enroll for a ‘get 
acquainted” period of 90 days for only 
ONE DOLLAR. The regular fee for this 
Service is $25 annually, six months $15, 
or $8 for three months. 


+ 4-00 Te enrell fer this Specie 


Subscription simply fii in 
mre the form beiew, ettech One 
Deller and mail at once te 


CH.Corolis 8. Co. 


80 King St. W., Toronw, Ont, Canada 
Registered as an investment Adviser with 
the United Stotes Securities and 
Exchange Commission 


Hones MAIL COUPON NOWleaaae 
CANADIAN MARKET FORECASTER 
G.H. COROLIS & CO., Publisher 

80 King &1. W., Terente, Canada 

1 am enclosing One Dollar for my VO-dey 
Tria! Subscription to “CANADIAN MARKET 
FORECASTER”. | understand this entities me 
to receive the some Service ond Privileges 
as a regular Subscription 


FM, 


NAME 
(Please Print) 


ADORESS 


city State 




















LEARN BEFORE YOU LOSE! 


New and used courses and books on 
STOCK AND GRAIN MARKET trading 
and investing—Bought, Sold, Rented and 
Exchanged. WRITE ME YOUR NEEDS! 


Free List. Personal Service. 


ALLAN C. DAVIS 
Financial Education E xchange 
1811 York Ave. Ne., Dept. 13 

Mirneapotis 22, Minn. 
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THE GRIFFITH 
LETTER 


For the next two months 


* Our view of the unfolding 
picture-—en important time 
* Our stock selections—12 at the moment 


Send $15 to 
JOHN H. LEWIS & CO. 


Members New York Stock Exchange 
Colorado Springs, Colorado, Publishers 


investment 








GROWTH 


Atomic 
Chemical 
Automation 


In a 
Direction 
portunities in 
field, the 
automation 
and 4 week 


Market 
grow th 


new special report 
describes 
the energy 
chemical industry, and 


Send $1 for 


of adv sory 


Oop- 


atom 
report 
ervice 
New Subscribers Only 
Send $1.00 to Box 25 


MARKET DIRECTION 
712 S. Federal Chicago 5, Ill. 











STERLING 
INVESTVMENI 
KiND 


A balanced mutual fund avail- 
able at net asset value plus 2% 
of offering price. 

Representing a managed in- 
vestment in a diversified list of 
bonds, preferred stocks and 
common stocks. 

Mail this advertisement for 
detailed, free information. 


Nome 


Address 


INTERSTATE SECURITIES 
CORPORATION 


200 $. Tryon & 
Charlotte 2, N.C 


4? Wall & 
New York 5 





THE FUNDS 














LET THIS RESEARCH HELP YOU TO 
PROFITABLE MARKET DECISIONS 


1001 CHARTS *. 


GRAPHIC #®TOCKS show monthly highs, tow e 
ings dividends—eapitelizations VOLUME on virt 
ally every sctive stock listed on New York Btock 
Kechenge and American Ptock 
nearly 12 years to May 1, 1055 


Single Copy (Spiral Bound)... 
Yearly (6 Revised Books). . 


F. W. STEPHENS 
87 Nessew St., N.Y. 38 BE 3-9090 


Kachange covering 


. $10.00 
. $50.00 














Investing for Income 
through 
National Income Series 


a mutual fund, the primary ob 
jective of which is to provide an 
invest ment in a diversified group 
of bonds, preferred and common 
stocks selected because of their 
relatively high current yield 
and reasonable expectance of its 
continuance with regard to the 
risk involved. 








Send intermotion feider end prospectus 
Name 
Address 


City State 


National Securities & *™ 


Research Cerperation 
Established 1930 
120 Breedwey, New York 5, New York 


LITTLE ACORN (MAYBE) 


Street 


businessmen, are apt 


Harp-Heapep Wall 
like most other 


to regard professional (i. e., 


operatives, 


non-busi- 
nessmen) economists not with suspi- 
could say, with 
Most of them think the 
theorists pretty to Jerry 
Kluttz’ description of a professor in 
his Short 
which appeared in the 
Post back in February, 1950 
fessor said Kluttz, “is a 

you how to solve the 


which he 


a prote SSO! 


cion exactly but, one 
charity 
come close 
of Federalese,” 
Washington 
“A pro- 
who 


Glossury 


man 
problems 
has avoided by be- 
This is not to say 
isinessman who knows any- 
wut the 


world him 


mystical 


around 
their 
do feel that in making 
a living, actual seat of the 


pet ence 


n conomists of! 
trade Sut they 
pants ex- 
at least a useful adjunct. 
And that the ear to the 
too 

Theoretical Approach. All of 
philo opnk al 


ground helps 


this 
brings us in 
Concord Fund. Con- 


‘brushes aside many 


discussion 
a@ hurry o the 
cord, as it says 
of the traditional approaches to in 


vestment management In com- 


funds it has the 
growth But in 


mor vith certain 


obj« ctive ol capital 
mvestment approach and guidance it 
(The 
Concord’s, not Forses’.) 
Guiding spirit behind Concord Fund 
is Dr. Charles F. Roos 
tot theoretical econorasist, yet at 
the same time 
fund president 
ng to the 


rature is the 


differs from any other fund 


italics are 


maybe not a 
a far from typical mu- 
Concord, ac- 
fund's 

only 
nt manays 


gement 


promotional 
fund with in- 
based on the 
mcepts and 
loped by Dr. Roos, 
who is also President of the Econo- 
metric Institute, founded in 1938 
certainly be 
ar to the 


panies whi 


| 


ana economic ct 


techniques deve 


said to 
ground. The 
to the 
titute’s services provide it 


ord can 
com- 
h subscribe Econo- 
metric Ins 
each week 


oraers, in 


with information on sales, 
entories, and other facets of 
their anning From these 
the Institute « 


cast changes in the 


statistics, 
laims to be able to fore- 
overall economy, 
branches of the economy and various 
On the basis of this inside 

Concord Fund 


Institute's forecasts as a 


industries 
information uses the 
Econometrik 
guide to investment policy and capital 
growth 

Proof 6f the Pudding. So who's win- 
ning’? Perhaps since the 
up only in 1949 “ 


available 


Fund was set 
as a vehicle to make 
Roos’ abil- 


Though 


to investors Dr 
ity it is a little early to say 


CONCORD'S DR. ROOS: 
a guiding hand 


it would seem that in six years “new 
rather than old 
concepts of analysis of business con- 
ditions and study of individual indus- 
sufficiently tried. So 


statistical techniques 


tries” should be 


here is the score 

Concord’s net assets at the end of 
March $5-million, a 9.5% in 
crease since December and 39° 
September 30, when its 
ended. Net assets, in fact 
a steady increase $1.6-million 
at the end of 1951 to $2.2-million in 
1952, $218-million in 1953 and $315- 


million in 1954 


were 
since 
fiscal year 
have shown 
from 


Net asset value per share calcula- 
however, tell quite a different 
At the end of September, 1951 
value was $12.55 
This went up to $12.73 in 


tions 
story 
Concord’s net asset 
a share. 
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Send $1! for latest Report 9 covering 
present situation or $5 for Be: s trial on 
prompt refund basis if not satished 


Available to mew inquirers only. 


LOWRY’S REPORTS, Inc. 
250 Park Ave., New York 17, N. Y. 
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1952, but took a tumble in 1953 
to $11.98. By September, 1954, it 
was back in place at $14.59, and on 
March 31 of this year it had climbed 
to $16.82. So in the three and a half 
years since September, 1951, net asset 
value per share showed an overall in- 
crease of 34%. In this same period, 
however, the Dow-Jones Industrials 
showed an increase of 46% 
Nevertheless, Dr. Roos feels that his 
present investment position (91.4% 
stock, 8.6% in cash) 
is a good one and he plans to keep 
his fund fairly well concentrated 
in oils, construction, steel, rails and 
machinery. Concord had 21.7% of its 
portfolio in oil stocks at the end of 
March, including 2,000 shares of Royal 
Dutch Petroleum, a new buy. Other 
issues new to the fund were Inter- 
chemical, Southern Pacific, and Tim- 
ken Roller Bearing. Dropped were 
Atlantic Coast Line, Avon Products, 
General Stores and U.S. Gypsum. 


in common 


INS & OUTS 


Tuts is the time of year 
more promotion-minded funds re- 
lease their quarterly statements of 
assets and net asset values, and dis- 
close which stocks have been dumped, 
which bought, which added to 
which shaved. Legally there is no 
obligation to report to shareholders 
more often than twice a year 
increasing number 
porting four times. 

These reports are always interesting 
as guides to how managements are 
carrying out the announced policies 
of their funds. Three, all under the 
same management, illustrate this point 
well: 

¢ Comparatively 


when the 


and 


, but an 
of funds are re- 


small Whitehall 


Fund (total assets $5.8-million at the | 


end of March) is a_ conservative 
“rounded” fund which is committed to 
investing at least 25% of gross assets 
at all times in cash, governments, 
other bonds and preferreds. Actually 
the figure has been closer to 50% ever 
since the fund was established. White- 
hall’s net asset value of $23.71 a share 
on March 31 was 23% ahead of the 
March 31, 1954 value. 

¢ Broad Street Investing Corpora- 
tion, a slightly higher-stepping stable- 
mate of Whitehall’s, has a consider- 
ably larger percentage of its assets 
(88.9%) committed to common stocks. 
Broad Street is the biggest of the 
three with net assets of $69.5-million. 


Since March a year ago, its net assets | 


Broad Street | 


have increased 28° 
strives for income 
growth. 

e The third of the trio, 
Investors Corporation, which concen- 
trates its attention on growth com- 
panies, showed a gain in net assets in 


and long term 
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MONTGOMERY WARD HAS 
OVER $300 MILLION IN CASH 


but look at what's behind 
THIS $30 STOCK! 


We have just released to our private clients a 24-page Report 
on a most unusual Company, also listed on the N. Y, Stock 
Exchange. Purchase of this stock, selling around $30, 
recommended for substantial CAPITAL GAINS 

Years ago . this Company invested $17 
controlling interest in another Company. Today that 
investment has a market value of $270,000,000! But unlike 
Montgomery Ward's well-publicized $300 million Cash, this 
$270 million money-making asset is still carried in this Com 
pany's balance sheet at its original cost of only $17 million. 

Last year this $17 million investment returned well over 
$10 million in dividends, and will probably return even more 
this year. 

Another investment owned by this Company 
come of about $84 million last year, 
in the short space of six years. 

The Company we've written about also has 
many other highly profitable and beautifully 
and its promise for the future is aimost breath 
taking. As an unexploited situation for CAPITAL GAINS, 
it is—we believe—outstanding! 

We'd like you to see a sample of our work in the special. 
ized field of CAPITAL GAINS, so let us send you a copy of 
this timely and valuable 24-page Report. 
$1. to cover printing, mailing, etc. 








was 


million to buy a 


produc ed in- 


an increase of GUU% 


its finger in 
diversified 
businesses, 


The cost is a modest 


CAPITAL GAINS RESEARCH BUREAU 


220 East 42nd S1., New York 17, N. Y. 


Please send me the Special Report referred to above, for which 
| am attaching one dollar 


Address. 
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12 SSOGRS = OVER 1000%! 


A $100 inve in each of the top six among 
these listed «t ok is today worth « grand total of 
er $270,000 
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PREFERRED AND 
COMMON STOCK FUNDS 


The Keystone Company 
2) OCH '« famed Free Literature Service t 


obtain top 
notch broker report n 


30 Congress Street, Boston 9, Mase 


special situations | 
Send $4.50 For Year's Subscription to: I ase oe me epectuses des ribing 
Organization a 


OVER-THE-COUNTER ten Funds ‘ 
SECURITIES REVIEW Name | 

Dept. Y-10, Jenkintown, Pa. : 
Addre 
?.8. For another $4.50, you can alse reserve your sony of) - 
the 1955 Edition of OVER.THE-COUNTER SECURITIES | City 


HANDBOOK. new in preparation. Contains write-ups on | 
over 500 unlisted corporations. Save 10% by ordering HOW. | 


4 the shares of your 


State 
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CITIES SERVICE COMPANY 


Dividend Notice 


The Board of Directors of Cities Service Company has 
declared a quarterly dividend of fifty cents ($.50) per 
share on its $10 par value Common stock, payable June 


13, 1955, to stockholders of record at the close of business 


May 12, 1955. 


ERLE ©. CHRISTIAN, Secretary 














llied 


hemical 


Ouarterly dividend No. 197 of 


Seventy-five Cents (8.75) pei 























share has been declared on 
the Common Stock of Allied 
Chemical & Dye Corporation, 
payable June 10, 1955 to 


close of business May 15, 


W. C. KING, Secretary 
April 26, 1955 





Prrrspurcu 


ending June 30 
and ONE-HALP 
$1.50 per share on PREFERRED STOCK 
payable July 20, 1955 to shareholders of 
record July 6, 1955. 
stockholders of record at the Also declared a DIVIDEND of FIFTY 
CENTS per share on COMMON STOCK, 
1955 payable June |, 1955 to shareholders of 
record May 10, 1955. 


Harbison-Walker Refractories 
Company 


April 28, 1955 


Board of Directors has declared for quarter 


1955 DIVIDEND of ONE 


1%)%) PER CENT 


G. PF. Caonmuccer, Jr. 


Vice President and Secretary 


PENNSYLVANIA 














RADIO CORPORATION 
OF AMERICA 


Dividend Notice 


The following dividends have been 
declared by the Board of Directors: 


First Preferred Stock 


8/\% cents per share on the First 
Preferred Stock, for the period July 
1, 1955 to September 30, 1955, pay- 
able October 1, 1955, to stock- 
holders of record at the close of 
business September 12, 1955. 


Common Stock 


A quarterly dividend of 25 cents per 
share on the Common Stock, pay- 
able July 25, 1955, to stockholders 
of record at the close of business 
June 17, 1955 
ERNEST B. GORIN, 
Vice President and Treasurer 


New York, N. Y., May 6, 1955 





SEHBOARD 


FINAWNC FE COMPANY 


COMMON STOCK DIVIDEND 


Bist Consecutive Quarterly Payment 

The Board of Directors of Seaboard 
Finance Co. declared a regular quar- 
terly dividend of 45 cents a share on 
Common Stock payable July 10, 
1955 to stockholders of record June 
23, 1955 


PREFERRED STOCK DIVIDENDS 


The directors also declared regular 
quarterly dividends of 53 cents a share 
on $2.12 Convertible Preferred Stock, 
$1.43% on the $5.75 Sinking Fund 
Preferred Stock, and $1.1834 on the 
$4.75 Sinking Fund Preferred Stock. 
All preferred dividends are payable 
July 10, 1955 to stockholders of 
record June 23, 1955. 

A. E. WEIDMAN 


April 28, 1955 Treasurer 





TENNESSEE GAS 


TRANSMISSION COMPANY 


% 


“Ove TON, TEXAS 


AMERICAS LEAOCING TRANSPORTER OF HATYURAL O48 


DIVIDEND NO. 31 


The regular quarterly dividend of 35c¢ per share has 
been declared on the Common Stock, payable July 
1, 1955 to stockholders of record on June 3, 1955 


J. E. IVINS, Secretary 





the year of 36%, exactly the same 
figure as the Dow-Jones index. 

Buyers and Sellers. All three funds 
busily juggled their portfolios during 
the first quarter, Whitehall particu- 
larly. Eliminating bond transactions, 
here are Whitehall’s changes: 

New: Southern Company, Virginia 
Electric and Power 

More appep: General Motors. 

Decreases: American Can, Ameri- 
can Natural Gas, du Pont, General 
Electric, National Lead, Newport 
News Shipbuilding, Pacific Gas & 
Electric, Republic Natural Gas, Shell 
Oil, Socony Mobil Oil, U.S. Gypsum 
and Westinghouse 

So_p out: American Chicle, Illinois 
Central and Sears, Roebuck 

Broad Street left its bond portfolio 
intact, but also made plenty of com- 
mon stock changes 

New: lIowa-lIllinois Gas & Electric, 
Oklahoma Gas & Electric, Standard 
Oil of California . 

More appep: American Gas & Elec- 
tric, Atlantic City Electric, Central 
Illinois Light, Rock Island, Deere, 
General Foods, General Motors, Gil- 
lette, Illinois Power, International 
Paper, Middle South Utilities, North- 
ern Indiana Public Service, Penn- 
Dixie Cement, Seaboard Air Line and 
Southern Company. 

Decreases: Florida Power & Light, 
General Electric, New York, Chicago 
& St. Louis R.R. and Westinghouse. 

Sop out: Illinois Central and Tex- 
as Pacific Coal & Oil 

National Investors had a more rest- 
ful quarter. Its changes: 

New: Motorola, Southern Company 
and Virginia Electric & Power 

More appep: Amerada, American 
Airlines, Grand Union, Western Cas- 
ualty & Surety and Central & South 
West 

Soip out: Pacific Gas & Electric. 
QUIZ 

By way of leading up to the subject 
matter of the June 1 mutual fund de- 
partment, here is one sin ple question 
which is to be answered without peek- 
ing at any newspaper, Magazine or 
tipsheet: state today’s quoted price of 
any mutual fund you own. 


MARKET COMMENT 


(CONTINUED FROM PAGE 56) 





stock represents about 1 1/10th shares 
of Reynolds Metals and on a price- 
earnings ratio basis Reynolds Metals 
is on the cheap side. There’s lots of 
leverage in it too. . The dip in the 
Air Conditioning Shares provides a 
fresh opportunity to buy Carrier. As 
a speculation in this field, I like 
Emerson Radio & Phonograph around 
14 because of the company’s new port- 
able air conditioner. 


Forses, May 15, 1955 




















(-= TRENDS & TANGENTS ree 
(CONTINUED FROM PAGE 8) oO r m u | a 


now operating os 
Get-rich-quick fever is not all that 
lies behind Wall Street's bull market For short term swing 
Life insurance companies, though trading in grains... 
holding just over $1-billion worth of i cethia: ceenties 
' common stocks, stepped up their buy- : eee 
CASH DIVIDEND No. 31 ing last year and sank $545-million (Check which). 
: into preferred and common stocks No obligation. Just clip and mail 
The Board of Directors of more than double their 1953 and three —_ mond SELF-ADDRESSED 
Delta Air Lines, Inc. has times their 1952 investment. is 
declared a quarterly divi- Name 


* - 
dend of 30c per share on . Address 
the capital stock of the “Runaway” moviemakers, Americans City 


' who shoot films in Europe, have been LESTER B. ROBINSON 
eee Eve sane asked by Hollywood's AFL Film 9906. Rese Betidien 


z Council, representing 24,000 workers, 
at the close of business on to stay home. Many pictures are 


May 18. made overseas, the Council claims, 
just to avoid American wage scales 


Delta Air Lines, Inc. “te 
Twenty-two “runaway” films were PHILADELPHIA ELECTRIC 
nao Offices: Aifenta, Ge. produced in 1952, 25 in 1953, 34 last | counans 


San Francisco 4, California 












































year 





ahig ft aabe fs lend \/ 
Businessmen — more than scholars — ividdenc olice 


| are improving the English language 
DIVIDEND NOTICE these days. Who says so? No less an Dividends of 45 cents a share on 
authority than J. Harold Janis, pro- a page = ngihyy - -_ —- 


fessor of business English at New DEND PREFERENCE COM 


The Board of Directors of the York University. Businessmen to- xin Te ~ a 5068 so soe 
day, says he, demand “clarity and oF eagle ppoatncar porter Sige Pre ens. >” 





Fairchild Engine and Airplane : 


conciseness,” vital ingredients of good business on June 2, 1955, Cheeks 
will be mailed 


Corporation deciared a dividend writing Janis adds that teachers C. WINNER, 


of 25 cents ($.25) per common 
share, payable June 1, 1955, to job resumés and business letters for 
stockholders of record, May 16, essay topics instead of “innocuous 


1955. compositions about ‘A Day in the CONTINENTAL 
Richard S. Boutelle Park.’” 
: CAN COMPANY, Inc, 


President 
A 4 Makers of Salk polio vaccine are not | A regular quarterly dividend of ninety- 


have caught on, now assign students Treasurer 














‘ three and three-quarter cents (6.03%) 
the only ones profiting by an im- per share on the $3.75 cumulative pre- 

" ferred stock of this Company has been 
Metic or deciared payable July 1, 1955, to stock- 


ten, the Schering Corporation's arthri- holders of record af the close of Bus> 


’ act ness June 15, 1965 
| tis drug, was not marketed until LOREN R. DODGON, Secretary. 


late in February, but by the end of 


March enough had already been sold CONTINENTAL 


Fai AND AIRPLANE CORPORATION portant medical discovery 





HAGERSTOWN, MARYLAND 








to raise the firm’s first-quarter profits 








34% over last year 


CAN COMPANY, ine. 
THE FLINTKOTE COMPANY ERED: ive conte Vite) per share on the com 


. ‘ “ . per share on the com- 
Protectionists took a licking when mon stock of this Company has been 


. Geciared > bi un 5, 955 
Congress poked more holes in the senbehGese of seceen eb the. of 


/ § stockholders of record at the close ef 
tariff fence this month. Friends of wusiness May 38, 1906 
» rig new - a. | LA 
the oil, textile, lead, fluorspar and enna eres 
hardboard industries lost their hopes 
for quota restrictions ; > 


as President 
Eisenhower got authority to cut im- 











A dividend of $1.00 n 
Rag me? y Path o oa port duties up to 15°) over a three- 
$4Cumulative Preferred Stock year period across the board STANDARD OIL COMPANY 
payeble Jume 15, 1955, to stock- ° ° e (INCORPORATED IN NEW JuRGEY) 
holders of record at the close of busi- | 
ness Juno 1, 1066. The Board of Directors 

A quarterly dividend of $.60 per ’ 
shere has been declared on the Automobile Workers request for a Cash Dividend 
Common Stock payable June 10, guaranteed annual wage is set forth 
| 1955, to stockholders of record at the in the 
| close of business May 27, 1955. 


A six-word answer to the United hes declared « 
on the capitel stock of 
$1.25 per share on May 5 
current Guaranty Survey by 1955. This dividend is pay 
the Guaranty Trust Company of New able on June 11, 1955, to 
CLIFTON W. GREGG, York: “But who 
Vice-President and Treasures 9) 

market 16, 1955 

May 4, 1955. 
. . 30 Rockefeller Piaza, New York 20,N. ¥. 

(CONTINUED ON PAGE 64) 


tockhold of Co t 
can guarantee the . = wae 6 


the close of business on May 

















Forses, May 15, 1955 








Air REDUCTION TRENDS & TANGENTS 


Compony incorporated 
(CONTINUED FROM PAGE 63) 
THE TEXAS COMPANY GERD) 152 consecurive ——e 
om} | ths COMMON STOCK DIVIDEND Road machinery builders, fresh from 


Consecutive Dividend oe . al : pera aeri yearn sales ae 
L 4 Lf Jirectors has Geciared a ar igs "( ped 7 > ‘ "gage - 
A regular quarterly dividend of regular quarte & »P espe a recorc 


seventy-five cents (75¢) per share hare on the ¢ = 7a A } the $3.9 billion spent on highway con- 
on the Capital Stock of the Com- ‘ payable on June 4, | struction and repair, are admittedly 
pany hae been declared thie day, - nee o8 Say § unconcerned about the outcome of the 
payable on June 10, 1955, to stock- i - 7H I aah at Administration's road program. Re- 
— mel wen 6 188. —e eries. of the oe agin d > ~ 2 gardiess of who builds the roads, they 
The stock transfer books will re- e4,1 to holders of record on figure roads have got to be built. 
main open. Ma Statistics back up this optimism: old- 

8S. T. Caosstann p : timer Caterpillar Tractor, in the first 
April 26, 1955 Vice President & Treasurer 5. O'Buten, Secretary two months of 1955, boosted sales 
from $62.5 million to $77.8, per share 
earnings from 85c to $1.06; Interna- 
tional Harvester ended its January 


quarter with profits up from $4.6 mil- 
American-Standard f vac ” lion to $7.0 million 
PREFERRED DIVIDEND 


COMMON DIVIDEND STAUFFER CHEMICAL ° . . 


A quarterly dividend of $1.75 share Thirteen members of the board of 
on the Preferred Gtock has been de COMPANY directors of Rayonier, Inc.. makers of 
clared, payable June 1, 1955 


to 


stockholders of record at the close of DIVIDEND NOTICE | cellulose, set sail en masse early this 
business on May 24, 1955 


0 auattasty dieidont of £0 conte pes | The Board of Directors has declared | month for Paris, where they will hold 
share on the Common Stock has been antl e Sawn Se a board of directoires meeting. Think- 
cates sl cael we Go daw of to stockholders of record at the close ing behind the absentee directors’ 
business on June 3, 1955 of business May 18, 1955 f | meeting: 24% of Rayonier’s annual 
AMERICAN RADIATOR & STANDARD Contetan Cpangeae output is sold overseas, and it wants 

ee ey nari | an even higher percentag-. 
Secretary . 7 




















Surplus wheat is becoming a bil- 


lion-bushel headache for Uncle Sa 
TEXAS PACIFIC COAL AND OIL COMPANY | ion-bushel head r Un m 


That's four times as much as the Gov- 





o* ete, ernment had on hand three years ago. 





| *. | | With $2.5-billion invested in price 
COLUMBIAN Cash Dividend 1 | support, Agriculture Secretary Ben- 
Ne. 163 son faces a politically hot problem 
CARBON COMPANY June 3, 1955 ahead: cut acreage 


One-Hundred and Thirty-Fourth 4 A, . e e 


Consecutive Quarterly Dividend "en -_ e* Hearing-aid makers, says one of 


A quarterly dividend of 50 cents per them, can look for steadily increasing 
shar the Capital Stock of the At the reguler annual meeting held April 20, | afin “Tes . ee = 

i the Ci 7 [| EE, tho Beard of Discetese Geckeved @ paduiar sales Deafness will increase,” says 
to stockholders of record at the close cash dividend of 3Se a share, payable June 3, | President Leland A. Watson of the 
of business May 16, 1955 1955, to stockholders of record at the close of | 


BAneBY A. COVER business May 11 ha ke fined | Maico Co., “because Americans are 
Vice-President— Finance y L., Secretary going to live longer. Since hearing 
problems increase with advancing age, 
the percentage of Americans with 
some degree of deafness is sure to 
rise.” Watson puts the increase at 
Common and Preferred Dividend Notice | 80 per cent by the year 2000 

Ree H, Wee “So that . te. ill aii , about 

The Board of Directors of the Company has declared - — a ela. Pog 
putting their money to work,” the big 

the following quarterly dividends, all payable on : — = did 
June 1, 1955, to stockholders of record at close of 1] brokerage firm of Merrill Lynch, 
business May 10, 1955: | Pierce, Fenner & Beane will sponsor 
Amount the first “How To Invest Show” the 


Se« * Sh 
mew . jh ns last week of this month in Manhat- 
Preferred Stock, 5.50°/, First Preferred Series $1.37 


; ~ | tan. Some of the nation’s biggest 
Preferred Stock, 4.75°/, Convertible Series $1.18% ae : ‘ludi Genera! Veade 
Preferred Stock, 4.50°/, Convertible Series $1.12¥ ee a a — 
Picton Goad ' $0.35 i] General Motors and General Electric, 

: ae P i will offer such eye-catching attrac- 

Cc Brat ~ oo tH} tions as “see yourself on television” 

— and an electronic brain. Merrill 

VEXAS GASTERN tamamnsecon (Coynoradion Lynch will present statistics, market 
advice, talks, movies and even a pup- 

pet show depicting stock trading in an 


=S —=— 4 exchange. 














SwREVErP ORT, LOUISIANA 

















Forses. May 15, 





TRENDS & TANGENTS 


New headaches are in the making | 


for natural gas producers. The Su- 

preme Court last month told Kansas 

and Oklahoma to stop upgrading gas 

prices to pipeline customers. In pros- 

pect: applications for cash refunds. 
. ° . 

Tax relief on double taxation of 
dividend income may be short lived. 
Legislators have scheduled new par- 
ley on the subject with Senate attacks 
on relief provision anticipated. Ob- 
servers see 50-50 chance of repeal. 

. ° ° 

Jersey gasoline wars under scrutiny. 
A federal grand jury is looking for 
possible violations of restraint of trade 
laws. Similar study by Small Busi- 


ness Committee of the Senate is | 


slated 
. ° e 
Credit card addicts need no longer 
fumble in their wallets with four or 
five different cards; now they can 
charge everything with one hunk of 


pasteboard. Trip Charge, Inc. a | 
Pittsburgh firm, pays for transporta- | 


tion, hotels, food, laundry, clothing 
and entertainment, renders a single 


bill each month, has 100,000 card- | 


holders at $5 a year. 








SOUTHERN 
NATURAL GAS 
COMPANY 


Birmingham, Alabama 


Ceommen Steck Dividend No. 65 


A dividend of 40 cents 
per share has been declared 
on the Common Stock of 
Southern Natural Ges Com 
pany, payable June 13, 1955 
to stockholders of record at 
the close of business on 
May 31, 1955. 

H. D. McHENRY, 
Vice President and Secretary 
Dated: May 7, 1955 


























PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a second-quarter dividend of 
| Sixty-five Cents (65¢) per share on 
the capital stock of this Corpora- 
tion, payable June 10, 1955 to 
stockholders of record May 23, 
1955. 

M. W. URQUHART, 


Treasurer. 
May 4, 1955 








a __________ 


SOCONY MOBIL 
OIL COMPANY, INC. acf INDUSTRIES 
Dividend No. 177 | INCORPORATED 


Preferred Dividend No. 193 


A dividend of 62464 per 





share on the $50.00 par 
The corporate name of Socony value 5% cumulative con 
Vacuum Oil Company, Incor | 
porated, has been changed to vertible preferred stock of 
S ny } ) \ > 

ey ¥ Moai, On Company, this Corporation has been 
: leclared payable June 1 
The Board of Directors on April Geciaread payandic c , 
26, 1955, declared a quarterly | 1955 to stockholders of 
dividend of 50¢ per share on 
the outstanding capital stock of 
this Company, payable June 10, May 13, 1955 
1955, to stockholders of record | 


Aa close of business May 6, Common Dividend No. 142 


record at close of business 


W.D. Bick nam, Secretary 


A dividend of $1.00 per 
——-__-__— 











share on the common 


| stock of this Corporation 

en has been declared pay 

me, NSU able June 15, 1955 to 
ee stockholders of record at 


CORPORATION close of business June 1, 
460 West 34th St, NLY.1,NLY 6/, 1955 
w/, 
y C. ALLAN Fee, 











Notice of 
QUARTERLY CASH DIVIDEND 
10¢ a share* 


Secretary 
April 28, 1955 




















Payable June 1, 1955 
Ronen diate May 19, 1955 THE SAFETY CAR HEATING 
, : ano LIGHTING COMPANY, INC. 
DIVIDEND NO. 252 
The Board of Directors has de- 
clared a dividend of 25¢ per share on the 
outstanding Capital Stock of the Com 
pany of the par value of $12.50 per share 
payable July 1, 1955, to holders of record 
at the close of business June 1, 1055 
J.T. CULLEN, 
April 26, 1955 Treasrer 





*On March 24, 1955, the capital stock 
was split two-for-one. This dividend 
is on the currently outstanding 
697,194 shares 





April 28, 1955 














na 


RICHFIELD 
2vidend notice 


The Board of Directors, at a meeting held April 21, 1955, 
declared a segular quarterly dividend of 75 cents per share 
on stock of this Corporation for the second quarter of the 
calendar year 1955, payable June 15, 1955, to stockholders 


of record at the close of business May 13, 1955 


Cleve 8. Bonner, Secretary 











Forses, May 15, 1955 


RICHFIELD 
Otl Corporation 
¥ Executive Offices: 555 South Flower Street, Los Angeles 17, Collfernia 











THOUGHTS 





I believe that if you think about 
disaster, you will get it 
death and 
Think 


with 


Brood about 


hasten your demise 


positively 


you 
and masterfully, 
faith, and life 
more fraught 


achievement 


confidence and 


becomes more secure 


with action, richer in 
and experience 
Cart, Evpre RIcKENBACKER 
The 
that the classes which have the power 
under it will assume all the rights and 
reject all the duties—that is, that they 
will use the political power to plunder 
those-who-have 


Wittiam Granam SUMNER 


real danger of democracy is 


The meaning of history is never ap- 
parent to those who make it; a leader 
in any age or generation is no more 
than a man who sees somewhat be- 
yond the end of his nose 

THOMAS SuGRrvue 

The efficiency of workers is 
beyond the control of the manage- 
ment and depends more than has been 
supposed upon the willingness of men 
to do their best.—-Sumner H. Suicurer 


most 


Social progress does not have to be 
bought at the price of individual free- 
dom. Our founders 
showed us a bette: 


and forebears 
way. I refuse to 
believe that, in traveling that way, we 
have come to a dead end 


Joun Foster DuLLEs 


There 


America 


is a growing 
that 
be ignored 


sentiment in 
saving should 
that the government will 
take care of people and give them 
security when they get beyond a cer- 
tain age or become old and unable to 
work 


regular 


but it must be borne in mind 
that the people who earn and do save, 
take care of the government! Were it 
not for the thrifty and the 
workers, the government 


willing 
would be 
in a bad way 

Grorce Matruew Adams 


The wise sometimes condescend to 
accept of titles; but none but a fool 
would imagine them of any real im- 
portance. We ought to depend upon 
intrinsic merit, and not on the slender 


helps of a title GOLDSMITH 
Government is like a stomach: if it's 
doing its work right you will hardly 


realize you've got one. KALENDS 


66 


ON THE BUSINESS OF LIFE 


A man doesn't begin to attain wis- 
dom until he recognizes he is no 
indispensable 


Ricnwarp E 


longe ! 


3YRD 


His heart great as the 


was as 
ld, but thers 


hold th 


was no room in it to 
memory of a wrong 


EMERSON 


B. C, FORBES: 


Drivers are out of date in this 
They had their place 


there 


country 


when were far more 


workers than obs. and espe- 


cially where working forces 


were composed largely of iWgno- 


But 


best 


rant éwmmigrants during 


recent years, the results 


have been achieved u nder lead 
e? not drivers, under popular 
utives not hated 


tive A 


position of 


exrecu- 
worker who rose to a 
some responsibility 
in a large plant said to me: “I 
would have gladly swept the 
floor if I had been asked to do 
il Hut when I 


ordered to do 


was gruffly 
something not 


The 


biggest salaries go, not to driv- 


part of my job, I quit , 


e7 but to leaders 


Knowledge conquered by labor be- 


comes a possession-——a property en- 
A greater 


permanency of 


tirely our own vividness 


and impression is 
secured, and facts thus acquired be- 
come registered in the mind in a way 
that mere imparted information can 


never produce CARLYLE 


If you make people think they're 
thinking, they'll love you If you 
make them think, they'll hate 

Don MareQuis 


} 
really 


you 


Ideas must work through the brains 
and the arms of good and brave men, 
than dreams 

EMERSON 


or they are no bette 


Our dependence outweighs our in- 
dependence, for we are independent 
only in our desire, while we are de- 
pendent on our health, on nature, on 
society, on everything in us and out- 
side us. Henri F. Amie. 


One of the greatest secrets of suc- 
cess and happiness is always to have 
something left over. It may be earn- 
ings that are set aside as an invest- 
ment and for the proverbial “rainy 
day, or it may be that energy of ours 
that we conserve rather than waste 
He who sees in arguments and dis- 
putes their futility, and who retires 
to himself to work 
wise man. It is wiser to think things 
than to fight them out 
You don't get used up this way! 

Georce MattrHew ADAMS 


things out, is a 


out, rather 


The surest cure for vanity is lone- 


liness THomas WOLFE 
The mark of the immature man is 
that he wants to die nobly for a cause, 
while the mark of the mature man is 
that he wants to live humbly for one 
WILLIAM STEKEL 


If once the people become inatten- 
tive to the public affairs, you and I 
and Congress and Assemblies, Judges 
and Governors, shall all become 
wolves THOMAS JEFFERSON 

The contagion of crime is like that 
of the plague. Criminals collected to- 
gether corrupt each other. They are 
worse than ever when, at the termi- 
nation of their punishment they re- 
turn to society NAPOLEON 


If private business should be super- 
vised in the public interest, govern- 
ment, when it assumes a_ business 
role, is in equal need of supervision. 


James A. FULTON 


Whether our efforts are, or not, fa- 
vored by life, let us be able to say, 
when we come near to the great goal, 
“I have done what I could 

Louis PasTeur 


More than 3,000 selected “Thoughts” 
are available in a 544-page book. 
Regular edition, $5. Deluxe edition, 
handsomely boxed, $7.50 





A Text... 


Therefore, my beloved brethren, be ye 
steadfast, unmovable, always abounding 


in the work of the Lord, forasmuch as 
ye know that your labour is not in vain 


in the Lord. 


I CortnTHIANs 15:58 
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STATE FARM 


INSURANCE 


4é 
MWaltonal Accounting Machines save us *96,000 a year... 
return 89% annually on our investment!’’ 


“A constant search for the most efficient accounting proce- 
dures is an important part of our business. 


“To obtain this efficiency, we invested $109,000 in National 
Accounting Machines. They have returned amazing divi- 
dends. Nationals now save us $96,000 every year—a return 
of 89% annually on our investment. 


“Careful attention to such administrative details and oper- 
ating costs helps us assure safe, low cost insurance and 
maintain our position of ‘insur- 


ing more automobiles than any A 4 
company in the world.’” ” Kueh 


President 


State Farm Mutual Automobile Insurance Company 


~ STATE FARM INSURANCE COMPANIES, * Bloomington, Iilinois 


“First in Automobile Insurance 


In your business, toc National 

4083S HANDLED: sehen wore 
’ 

Mriac hire will pay for themselves 
Writing all disbursements 
with the money they save, then 
Returned check reports 
Reporting premium renewals 
Bank deposits Your nearby National man will 


Agents earnings records gladly show how much you can 


nlinue savings as annual profit 


Liability reports save and why your operators 
Reports of financed agents will 
Social Security reports 


De nay pier 


"T8408 wARe ate Vv Se PAT OFF 
* State Farm Mutual Automobile 


Insurance Co. + State Farm Life . 
Insurance Company + State Farm 
Fire and Casualty Company 


THE NATIONAL CASH REGISTER COMPANY, parron 9, onto 


949 OFFICES IN 94 COUNTRIES 





& 


CM /ake an appointment for Tomorrow 


Distinguished partners of a dynamic new firm, 
these famous brands of the Olin Mathieson 
Chemical Corporation characterize a broad scope 
of interests that are the strength of the company 


These names are familiar everywhere. They repre- 
sent products ranging from heavy chemicals to 
quality pharmaceuticals, from industrial brass 
to fine sporting arms and ammunition, from 
packaging materials to perfumes. This is diver- 
sification of new dimensions, diversification born 
of the welding of years of specialization in 
many fields. 


You have a standing invitation to look into 


the future through the broad facilities of Olin 
Mathieson. Today, from our plants and factories 

45 in the United States and 16 abroad — comes 
a great and growing number of industrial and 
consumer goods that have in common the highest 
standards of quality and workmanship. Projected 
through the vision of skill and research, Olin 
Mathieson products promise even greater service 


in the ever-widening markets of tomorrow 


OLIN MATHIESON 
CHEMICAL CORPORATION 
New York, N. Y - 


Baltimore, Md . East Alton, iil 


THE PRICELESS INGREDIENT OF EVERY PRODUCT IS THE HONOR AND INTEGRITY OF ITS MAKER 


Olin cellophane and polyethylene packaging films, industrial explosives, electrical products « Mathieson industrial and agricultural 
chemicals * Squibb pharmaceuticals « Lentheric cosmetics * Winchester sporting firearms * Western and Winchester sporting ammunition 
Western Brass non-ferrous alloys and fabricated metal parts « Super Pyre and U.S.1. Permanent anti-freezes « Powell insecticides 


Ecusta fine specialty papers . Ramset powder-actuated fastening tools . Frost Golden Pine and hardwood lumber 





